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National Consumer and Installment Credit Conference, St. Louis 


UNIQUE GET-TOGETHER . . . Both industry and banking had ideas on consumer credit 
(See CONSUMER CREDIT .. Pace 17) 
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Elements of Good Staff Relations ....y w. . sarney 
Britain’s Unusual Co-operative Bank...» Frank piacny 
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bed Typical of the many exacting laboratory tests which all Hammermill Safety must 

: - pass is the one shown above, which tells when this fine check paper is properly 

Ss ENS IT 1Z1 NG “sized to meet Hammermill standards of writability. ¢ In this one mill Ham- R- 
mermill’s own technicians control and test every manufacturing step. This is why 
Hammermill Safety is uniform —in smooth writing surface, protective qualities, 
color and strength. A note on your bank letterhead will bring samples. Address 

Be Hammermill Paper Company, 1503 East Lake Road, Erie, Pennsylvania. 
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Timely 


Strs: For a whole month I have been 
gloating over the appearance of my article, 
“Vacations for Top Executives,” in your 
November issue but am just getting around 
to telling you about it. 

Some of the bank officers who have 
written have kidded me about the idea. 
Others think it is healthy for the banking 
business. Here are some of their com- 
ments: 

“I think you have the right idea and 
the faculty of selling it to your board,” 
says a bank president. “Some day I would 
like to sit down with you and find out just 
how it is done.” 

“TI am interested,” writes a country bank 
president. “What route do you suggest?” 

“I have become enthused,” says the 
president of a small town national bank. 

“Congratulations!” says a representative 
of a Federal Reserve Bank. “I am con- 
stantly impressed, as I get around, to see 
how tied to their desks some bankers think 
they are. Your article is very timely 
because now, I think, is the time when 
they should be educating young blood. 
I hope it will inspire them to work on their 
personnel problems so they can take vaca- 
tions and likewise develop new executives.” 

That was part of my theme. 

HAROLD G. VINCENT, President, 
State Savings Bank, 
Otsego, Michigan 
* * * 


Promoting Thrift 


Srtrs: I read the news-story on “Pro- 
gressive Advertising by Savings Banks” 
in your December issue with great interest 
and thought you might be interested in a 
recent folder that we produced. This was 
distributed to over 22,000 depositors and 
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prospects. It covers savings and the other 
services that we render. 
Harry Knox, Vice-president, 
Franklin Savings Institution 
of Newark, 
Newark 2, New Jersey 
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Innovations 


Srrs: Our president, Ernest L. King, 
recently announced two innovations for the 
benefit of our customers. 

The first of these is the introduction of 
music in the bank lobby and throughout 
the working quarters. Selections are chosen 
to provide background music that is pleas- 
ant but not distracting. The program has 
been well received by customers and em- 
ployees alike. 

The second is an automatic teller, to help 
cope with heavy traffic at tellers’ windows. 
It is a simple drop box arrangement for 
receiving deposits without cash. It is 
hoped that it will help a great deal during 
rush periods. 

Josepu P. ENRIGHT, 

Cashier and Comptroller, 
Flushing National Bank, 
Flushing, New York 
« ~ + 


Insured G. I. Loans 


Sirs: The story, “Few G. I. Home 
Loans under Insured Plans,” in your 
October, 1946, issue leaves the reader with 
the inference that the insured plan is more 
desirable only in the case of loans in excess 
of $8,000. 

In an article in the Savings and Loan 
News I wrote that “the foregoing conclu- 
sions are based upon mortgages of $8,000 
or less under which the V. A. Guaranty is 
50 per cent or the maximum obtainable. 
For mortgages in excess of $8,000 the 
V. A. Guaranty is proportionately smaller, 
consequently, the Insurance Plan is pro- 
gressively more desirable.” In other words, 
it is my feeling that the insurance plan is 
to be preferred under both conditions. 

JULIAN R. FLEISCHMANN, 

Vice-president, 
Ninth Federal Savings and Loan 
Association of New York City, 
New York, New York 
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Cost of Living Bonus 


Sirs: Our board of directors, realizing 
that the cost of living has increased sub- 
stantially in recent months, voted to pay 
a special 1946 year-end cost of living bonus 
to each salaried officer and employee as 
follows: 

To each one who has been with the bank 
less than six months, a sum equal to one- 
half of his or her salary for the month of 
December, 1946. 

To each one who has been with the bank 
six months or more, a sum equal to his or 
her salary for the month of December, 1946. 

The bonus was announced and paid to 
the employees at their annual Christmas 
party held at the Elyria Country Club on 
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Monday evening, December 23, 1946. 
R. J. Fircu, President, 
Elyria Savings & Trust Company, 


Elyria, Ohio 
or. «6 
Compliment 
Sirs: I wish to compliment you for 


maintaining such a high standard in your 
magazine. Your articles are timely and 
instructive. 
Cart M. Horst, Assistant Treasurer, 
The Toledo Trust Company, 
Toledo, Ohio 
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ASSETS 


Cash and Due from Banks and Bankers....... $1,296,000,976 
United States Government Obligations (Direct 














or Fully Guaranteed)..................... 2,188,205,130 
Obligations of Other Federal Agencies........ 35,353,712 
State and Municipal Securities.............. 186,734,856 
Other Securities . ce" 101,029,479 
Loans, Discounts, and Bankers’ Acceptances. 1,093,944,555 
Real Estate Loans and Securities . 3,346,134 
Customers’ Liability for Acceptances . . 12,759,386 
Stock in Federal Reserve Bank . 6,900,000 
Ownership of International Banking Corpora- 

SN Roan io thc 4d 64 Cdk cab eed ee eh 7,000,000 
Bank Premises . hs & Seateaemaes 29,280,431 
Items in Transit with Branches . x wiey SW a tees 15,021,205 
CS Si coi) CS Ra ae ee oe 2,159,803 

SG «4 Ho she hale vena cane ehedveka $4,977,735,667 
LIABILITIES 
ER SEES kM MER ©, pt le $4,664,102,604 
(Includes United States War 
Loan Deposit $98,257,569) 
Liability on Acceptances and Bills. .$15,975,382 

Less: Own Acceptances in Port- 

MES  hvbdadsthbberesscees 2,193,999 13,781,383 

Reserves for: 

Unearned Discount and Other Unearned . 

a ME ak lel ea 4,147,064 
Interest, Taxes, Other Accrued Expenses, etc. 31,520,002 
cs) xo oS hd ae & 4% © Rho hea 4,650,000 

Capital . . . ..$77,500,000 

Surplus. .... nit bier ....-152,500,000 

Undivided Profits. sweenees 00 seer 259,534,614 
la 4:4 dae heb dhawhek 6% cee tanaee $4,977,735,667 








Figures of Foreign Branches are included as of December 23, 1946, except 
those of the Dairen Branch which are prior to the outbreak of the War, 
but less reserves. 


$376,317,672 of United States Government Obligations and $1,712,449 of 
other assets are deposited to secure $318,115,058 of Public and Trust Deposits 
and for other purposes required or permitted by law. 


(Member Federal Deposit Insurance Corporation) 
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In the TREND of BANKING 











The Tide Turns 


For several years bankers have been 
pointing with pride to mounting deposit 
totals., Of late they are more likely to cite 
the loan figures instead. 

Thus a review of the year-end reports 
emphasizes that the long upward trend in 
banking resources and deposits was brought 
to a halt during 1946 by the debt retire- 
ment program of the Treasury, which re- 
sulted in a substantial reduction in bank 
credit used by the Federal Government. 

This deflationary policy particularly 


affected the New York City banks, not - 


only as to deposits, but also in a reduction 
of loans on securities so sharp that it out- 
weighed a notable increase in commercial 
and consumer loans. Most of the large 
New York City institutions reported a net 
decrease in loans and discounts, as well 
as resources. 

Loan expansion. Throughout the re- 
mainder of the country, however, banks 
generally could point to sizable loan gains, 
sometimes amounting to more than 50 per. 
cent. 

One notable record in this respect is 
that of Bank of America, where loans and 
discounts at year-end aggregated $1,722,- 
743,000, an increase of $704,002,000 over 
a year ago. Even deposits showed a 
slight gain. This placed the bank in top 
position, with National City Bank of New 
York advancing to the second spot. 








Bank of America, San Francisco 


Manufacturers Trust Co., 
New York City 


and Trust Co., Chicago 
First National Bank, Chicago 


Security-First National Bank, 
Los Angeles 


New York City 








Year-End Deposits of the Ten Largest Banks 


National City Bank, New York City.... 
Chase National Bank, New York City.. 5,742,180,000 
Guaranty Trust Co., New York City... 


Continental Illinois National Bank 


Central Hanover Bank & Trust Co., 
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Bankers Trust Co., New York City 


Dec. 31, 1945 Dec. 31, 1946 
... .$5,339,307,000 $5,415,849/000 
5,143,422,000 4,664,103,000 
4,495,304,000 
. 3,309,453,000 2,501,513,000 
.... 2,555,886,000  2,286,947,000 
.... 2,646,721,000  2,038,434,000 
.... 2,347,702,000 1,961,745,000 
...+ 1,654,455,000 1,633,052,000 
.... 1,842,737,000  1,500,184,000 
pce’ 1,749,590,000 1,390,590,000 














An abrupt halt to a long-continued inflationary trend 


Among the other ten largest banks, 
Security-First National Bank of Los 
Angeles showed the smallest deposit loss, 
down only $21,000,000 from the previous 
year-end. This resulted in a climb in 
rank from tenth to eighth place. In the 
only other change among the “first ten,” 


Chicago banks unite in presenting a trust program for women 








Manufacturers Trust Company, New York 
City, continued its upward swing by moving 
from sixth to fifth place in the national 
“standings.” 

'. The increase in bank loans was usually 
partially counterbalanced by a reduction 
in holdings of U. S. Government securities. 
Profit results for 1946 were mixed, largely 
depending upon the extent to which 
greater loan revenue matched declining 
income from “governments” and the 
higher operating costs. 
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Chicago Trust Panel 


One of the most unique trust meetings 
ever to be held took place in Chicago on 
December 5. It was unique in that the 
session was organized and held at the 
request of trust prospects, people who 
admitted their interest in trusts, wills and 
taxes and told the banks of their desire to 
know more about such subjects. 

The request for the meeting came from 
the Women’s Finance Forum, a group of 
Chicago housewives, business and profes- 
sional women organized in the fall of 1935 
by Mrs. Lorraine L. Blair. From a small 
beginning of 25 members, the group now 
includes over 100 patronesses, many of 
whom are among Chicago’s wealthiest 
women. 

Speaking of the purpose of the Forum, 
Mrs. Blair says: 

“Today’s women, in actuality or in 
prospect, own better than half of this 
nation’s private wealth. And since women 
have a major stake in the economic life of 
the nation, it is their responsibility to up- 
hold and maintain the high standards of 
living in America. 

“Setting a pattern that has been fol- 
lowed in succeeding years, the Women’s 
Finance Forum has offered a compre- 
hensive course of finance by an imposing 
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roster of speakers who are experts and 
authorities in their highly specialized 
financial fields. And among financial sub- 
jects, certainly there is none that touches 
women more universally and more closely 
than those of wills and trusts.” 

Authentic locale. In order to present 
their meetings in the proper atmosphere, 
the program committee of the Forum likes 
to hold them in the locale of the particular 
business being discussed. The first meet- 
ing of the year, for example, where the 
subject under discussion was the workings 
of the stock exchanges, was held on the 
floor of the Chicago Stock Exchange. In 
keeping with this policy, the trust panel 
was held in the trust department of Chicago 
Title and Trust Company. 





THE BURROUGHS CLEARING HOUSE—Febrvary, 1947 


In the Public Relations Committee of 
the Chicago Corporate Fiduciaries Associ- 
ation, under the chairmanship of John L. 
Chapman of the City National Bank and 
Trust Company, the Forum found an 
organization more than willing to conduct 
the meeting. That was natural, since it is 
not often that trust companies are re- 
quested to hold meetings for wealthy trust 
prospects. The unusual part of it is the 
existence in a city the size of Chicago of a 
ready-functioning group which has put 
aside petty jealousies and is co-operating 
in the friendliest manner for the advance- 
ment of trust business as a whole. 

The program. Within a matter of days 
the Committee had planned the program, 
selected the place of meeting and named 
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Victor Cullin, assistant vice-president of 
Chicago Title and Trust Company, to act 
as moderator. Members of the panel were 
selected from the six other members of the 
Corporate Fiduciaries Association. The 
following definite topics were assigned, for 
ten minute talks: Wéills, Clair Furlong, 
second vice-president, Continental-Illinois 
National Bank and Trust Company; Trusts 
Under Wills, George Sissler, assistant 
cashier, First National Bank; Living Trusts, 
Lynn Lloyd, vice-president, Harris Trust 
and Savings Bank; Agency Service, Harve 
Page, second vice-president, Northern 
Trust Company; Trust Investments, T. J. 
Herbert, assistant vice-president, American 
National Bank and Trust Company; 
Taxes, John L. Chapman, trust officer, 
City National Bank and Trust Company. 

Each institution furnished copies of one 
of its trust booklets on the subjects under 
discussion. These included: ‘““The Good Pro- 
vider,”’ Chicago Title and Trust Company; 
“The Statutes of Descent,’ Continental- 
Illinois National Bank and Trust Com- 
pany; “Questions Women Ask,” First 
National Bank; “Trust Investments,” 
Harris Trust and Savings Bank; “Living 
Trusts,” Northern Trust Company; “‘Agen- 
cies,”” American National Bank and Trust 
Company; “Summary of the Federal 
Revenue Act,” City National Bank and 
Trust Company. 

Questions asked. After the panel dis- 
cussion, questions poured in from the 
audience—pertinent questions; intelligent 
questions. These were assigned by the 
moderator to the panel members. Follow- 
ing are some of the queries. 

“What is the difference between an 
Agency and a Living Trust?” “Is it per- 
fectly all right with the government if I 
try to save all the taxes I can through the 
creation of a trust?” “‘What would be the 
executor’s fee for an estate of $100,000?” 
“If my husband makes a will naming a 
trust company executor, should he show 
this will to the trust company before 
executing it?” “Is the trust company 
willing to consult with my attorney about 
a will?” “If my husband is the sole 
owner of a business, does that property 
have to go through probate?” 

If Chicago trust men had any doubts as 
to the interest of women in questions of 
wills, trusts and taxes, these doubts were 
dispelled at this meeting. An attendance 
of about one hundred was planned for and 
seating provisions for an additional 10 per 
cent were made. Requests for tickets, 
however, came from twice the number who 
could be accommodated. It is understood 
that Mrs. Blair expects to ask for another 
panel discussion for those who could not 
be admitted to the first. 
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The Outlook for 1947 


This being “open season” for surveying 
the outlook in 1947, there is herewith 
presented some prognostications from three 
varied sources. 

Peering into the mist, Ray M. Gidney, 
president of the Federal Reserve Bank of 
Cleveland, foresees some economic areas 
in which caution and diligent attention on 
the part of bankers is indicated. 

One example cited is that of agriculture. 
While not predicting a financial break- 
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down comparable to the 1921-22 fiasco, 
Mr. Gidney does hold that a substantial 
drop in farm prices and farm incomes 
could seriously embarrass both borrowers 
and lenders involved in sizable credits 
predicated on present levels of prices and 
incomes. 

Real estate. Another possible trouble 
area cited by Mr. Gidney pertains to real 
estate, and he recommends closer and 
closer scrutiny of each loan application. 
He adds: “It is our observation that the 
bankers as a whole are making every effort 
to see that prospective borrowers do not 
become involved in debt burdens beyond 
the borrowers’ ability to sustain. The 
utmost diligence will have to be practiced 
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in 1947 to prevent the development of 
financial difficulties in this field.” 
Unbalanced jnventories are likewise a 
cause for concern, Mr. Gidney maintains. 
*“As bottlenecks are eliminated,” he de- 
clares, “some commodities could come 
onto the market in such volume as to 
bring about substantial reductions in 
prices and losses on excessive inventories.” 
Increasingly severe competition that 
will test the skill and ingenuity of business- 
men is also seen as a likely prospect for 
1947, particularly in nondurable goods, 
and the pressure will be especially hard on 
concerns with high costs and limited 
financial resources. That this situation 
must be closely watched is evident from 
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-$ 471,948.505.18 


United States Obligations— Direct and fully Guaranteed, 


Unpledged, . ° ° 


$711,246,520.57 
Pledged—ToSecure Public Deposits and 
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Capital Stock, ° ° 
Surplus, 4 ‘ . 
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Time Deposits, . ° 
Demand Deposits, ° ° ° 
Deposits of Public Funds, . ‘ 


Liabilities other than those above stated, 


$ 345,622,901.12 
1,479,612,825.49 


55,130,543.20 
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60,000,000.00 
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° . ° . 7,072,107.02 
3,380,803.84 


136,509,970.60 1,961,745,697.21 
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Mr. Gidney’s statement that “the volume 
of business loans of banks throughout the 
nation and in the Fourth District has ex- 
panded more rapidly than ever before, and 
the amount outstanding probably has 
reached the highest figure on record.” 

Another forecast. The building of 
800,000 to 850,000 new places for people 
to live during 1947, with little if any drop 
in the cost of construction as compared with 
the average of the past two years, is the 
picture seen by Morton Bodfish, chairman 
of the U. S. Savings and Loan League. 

Speaking for the business situation in 
general, Mr. Bodfish feels that the nation 
will have several years of virtually unin- 
terruptedly high production, full employ- 
ment and high family income. In justify- 
ing this optimistic outlook, he emphasizes: 
**This country has never had a serious decline 
in prices of anything so long as production 
and employment remained high. There- 
fore I don’t think we need adjust for some 
time our institutions’ policies for fear of 
a collapse in the price of residential real 
estate.” 

On governments. In analyzing the 
outlook for price movements of Govern- 
ment obligations during 1947, Malon S. 
Andrus, vice-president of C. F. Childs 
and Company, asserts that this is depend- 
ent upon the decisions of the monetary 
managers, and that their decisions will 
depend upon business conditions. “If the 
much discussed business recession takes 
place,” Mr. Andrus explains, “then it is 
possible government receipts will be re- 
duced and perhaps necessitate additional 
deficit financing. Under these conditions 
it would be natural and logical for the 
monetary managers to maintain low or 
lower interest rates. Also if business 
doesn’t demand large sums of money for 
operations or expansion, then funds should 
be readily available for investment in 
short and medium-term government secu- 
rities. Conversely, if business is booming, 
the pressure for higher interest rates might 
be such that some increase would have to 
follow. However, after weighing the vari- 
ous factors determining interest rates, it 
would seem logical to expect that during 
the coming twelve-month period the 
Y per cent one-year rate will be sustained, 


and the long-term 21% per cent rate as 
well.” 
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Employee Participation 
in Profits 


The Lincoln Rochester Trust Company 
of Rochester, New York, has a unique plan 
of employee participation in profits. 

A special wage dividend is paid to the 
employees of the bank each year, the 
amount of the dividend being in direct 
proportion to the dividend paid by the 
bank to its stockholders. When the cumu- 
lative total of the dividend paid in cash 
during the year is $1.50 on an outstanding 
share of common stock, each eligible ‘em- 
ployee receives one week’s additional 
salary. For each additional 25 cents of 
dividend paid ‘in excess of $1.50, the em- 
ployees receive a sum equal to one-quarter 
of one week’s salary. 

At the annual Christmas party, 1946, 
the 500 employees of the bank were sur- 
prised by the announcement that the direc- 





4 


—= 2) Oo 


— Aa eK eS OO 


Poon a is - 








THE BURROUGHS CLEARING HOUSE—February, 1947 


tors of the bank had voted an extra wage 
dividend, equal to the wage dividend of one 
and a half week’s salary which had been 
paid a week previously. 

The payment of such wage dividends by 
the bank is dependent upon special action 
of the board of directors and have been 
made for the past seven years. As the 
bank says, “the plan is in recognition of 
the contribution which loyal, steady and 
efficient workers make to the success of the 
bank.” 

o + . 


Three Country Bank 
Conferences 
With C. W. Bailey as president of the 


A. B. A., it was expected that the country 
bank phases of the association’s activities 


would tend to be emphasized even more. 


than in the past, although this is a trend 
that was in evidence even prior to Mr. 
Bailey’s regime. 

At any rate, the expectation has been 
realized through the announcement that 





Cc. W. BAILEY 


Will give keynote address 


three A. B. A. regional country bank con- 
ferences would be held in February. The 
first of these two-day meetings, for the 
Far West, will be at Salt Lake City on 
February 17-18. This will be followed by 
the Middle West conference at Omaha, 
February 20-21, with a third country bank 
meeting for the Deep South, to be held 
February 24-25 at Birmingham, Alabama. 

Jointly sponsored. The conferences 
will be under the auspices of the A. B. A. 
Small Business Commission in co-operation 
with the Agricultural Commission and the 
Commission on Country Bank Operations. 

Association and local leaders in country 
bank activities will be included in the 
program, and plans are being laid for 
maximum audience participation. Mr. 
Bailey will be the keynote speaker at each 
conference with an address, ‘“‘The Chal- 
lenge to Country Banking.” Motion pic- 
tures will supplement the addresses and 
group discussions. The objective will be 
to give the bankers present a greater in- 






















CCILEL COVERAGE 


... through one bank! 


Yes, with one account at Bank of America your bank 
obtains an intimate correspondent service with more 
than 300 California communities where this bank has 
its branches. Through this one account in either San 
Francisco or Los Angeles, you reach all of California... 
as well as other Western states, Hawaii, and Alaska. 
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Condensed Statement of Condition December 31, 1946 


RESOURCES 
Cash in Vault and in 
Federal Reserve Bank ........« «$ 719,881,949.43 
i a ae ere ae eee 334,650.483.54 
TOTAL CASH .. . .  $1,054,532,432.97 
United States Government Obligations, direct and 
fully guaranteed 


* ered ‘ 2,394,164,646.68 
State, County, and Municipal Bonds dhe eS 363,908,908.90 
Other Bonds and Securities oc teases” % 117,858,171.83 
Stock in Federal Reserve Bank . . Roe ety 6.219,650.00 
Loans and Discounts . e ‘ 1,722,743,512.87 


Accrued Interest and Rowenta Receivable : : ‘ 18,678,564.90 
Bank Premises, Furniture, Fixtures, and Safe 
Deposit Vaults ... . 


; ow 30,286,288.10 
Other Real Estate Owned . . 86,034.56 
Customers’ Liability on Account of Letters of Credit, 

Acceptances, and Endorsed Bills. ..... 56,627,025.23 
Other Renowrees ow kee fe et 8 le ae 419,956.58 





TOTAL RESOURCES . .. . + + « «+ $5,765,525,192.62 


LIABILITIES 


oer rar - § 106,646,375.00 


Surplus .. ee - +  110,000,000.00 
Undivided Profits RE EERE ea 20,235,546.71 
RUSOSPER: s., oo) +. ee ° 4,414,785.01 
TOTAL CAPITAL FUNDS ... « «B® 241,296,706.72 
Reoseve tar Dad Daw. . <0: 6. 6% see 31,115,509.13 
Demand .... . §$3,152,251,956.15 
Deposits \ 5,415,849,714.72 
Savings and Time . 2,.263,597.758.57 


Liability for Letters of Credit and as Acceptor, 
Endorser, or Maker on Acceptances and 


Foreign Bills . eva 57,926.262.57 
Reserve for Interest Received in Advance ‘ 9,408,514.39 
Reserve for Interest, Taxes, etc. a 9,928,485.09 








TOTAL LIABILITIES . . . . . «. « » $5,765,525,192.62 


This statement includes the figures of the London, England, banking office. 


S28 


CALIFORNIA’S STATEWIDE BANK 


Main Offices in Two Reserve Cities of California 
San Francisco Los Angeles 


Bank of America 
NATIONAL fAVinGs ASSOCIATION 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
MEMBER FEDERAL, RESERVE SYSTEM 
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A striking looking letterhead 
requires fine paper no less 
than a good design. Art work, modern 
type and color—use al] to make your 
correspondence work harder . . . but add 
the crackle of quality that Fox River paper 
sings out every time your customer han- 
dles a letter from you! This is Fox River's 
64th year of making cotton fibre papers 
(the more cotton fibre the finer the 
paper). Every sheet plainly watermarked, 
as explained below, so you can easily 
choose the correct grade to fit every 
business paper need. Ask your printer. 
Fox RIVER PAPER CORPORATION, 419-B 
S. Appleton Street, Appleton, Wisconsin. 


Bond, Ledger and Onion Skin Papers 


OUR WATERMARK 
s your quality guarantee 







Look through 
the paper... 
see all three! 





1 COTTON FIBRE \ 


2 25-50-75 or 100% 
COTTON FIBRE CONTENT 


3 MADE “by FOX RIVER” 
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A sampling of some of the available material designed 


sight into agricultural developments, soil 
conservation financing, internal operations, 
and various other matters of practical 
importance. 

. o oe 


Bank Literature on 
Foreign Trade 


Overseas trade, its opportunities and the 


| multiple reasons for its necessity, have been 


| 


| readers during recent months. 


impressed on the most casual American 
While 


| nearly all discussion of the subject for 


| 


general readers has been inspirational, 
many of our larger banks are taking the 
lead in promoting a working knowledge of 
foreign trade by means of literature for 
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End All Wraps Problems 


Office VALET Wardrobe Racks 
and Costumers end ‘‘wraps'’ prob- 
lems, keep clothing ‘in press,” 
aired on spaced hangers; provide 
ventilated spaces for hats, over- 
shoes and umbrellas. Save floor 
space, accommodate 3 persons per 
sq.ft. Fitin anywhere. Lifetime 
welded construction. Modern lines 
and colors. 6-place non-tipping 
costumers—12 and 24-space 4-foot 
racks. Endorsed by top office 
planners—in industry—institu- 
tions—municipal buildings— 
schools—professional use. 


Write For Bulletin No. H-15 
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VOGEL-PETERSON CO. 
624 South Michigan Ave., Chicago 5, U. S. A. 







BANK of the 
MANHATTAN COMPANY 
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correspondent banks and the business 
public. 

Among the many fine publications re- 
leased recently, one which stands out as a 
comprehensive exposition of foreign-trade 
mechanics is the reprinted speech, Financ- 
ing Overseas Trade, by E. Leuenberger, 
vice-president and manager of the Foreign 
Department, Wells Fargo Bank & Trust 
Company, San Francisco. This explana- 
tion, published as a reference booklet for 
interested business people, combines the 
nomenclature of foreign trade with explana- 
tory phrases in a manner which makes the 
introduction to the subject very readable. 
Routines of handling export and import 
transactions are dealt with under the head- 
ings of “The import letter of credit,” 
“Export letters of credit,” “Acceptance 
credits,’ “‘Customs practice for commer- 
cial documentary credits,” ‘Export col- 
lections,” and “‘Open accounts.” 

Another publication likely to be of 
practical value to banks is the discussion 
of Bankers Acceptances by F. X. Lexa, 
assistant vice-president of the Mercantile- 
Commerce Trust Company, St. Louis. 
First written as a thesis for the Graduate 
School of Banking, this notable contribu- 
tion to the subject of foreign trade is being 
reprinted in booklet form, according to 
Mr. Lexa, for distribution to banking 
correspondents and commercial clients. 
It has also been accepted for the A. B. A. 
library. 

As its contribution to, and promotion of, 
correspondent foreign-trade business, The 
First National Bank of Chicago uses a 
variety of publications. From time to 
time, as the information is completed, the 
bank releases interestingly-done folders on 
the credit, economic and exchange condi- 
tions in different foreign countries. One 


of those illustrated on this page has a wide 
distribution and explains the current situ- 
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“METROPOLITAN: 


et to 


to aid non-metropolitan banks in handling transactions related to foreign trade 


ation in the Netherlands. In these folders, 
no attempted forecast is made, but a 
thorough insight is given from which such 
reasoning is an easy step. Another notable 
folder which comes from The First National 
Bank of Chicago is one which explains in 
a detailed manner the foreign-banking 
service of the bank and gives cable and 
air mail charges, types of service available 
in different countries and the applicable 
service charges. Current foreign-exchange 
rates are printed on handy desk cards at 
frequent intervals and sent to corre- 
spondent banks. 

Another especially interesting working 
guide, periodically addressed “‘to those 
interested in foreign trade,” is that from 
the American National Bank and Trust 
Company of Chicago. Country by coun- 
try, this booklet provides the latest avail- 
able information. It gives its recipients 
an up-to-date reference for the routings, 
details of handling, and special considera- 
tions in making transactions in each 
country. 

In response to our inquiry about its 
foreign-trade publications, the First Na- 
tional Bank, St. Louis, Missouri, gave this 
reply: 

“Our most recent activity in this line 
has been a rather wide distribution to our 
foreign banking correspondents of the 
(illustrated) Metropolitan Foreign Trade 
Directory just prepared by the St. Louis 
Chamber of Commerce. This directory 
. . . lists the principal exporters and im- 
porters in our territory and is indexed by 
commodities. We are assuring foreign 
banking friends that if credit or other in- 
formation is desired on any of these 
names, we shall be pleased to supply it 
and are placing our entire facilities at their 
disposal...” 

Several eastern banks, notably those in 
the New York area, are keeping their corre- 


spondents well posted on every change in 
the foreign-trade picture. 

The Bank of the Manhattan Company, 
New York City, publishes periodically its 
booklet, Foreign Notes, which is a compre- 
hensive country-by-country report. The 
principal, and many times the less signifi- 
cant, products of each country are re- 
ported upon, along with exchange rates, 
current taxes, trade agreements and other 
material pertinent to the foreign trader. 

Also published periodically, is the very 


FOREIGN 
TRADE 
DIRECTORY 


1S 





Prepormad * 
FORTIN TRADE BUREAU : 
ST, LOUIS CHAMBER OF COMMERCE 
Se Lewin Mitsonet, Urteod frees of America 


worthwhile booklet, Conditions in (name 
of foreign country) ... With Supplementary 
Background Material, by the Irving Trust 
Company, New York City. Because of 
their eight-page size, each of these Irving 
Trust booklets gives what amounts to a 
“condensed course” on the geography, 
production, and the foreign trade outlook 
for each topic country. 

The foregoing is, of course, merely a 
sampling of the foreign-trade material now 
being made available by the banks. It is 
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CapIraL 
$10,000,000 


SuRPLus 
$20,000,000 





New England Beacon 


Seafarers have long relied on Boston Light 
to guide them into Boston Harbor. When 
you need a guide to New England banking 
conditions, this institution offers the experi- 
ence and enthusiasm you require to handle 
your banking problems. You can rely on 
Shawmut for effective action. 


«<Outstanding Strength” for rr0 Years 


The National 
Shawmut Bank 


40 Water Street, Boston 
Member Federal Deposit Insurance Corporation 
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FOREIGN REMITTANCES 

We specialize in forwarding 
of funds abroad for our | 
- banking friends with or at 
| without Foreign Depart- 
é ments. Our remittance serv- 
ices include commercial, 
By benevolent and living ex- 
4 pense payments abroad by i 
cable, mail or airmail. 
Experience developed 
_ over the years, and close | 
friendly relationships with 
'. worldwidecorrespondent = 
me banks are available to assist 
_ domestic banks to 
} - establish orextend, 
their own remit- 
tance service. We 
*. welcome your in- 
- = quiries. 


















Main Office: 37 Broad Street 


Member Federal Reserve System 
New York Clearing House Association 
Federal Deposit Insurance Corporation 
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Lobby of Peoples National Bank, Lynbrook, Long Island 


At Christmas, the bank is filled with music and people 


by no means a complete listing, but merely 
indicative of the type of information being 
prepared. 

Many western and southern banks, 
especially, say that the literature received 
from eastern and midwestern banks, plus 
that from foreign banks, is very helpful. 





PROVIDING NATION-WIDE 






INVESTMENT CAPITAL 


IOWA - MISSOURI - NEBRASKA 
KANSAS 








AMOUNT COMPANY 
$2,500,000 BEE-NEWS PUBLISHING COMPANY 


12,000,000 IOWA PUBLIC SERVICE COMPANY 
9,850,000 KANSAS CITY TERMINAL RAILWAY 


2,650,000 ST. PAUL GAS LIGHT COMPANY 


Investment Capital 1903-1946,” 





HALSEY, STUART & CO. 


The West North (entral States 


Over the years, Halsey, Stuart & Co. Inc. has made a substantial contribution to the 
progress of the West North Central States. In that section it has participated, as an original 
underwriter, not only in extensive State and municipal offerings but, also, in 
over 110 separate corporate bond issues totaling more than $700,000,000. 


REPRESENTATIVE CORPORATE ISSUES 


9,400,000 EMPIRE DISTRICT ELECTRIC COMPANY 
36,000,009 KANSAS CITY POWER & LIGHT CO. 
19,000,000 THE LACLEDE GAS LIGHT COMPANY 


8,000,000 SIOUX CITY GAS & ELECTRIC COMPANY 
7,000,000 TERMINAL R.R. ASSOCIATION OF ST.LOUIS Ref. & Imp. Mtge. 334% 


Third of a series of advertisements featuring excerpts from our brochure “Providing Nation-Wide 
copy of which will be mailed upon request. 


ISSUE 
Serial Deb. 6%* 


MATURITY 


I I-1-31-43 


First Mtge. & Ref. 5 %* 3-1-52 

First Mtge. 5 9o* 6-1-57 

First Mtge. 234 % 12-1-76 

co. Sec. Notes 6%* 11-15-23 
First Mtge. 34 % 2-1-65 

Gen. & Ref. 5% %* 6-1-54 

First Mtge.&Col.Tr.234% 12-1-75 

7-1-74 


*Redeemed 
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Many banks speak highly of information 
received from the Bankers Association for 
Foreign Trade, the National Foreign Trade 
Council, The National Association of Credit 
Men, The National Council of Importers 
and others. 


Bank Public Relations 
Set to Music 


Many successful bankers have personal 
interests, besides finance, which lie close 
to their hearts. W. A. Kielmann, presi- 
dent of the Peoples National Bank, Lyn- 
brook, Long Island, is widely known not 
only for his bank association activities 
(he is now vice-president of the New York 
State Bankers Association) but also for 
his knowledge and love of music, and his 
close acquaintance with stars in the 
musical world. 

Some of his enthusiasm is captured in 
the following description which Mr. Kiel- 
mann has written of his bank’s unusual 


musical programs during the Christmas 
season. He relates: 


“Six vears ago the doors of the Peoples 
National Bank of Lynbrook were opened 
for the first time for a program of Christ- 
mas carols and other good music. The 
bank, as always at this season, was deco- 
rated in its festive attire. From its sky 
blue and silver ceiling hang ornate lighting 
fixtures. Running to and from these and 
along the walls were long strands of laurel. 
Graced with a stately blue-lighted Christ- 
mas tree which almost touched the 28-foot 
ceiling, and with a touch of Christmas 
bells and ribbons here and there, the bank 
looked beautiful and we ‘thought ‘What a 
setting for Christmas music. We ought 


to share this with our customers and 
friends.’ 
“Time being limited and we lacking 


experience, this beginning was very modest 
when compared to the program we now 
present. Our first evenings of music, 
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which I believe numbered three during the 
week before Christmas, were mostly in 
recorded form but we used a good machine 
and the wonderful acoustics in our building 
made the music sound as though it really 
originated in the lobby. Our invitation 
to the public welcomed them to the bank 
on the way to shop and people came, 
stayed a few minutes and went on, while 
others took their places. 

“Little by little our program grew in 
scope and more people came each year. 
On December 18 and 19, 1946, it was 
rendered for two nights and everyone who 
came stayed. In the audience were people 
from all walks of life; rich, poor and middle 
class; old folks and children; and friends 
from our neighboring banks; all lovers of 
good music. Our program started at 
8 o’clock, and by 7:45 on both nights every 
seat as well as every bit of standing room 
in our tellers’ cages and every nook and 
corner of the bank was filled with our 
friends and customers. We were able to 
place 400 chairs in the lobby, and about 
600 people stood. Outside the bank we 
had provided amplifiers which carried the 
program to the streets of Lynbrook and 
enabled hundreds of other people to listen. 

“Highlighting the recent program were 
appearances by such prominent artists as 
Jessica Dragonette; the Mariners Quartet 
of the Columbia Broadcasting System; 
Kay Holly, director of the Glee Club of 





Center: Miss Dragonette, Mr. Kielmann 


Radio City Music Hall, and Henry Kruto- 
sik also of Radio City Music Hall. In 
addition, the program included local people 
with accomplished talents. 

“Obviously, such a program cannot be 
produced without expense but we believe 
the cost justified. The number of people 
interested in good music is tremendous. 
In our choice of music we have avoided 
heavy material. We have used the carols 
and the lighter classics. The public’s 
response has been gratifying, and we be- 
lieve the programs to be a most worthwhile 
piece of public relations.” 
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State-Wide Survey of Farm 
Equipment Financing 


Bankers can perhaps thank Governor 
Thomas E. Dewey, at least in part, for an 
illuminating survey of farm machinery and 
equipment financing recently made by the 
Committee on Agriculture of the New York 
State Bankers Association. Findings of 
the study were reported in a series of five 


articles published in The New York State 
Banker, weekly bulletin of the association, 
and these have been incorporated in a 
pamphlet reprint. A limited supply of 
copies of the reprint, titled ““What About 
Farm Machinery and Equipment Financ- 
ing?,” are available at 50 cents each from 
the association headquarters, 33 Liberty 
Street, New York City 5. 

The part played by Governor Dewey is 
explained in the introductory article. It 
arose out of an address which he made to 
a group of bankers and others, in which he 
cited the need for a vastly improved 
mechanization of the State’s farms, to 
enable the farmers to enlarge their output 
and thus to bring them to a higher level of 
income and security. He declared: “We 
must figure out some way by which the 


1} 


average farmer in this State can afford to 
own between $5,000 and $10,000 worth of 
machinery and equipment.” He called 
upon the bankers present to use all possible 
ingenuity in devising means by which the 
necessary credit could be provided. 

Governor Dewey’s challenge stimulated 
action in the form of a questionnaire to 
association member banks known to be 
active in farm equipment financing, and 
the results were summarized in the bulletin 
articles. 

How much machinery? A first ques- 
tion discussed was the amount of machin- 
ery and equipment the “‘average” farmer 
can profitably use in connection with 
different classes of land. In covering this, 
the questionnaire termed the average 
farmer an owner of about 100 acres of 














U. S. Government Securities 


Other Bonds and Securities 








THE NORTHERN 
TRUST COMPANY | 


CHICAGO 
Statement of Condition, December 31, 1946 


RESOURCES 


Loans and Discounts........... 


coe cvesccceccceee $ 78,211,005.77 
eo cccccccece eeeeee 313,865,999.26 


Federal Reserve Bank Stock.... 


Bank Premises...... erie seh eee es 


eeeeeeeeeeseeeees 


Customers’ Liability, Account Letters of Credit 


amd Aqroptamoes. .....crcccccbscccvesvodosetes 1,184,278.72 
CORTE IR OOOE ON 6 5.6 6 5.6 5.0 68 CORK Seine ek Wale b ede deble 152,960.00 
Cash and Due from Banks... ...........--eeee008 149,332,378.88 
OPO PEss 5s pe aev sinter scalueee celine neaeenee eee oN $640,272,798.62 
LIABILITIES 
Capital Stocks: .icsesiececss iis ba eniewee eile om ae’ $ 3,000,000.00 
UND 6 0 0 boss cerees arb akcle-s @wisle ers eb wb aie ethle Cate 12,000,000 .00 
Undivided Profits. ......... Webb ee de sa Ske cekiee em 5,163,206.74 
Reserve for Taxes, Interest, etc............eee0es 11,570,474.28 
Dividend Payable January 2, 1947................ 135,000.00 
Letters of Credit and Acceptances Outstanding.. 1,211,690.72 
Ce ere eee ree ere eee 173,335.64 | 
Deposits: 
BRON s: «0.050. 0:0 0-0. bee e41d000 4 $451,774,704.76 
p Re e er on ee 133,398,888.81 
U. S. Government... ......... 21,845,497.67 607,019,091.24 
POT Akies.0 0 5. cn Hs Chinwohetn cb waa eee Ue4ceekter $640,272,798.62 
United States Government securities carried in the above statement at 
$27,000,000.00 are pledged to secure public and other monies, as required 
by law; and United States Government and other securities carried at | 
$517,309.17 are deposited with the State Authorities under the Trust Act. 
Member Federal Deposit Insurance Corporation 
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95,676,175.99 
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tillable land, and requested estimates 
based on three land classes varying from 
marginal to excellent. And, whereas 
Governor Dewey undoubtedly took cur- 
rent prices into consideration in arriving 
at his $5,000 to $10,000 figures, banks 
were asked to consider the “‘normal’’ value 
of equipment. 

Consolidating all figures submitted by 
member banks and striking an average, 
the normal value of machinery which these 
institutions think can be used profitably 
on farms in the three different land classes 
is as follows: Class 3—$2,560; Class 4— 
$3,800; Class 5—$5,200. 

How financed? The bulk of the bankers 
favored making direct loans to farmers 
instead of purchasing paper from farm 
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equipment dealers, although the feeling 
was virtually unanimous that banks should 
have merchandising plans covering both 
arrangements. 

It was disclosed that 80 per cent of the 
financing is on the basis of equal monthly 
payments until maturity. Fifty-seven per 
cent of the financing is repayable within 18 
months; 27 per cent is repayable in 18 to 


24 months; 10 per cent in more than 24. 


months. The most frequently mentioned 
down payment is 33) per cent. 

The banks surveyed are evenly divided 
on the question of discounting notes as 
against drawing them with interest. While 
rates vary, as a rule they are 5 or 6 per 
cent depending upon the size of the loan, 
and all the banks have a minimum charge. 
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Municipal and Other Bonds 
Loans and Discounts 
Stock in Federal Reserve Bank 


Interest Earned 
Other Resources 


Reserves for Interest, Taxes, etc 
Acceptances 
Dividends Declared 
Deposits 
Interest Collected Not Earned 
Other Liabilities 





CONDENSED STATEMENT OF CONDITION 


Submitted to the Comptroller of the Currency as of December 31, 1946 


RESOURCES 


Cash on Hand and Due from Banks........ 
United States Government Bonds 


Bank Premises (including Branches) 
Customers’ Liability on Acceptances 


LIABILITIES 
....$ 8,000,000.00 


RS eo ee Eo 550,571,354.42 


THIS STATEMENT INCLUDES 31 BRANCHES IN OREGON 


Member Federal Deposit Insurance Corporation 





.......-$131,365,636.31 
316,717,866.28 
11,782,666.05 
111,826,285.54 
540,000.00 
4,708,512.75 
148,644.00 
1,181,210.03 
706,713.17 


$578,977,534.13 





10,000,000.00 
7,978,818.85 





$ 25,978,818.85 
1,870,095.98 
148,644.00 
200,000.00 


146,243.59 
62,377.29 


$578,977,534.13 











In writing to advertisers please mention The Burroughs Clearing House 








It was asserted that farmers are becoming 
increasingly interest-rate conscious, and 
are becoming more aware of the difference 
between interest and discount. Opinion 
was expressed that a discount charge yield- 
ing more than 6 per cent simple interest 
would have an adverse effect on banker- 
farmer relations over a period of years. 

Dealer arrangements? As to dealer 
financing arrangements, it appears that 
the bulk of the paper is being purchased 
without recourse against dealers, although 
some recourse or repurchase agreements 
were reported.. Other important policy 
matters to be resolved with dealers are 
cited. 

Last in the series of articles covers the 
various kinds of forms and records found 
desirable. And, as a concluding feature to 
aid banks which may desire to review their 
farm equipment lending policies in the light 
of information produced in the survey, the 
final article digests the pertinent points 
in 13 questions which readers may wish to 
ask themselves. 

o * + 


Another Viewpoint on 
Farm Equipment Loans 


While paying tribute to the farm equip- 
ment financing study made by the New 
York State Bankers Association, one well- 
known consumer credit authority has 
expressed disagreement with the majority 
opinion which it cites in favor of the direct 
vs. indirect loan plan. This individual is 
Richard H. Stout, now vice-president of 
the Industrial Bank of St. Louis, and for- 
merly-president of the Morris Plan Bankers 
Association. 

Dealer importance. In a convention 
address which he recently gave before the 
Mississippi Valley Farm Equipment Associ- 
ation, Mr. Stout declared: ‘‘The NYSBA 
concludes that there will be a rapidly grow- 


| ing tendency for the paper to be handled 


on a direct contact basis between the bank 
and the farmer, with the two of them first 
working out the deal and then turning over 
a cash transaction to the equipment dealer. 
It is my own view that this is an incorrect 
assumption. I feel that the salesmanship 
is the dealer function, that by reason of it 
he will always control and initiate the 
bulk of the business, and that he will want 
to do so in the interest of maintaining and 
strengthening his relationships with his 
customer market.” 

Mr. Stout then told the dealers: “By 
the same token, I am at a loss to under- 
stand the insistence of your association 
that the finance papers should always be 
made out to the bank rather than to the 
dealer. The same end results, namely those 
desired with regard to contingent liability 
on the part of the dealer, can be obtained 
through proper handling of papers made 
out to him as can be obtained through use 
of papers made to the bank .. . Our long 
experience in consumer finance makes us 
question the need of any such sweeping 
prohibition as you have laid down against 
the dealer making an occasional physical re- 
possession. There are times when he is 
in a much better position to make such 
repossession than the banker or the 
latter’s agent, times when it is to his own 
interest to see that repossession is made 
in a particular way and with dispatch. 

A partnership. “I view this whole 
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setup as a kind of working partnership 
between the dealer and the banker,” Mr 
Stout continued. “They both have the 
same things at stake, are both interested 
in the maximum of service and benefit to 
the farm customer. For that reason, I 
think it will work best if both have some 
sort of financial interest in the orderly 
working out of the obligation. Bankers 
will make the kind of deals that free the 
dealer of all risk and financial interest if 
he prefers, but they can make better deals 
to him and his customer if he retains some 
interest, albeit only in the form of a type 
of reserve. He should be the best collec- 
tion assistant the banker has; he should 
stay so closely tied in that there can be no 
question but that. the bank will come out 
of the unsatisfactory deal through him 
just as it went into it through him. The 
bank has no facilities for handling and 
disposing of repossessions. It must look 
to a dealer or dump to the high bid in a way 
which will threaten your brand of mer- 
chandise. Yes, it should be a working 
partnership. That does not imply that 
the bank should seek or be allowed to shift 
the risk to the dealer. No bank with 
which I am familiar is thinking on those 
terms.” 


Improvement Course for 
Bank Executives 


Last year the Banco de .Comercio, 
S. A., Mexico City, adopted a training 
innovation which was designed to improve 
still further the services rendered its large 
clientele, and which would seem to offer 
potentialities for U. S. banks. 

Even previously, this progressive insti- 
tution had an extensive personnel training 
program to enable 
employees to improve 
in their particular 
type of work, such as 
that of typist, secre- 
tary, machine opera- 
tor, etc. For these 
improvement courses 
the bank set up large 
and appropriate quar- 
ters with the best 
equipment, and pro- 
vided the services of 
specialists in each 
subject. 

However, the directors of the bank did 
not consider this improvement program as 
being complete, and 
last year they ex- 
tended it to the 
executives. They in- 
stituted a “Special 
Improvement Course 
for Bank Execu- 
tives,” given by a 
well-known lecturer, 
J. D. Legoretta. The 
lectures, each differ- 
ent in form and illus- 





J. D. LEGORETTA 








A. OBREGON trated, were held 
twice a week for three 
months, and were enthusiastically re- 


ceived. An interesting sidelight is that 
the lectures were opened and closed with 
selected musical recordings, it being Mr. 
Legoretta’s opinion that music has a very 


favorable effect in facilitating better per- 
ception of ideas. 

His views are worth noting, for Mr. 
Legoretta has had wide experience in his 
field. Since 1940 he has given a series of 
22 rapid courses on “Salesmanship”’ at the 
National Chamber of Commerce of Mexico 
City. In 1943 he started a series on “‘Scien- 
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tific Business Administration,” at the 
Chamber, and these have likewise been 
repeated many times. He is president of 
Screl, S. A., a firm specializing in industrial 
costs. 

Don Antonio Obregon, personnel direc- 
tor, is in charge of Banco de Comercio’s 
training program. 











CONDENSED STATEMENT 


FIRST NATIONAL BANK 


IN ST. LOUIS 
At the Close of Business, December 31, 1946 


RESOURCES 
Cash and Due from Banks $117,741,620.58 
U. S. Government Securities 176,896,214.90 
Loans and Discounts 149, 152,811.07 
Other Bonds and Stocks 8,003,122.43 
Stock in Federal Reserve Bank 585,000.00 
Banking House, Improvements, Furniture and Fixtures 335,603.30 
Other Real Estate Owned 929,002.00 
Customers’ Liability a/c Letters of Credit, Acceptances, etc. 3,095,731.34 
Accrued Interest Recervable 975,886.37 
Overdrafts 11,124.24 
Other Resources 4,202.43 
$457,790,318.66 
Capital Stock LIABILITIES $ 10,200,000.00 
Surplus 9,300,000.00 
Undivided Profits 6,859, 282.04 
Reserve for Contingencies 500,000.00 
Dividend Declared, Payable Feb. 28, 1947 240,000.00 
Reserve for Taxes, Interest, etc. 1,901,710.92 
Unearned Discount 205,730.92 
Liability a/c Letters of Credit, Acceptances, etc. 3,105,280.09 
Other Liabilities 41,285.17 
Demand Deposits $355,922,361.68 
Time Deposits 57,577 ,506.94 
U. S. Government Deposits 11,937,160.90 


Total Deposits 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


425,437,029.52 
$457,790,318.66 
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Higher Loan Rate 


Cloaked in secrecy, but nevertheless 
reliably reported, is the fact that interest 
rates on business loans by commercial 
banks are on the ascent. 

One of the largest New York banks is 
said to have taken the lead, the upward 
adjustment in rates ranging from an in- 
crease of 14% per cent on loans above 
$100,000 to 1 per cent on loans up to 
$10,000, with variations according to the 
type of loan. Rates on top quality short- 
term loans of 30 to 180 days remain un- 
changed at 1% per cent to 2 per cent. 

It was anticipated that this action would 
be emulated by other institutions. Bor- 
rowers at other large banks, it is stated, 
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are being called upon to pay higher rates 
when they renew loans. It is expected 
that interest charges in other large banking 
centers will tend to follow the New York 
pattern. 

The reason being assigned for the rate 
change is the higher operating costs in 
banking, necessitating an increase in the 
price of its services. 


° ¢ 


Loan Caution Reported 


Experienced bankers are said by Wall 
Street Journal to be looking at small-busi- 
ness loan risks with an increasingly critical 
eye. This cautious trend apparently 
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STATEMENT OF CONDITION 
DECEMBER 31, 1946 


RESOURCES 

Cash and Due from Banks . 
U. S. Government Bonds 
Other Bonds and Securities 
Loans and Discounts . 

Bank Buildings 

Furniture and Fixtures 
Other Real Estate Owned 
Interest Earned, not Due 
Customers’ Liability L/C. 
Other Resources 


Total Resources . 


LIABILITIES 
Deposits. . . . « + 


. $ 49,361,814.88 
‘ 93,122,054.00 
2,761,132.05 
78,351,199.28 
591,090.12 
206,870.68 

14.00 

797,013.50 
336,026.45 
496,766.84 


$226, 023,981.80 





$ 215,636,431.66 


Interest Collected, not Earned . 746,832.22 
Letters of Credit 336,026.45 
Preferred Stock 700,000.00 
Common Stock 3,000,000.00 
Surplus . . . . 3,500,000.00 
Undivided Profits . 689,678.63 
Reserves 1,415,012.84 


Total Liabilities . 
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$226,023,981.80 


PHOENIX, ARIZONA 


nigonad Many Lacellent Financial Institutions 
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comes as a sequel or corollary to generally 
mounting interest rates on completed 
business loans. 

According to numerous reports, this 
wariness is due to a “remembrance of 
things past” on the part of lenders who 
recall failures of businesses in the years 
immediately succeeding World War I. 

In the opinion of some eastern lending 
institutions, for example, the market for 
the goods of many businesses may evapo- 
rate before products are fabricated and 
ready for shipment. Like the period of 
1919-1922, some believe, a sharp jump in 
business failures is coming. A _ Seattle 
banker is quoted as saying, “‘Competition 
is back and a lot of these newcomers don’t 
even know what competition is.” One 
bank in a Pennsylvania city is said to 
have a system by which it correlates in- 
ventories on a set scale with prices and 
production. If inventories in a prospective 
customer’s business are out of line with 
the bank’s firm policy, the loan is not 
made. 

From all sides bankers are being warned 
against making loans to set up enterprises 
in crowded local fields. An example of the 
great optimism in some small enterprises 
is the reported case of the Iowa town of 
2,000 population in which 14 electrical 
appliance shops were opened during a 
four-month period in 1946. 

One notable caution-contributing factor 
at the present time is the knowledge that 
commercial, industrial and agricultural 
loans already have set all-time records. 

The firming of interest rates on com- 
paratively long-term loans to even the 
best-risk borrowers is evidenced by the 
recently completed $200 million General 
Electric loan. Of this, the banks’ $50 
million share was made at 154 per cent 
which, bankers say, would have been 1% 
per cent a few months ago. 

In Chicago, rising rates are noted on 
railroad equipment certificates. In June, 
the Chesapeake & Ohio placed its certifi- 
cates near 1.42 per cent. The rate now 
for similar issues of other rails is between 
1.64 per cent and 1.72 per cent. 


Sd Sd ° 


Educational Opportunities 
for Bankers 


Details of two summer schools for mid- 
western bankers have been announced. 
At the School of Banking at the University 
of Wisconsin, sponsored by the Central 
States Conference, classes will begin June 2 
and end June 14. The Iowa State College 
Agricultural Short Course for Bankers will 
be held in two sessions at Ames, Iowa, from 
June 16 through June 28 and from July 7 
through July 19. 

At Madison, the first-year students will 
take Basic Economic Problems, Invest- 
ments I, Commercial Bank Credit and 
Law. The second-year students will sic 
Commercial Bank Administration, Invest- 
ments II, Urban Real Estate Financing, 
Agricultural Economics and Agricultural 
Credit. The third-year men, first gradu- 
ating class of the school, will study Trust 
Department Operation and Management, 
Investments III, Country Banking, De- 
partmental Administration, Public Rela- 
tions and Advertising, and World Banking 
Systems and Problems. 
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THE CHASE 
NATIONAL BANK 


OF THE CITY OF NEW YORK 


PPP AA A A A DP A Dt 


STATEMENT OF CONDITION, DECEMBER 31, 1946 





Cash and Due from Banks . . « « «© «© e « $1,143,400,689.02 
U. S. Government Obligations. . 2. .« »« « « 2,221,342,803.35 
State and Municipal Securities. . 2. . .« « -« 118,135,196.10 


Ce NE ak as. eae ee ee eee 182,949,569.36 
Loans, Discounts and Bankers’ Acceptances . . 1,126,462,490.27 


4 

¢ 

4 

q 

RESOURCES 
; ( 

4 














( 
4 
Accrued Interest Receivable . . ...e e 11,488,983.11 
nt, ua Cel ee ee oar ae ee ce ae ee ee one 8,037,431.07 
Customers’ Acceptance Liability . . . 2. « e« 10,656,354.33 
Stock of Federal Reserve Bank. . 2. 2 © e« « 7,950,000.00 { 
Banking Houses ee ee. ee ee 32,588,572.13 
Ce AE 6 ke es. OS Cee 2,523,388.94 
$4,865,535,477.68 
LIABILITIES 
Capital Funds: 
Capital Stock. . . . «. « $111,000,000.00 


Surplus gi Sek eee oes cel eee 
Undivided Profits . .. . 48,500,613.02 


y $ 313,500,613.02 
) 








a Pa ttn tnt tata te pn Mra dada 


Dividend Payable February 1, 1947 . . « « « 2,960,000.00 
Reserve for Contingencies . . . « « « e« e 15,623,913.90 
Reserve for Taxes, Interest, etc. . .« «© © « e 13,663,693.10 


Deposits . . . . . . J a _ e * - 7 4,495,303,512.14 
Acceptances Outstanding . . $ 15,600,237.86 


Peter 








Less Amount in Portfolio. . 3,870,414.29 11,729,823.57 
Liability as Endorser on Acceptances 
and Foreign Bills . . . . ». « «© © « e 1,086,324.31 
Get ae a ee ee ee... 8 11,667,597.64 { 
| $4,865,535,477.68 


‘ 








United States Government and other securities carried at $402,936,340.00 are pledged 
to secure U. S. Government War Loan Deposits of $113,075,631.66 and other public 
funds and trust deposits, and for other purposes as required or permitted by law. 


Member Federal Deposit Insurance Corporation 
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CONTINENTAL ILLINOIS 


NATIONAL BANK 
AND [Rust CCOMPANY 


OF CHICAGO 











Statement of Condition, December 31, 1946 











| RESOURCES 

Gots eel Dee Green Bharalee «ng onc nn 6c win twcccccce ceccnast $ 565,280,423.07 
United States Government Obligations............... ... 1,179,451,969.01 
er ee ND UID « 6. one nd c'n 00 0dd'bee vc badeew eee * §3,925,291.42 
es eae ROMS. so oso ence oubecleedecdeces cette ea 406,741,298.36 
Stock in Federal Reserve Bank.....................cceee- 3,600,000.00 
Customers’ Liability on Acceptances..................... 2,071,666.37 
Income Accrued but Not Collected....................... 5,485, 637.81 
I a. scat bn a wena debs A lntestceed  asllataraas Meena 10,500,000.00 

$2,227 056,286.04 

LIABILITIES 

os ung ce aebsnakuksnsnueebueel wees $2,038,434,994.25 
III «0. oo buch din cd a eh on ee aes aed ae ee 2,134,435.31 
Reserve for Taxes, Interest, and Expenses................ 12,478,871.36 
nny Cie Gn ot ect veentaebenenel 18,112,575.67 
Income Collected but Not Earned....................000. 310,091.30 
EN <n cuene sabes coud cane eee ee henekconseuie 60,000,000.00 
eo oe slants wereld bs Winiaes once 60,000,000.00 
DIN: .. . niekediinenbbaeieteadés odd eanaesl 35,585,318.15 

$2,227 056,286.04 








United States Government obligations and other securities carried at 
$133 961,981.34 are pledged to secure public and trust deposits and for 
other purposes as required or permitted by law 


Member Federal Deposit Insurance Corporation 
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LEE MORAN 


WILLIAM W. McCARTHY 


AUTO FINANCING .... Longer terms predicted, used car hazards are cited 


ITS PROBLEMS AND OPPORTUNITIES 





(CONSUMER CREDIT 


With the nation going “on time’ and greater credit risks 
seen, finance and industry exchange views at St. Louis 


LAINLY written for all to see at 
Pik National Consumer and In- 

stallment Credit Conference held 
last month in St. Louis were these 
two general conclusions: 

1. Banks are on the threshhold of 
the greatest consumer credit expansion 
in history. Speaker after speaker, 
representing industry and distribution, 
told of tremendous production goals 
ahead and the need for bank credit to 
finance this mountainous output. 

2. Credit hazards and pitfalls are 
returning, with the anticipated demise 
of Regulation W, and the reappear- 
ance of “‘a little down and three years 
to pay.” 

Since virtually all banks have a keen 
interest in consumer credit, and also 


By 
HARRY V. ODLE 


Associate Editor, 
THE BURROUGHS CLEARING HOUSE 


because the A. B. A.-sponsored con- 
ference provided a unique opportunity 
to gain “‘outside’’ opinions of non- 
banking leaders, The Burroughs Clear- 
ing House presents the following topi- 
cal summary of the meeting: 


Automobile financing. In a notably 
frank talk, Lee Moran, executive vice- 
president of the National Automobile 
Dealers Association, predicted that it 


would be difficult for many banks to 
break established relationships be- 
tween car dealers and finance com- 
panies, built up over long periods of 
struggle and growth within the auto 
industry. 

Pointing out that banks were rela- 
tively new in this field, Mr. Moran 
cited the necessity for studying and 
knowing the dealer’s problems. Banks, 
he said, are finding that they cannot 
make the business adapt itself to their. 
needs, views and ideas. That, on the 
contrary, they must adapt their facili- 
ties and methods to meet the require- 
ments of the automobile business. 

After discussing some of the peculi- 
arities of this business, such as its 
normally seasonal nature requiring 
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KENNETH R. WELLS 


MODERNIZATION LOANS .. . Net yield of 4% or better reported 


stock-piling of cars during off months, 
and the tendency for working capital 
to be tied up in used car inventory 
during busy periods, Mr. Moran 
stated: “It seems to me that it would 
well pay banks to have someone in 
their employ who thoroughly under- 
stands the automobile business. In the 
case of the small bank, perhaps, the 
banker himself can discuss the matter 
thoroughly with auto dealers in his 
own town to get firsthand knowledge. 
It is my firm belief that the business 
of retail automobile financing will 
finally go to the place where the cus- 
tomer is best served.”” Mr. Moran did 
not discuss the competition of direct 
financing by banks. 

As to the current situation on auto- 
mobile loans, it was well paraphrased 
by William W. McCarthy, vice-presi- 
dent of the National Shawmut Bank 
of Boston, who remarked: “If we 
had some cars, we would have some 
installment transactions, if we had 
some installment buyers,” and he 
added, “if we had no Regulation W.” 
Pointing out that under the regulation, 
average monthly payments on a 
medium-priced car would be about $90, 
Mr. McCarthy said this sharply re- 
duced the number of people who could 
meet present payment requirements, 
and that as a result there were few 
time buyers—approximately 20 per 
cent of total purchasers compared 
with 45 per cent pre-war. 

If Regulation W is abolished, as he 
advocated, Mr. McCarthy foresaw 
terms being lengthened to 30 or even 
36 months as common practice on new 
cars, although he expressed the hope 
that the one-third down payment 
requirement would be retained. 

The anticipated decline in used car 
prices, already begun, will be full of 
potential danger to the used car paper 
in the bank’s portfolio, Mr. McCarthy 


warned, and he urged particular care 
in determining used car values, and 
the amount of loans to be made on 
used cars of each make, model and 
year. He advocated charging a high 
enough rate to offset present-day lack 
of volume and to meet tomorrow’s 
higher collection and repossession costs, 
and he advised selectivity in assuming 
risks. 

As to direct vs. indirect financing, 


Mr. McCarthy said that numerically 


the larger number of banks were 
operating on the direct-to-the-pur- 
chaser plan, with such loans totaling 
$320,000,000 by 1946 year-end, or 
more than 1941. As advantages he 
listed customer contact and the fact 
that no floor-planning is needed. As 
disadvantages, he cited the advertis- 
ing cost, lower fates, and lack of re- 
course on dealers. 

As terms lengthen, the dealer financ- 
ing plan may tend to become dominant, 
Mr. McCarthy maintained. His rea- 
soning: ‘“‘Longer terms are possible 
with the dealer’s agreement to repur- 
chase than will be possible on the 
direct basis without liability on the 
part of the dealer.” 


Appliance financing. That many 
appliance loans of the future will not 
be for individual items of equipment. 
but for planned and _ co-ordinated 
kitchens involving financing compara- 
ble to that for automobiles, was one 
of the ideas advanced by Werner P. 
Gullander, secretary-treasurer of the 
General Electric Supply Corporation, 
Bridgeport, Connecticut. He added 
that banks have decided advantages 
over other lenders in the long term 
financing of appliance equipment in- 
corporated as part of the mortgage. 
He advocated working with local 
appliance dealers in promoting this 
plan with builders. 


Robert E. Ginna, vice-president of 
the Rochester Gas and Electric Com- 
pany, Rochester, New York, cited the 
15,000 plumbers as being generally 
overlooked in conjunction with appli- 
ance financing. “In the past these 
men have been considered service 
people rather than merchandisers,” he 
observed. ‘“‘Yet last year they sold 
$15,000,000 worth of automatic gas 
heaters. Such items as automatic sink 
and dishwasher and garbage disposal 
units will be largely distributed through 
plumbers.” 

Trouble signals in the appliance 
financing field were raised by William 
F. Kelly, vice-president, The Pennsy]l- 
vania Company, Philadelphia. He 
predicted that the industry would see 
the appearance of low-priced lines, 
and the disappearance of many com- 
panies and their products from the 
market. Reductions in prices will 
enhance the possibility of large-scale 
repossessions, where unpaid balance 
on a purchased model is close to the 
acquisition cost of new models. Mr. 
Kelly declared that appliance manu- 
facturers and retailers know the mar- 
ket is very limited for their products 
at present prices, and held that a price 
reduction of one-third is not at all 
unlikely. 

Business failures in this field will 
create “orphan merchandise” which 
represents poor collateral, Mr. Kelly 
added. Technical improvements will 
tend to depreciate the value of current 
models. Thus losses on repossessed 
equipment might be substantial when 
the used high-cost appliances are 
thrown on the market. 

“‘We can minimize this if we insist 
on substantial down payments,” Mr. 
Kelly emphasized. He warned that 


banks cannot base the future upon 
their experience in 1940-1941, when 
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SMALL BUSINESS LOANS. . . Installment 
credit techniques advocated 
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appliance loans liquidated satisfac- 
torily despite 3-year terms and down 
payments of 5 per cent or less. That 
was due to such factors as the war, 
increased wages and prices, and the 
unavailability of goods. 


Modernization loans. In sketching 
his company’s experience in the home 
modernization credit field, Joseph L. 
Wood, assistant treasurer of the Johns- 
Manville Corporation, stated that the 
best credit record was compiled by the 
purchasers of home insulation. The 
greatest source of satisfactory volume, 
the roofing and siding contractors, also 
produced the worst headaches due to 
unscrupulous operators who invaded 
this activity. 

*‘Most bankers with whom I have 
talked prefer the usual banking trans- 
action involving direct relationship 
between borrower and lender,” Mr. 
Wood reported, but he urged his 
audience not to overlook the value of 
a contractor as a salesman in develop- 
ing finance business. 

‘“‘In some areas we sell home insula- 
tion directly to the public,’”” Mr. Wood 
added, “‘and we find it profitable to 
handle our deferred payment business 
through a national finance company, 
because we get uniform service and 
when we wish to make any change in 
our method of operation or in our plan 
of selling we can do it with one source.” 
It was recommended that the possi- 
bility of developing a uniform bank 
plan through the A. B. A. be explored. 

Kenneth R. Wells, assistant vice- 
president, American National Bank 
and Trust Company, Chicago, reports 
that his institution derives a net yield 
of 4 per cent or better on the funds 
advanced on modernization loans, 
with the deals averaging $300 to $500 
and finance charges averaging from 
$30 to $75. 

While there is some interest in non- 
FHA loan plans, Mr. Wells favors 
insuring such paper over setting up 
loss reserves. He points out that 
FHA insurance premiums average 
from 11% per cent to 2 per cent of the 
volume, which limits the profit to be 
made on non-insured paper, whereas 
the potential credit losses are un- 
limited. ‘‘We cannot extend loss rates 
of the past 10 years into the future,” 
Mr. Wells contended. 

He also favors going to the dealer 
because “‘we are of the school of 
thought which believes that people do 
not borrow money and then buy some- 
thing, but instead buy something and 
then figure out how they are going to 
pay for it.” 

To assist dealers, the American 
National has designed special forms 
such as a more convenient rate chart 
printed in large type, and pocket-size 
application blanks. It has developed 
a folder which explains in detail to 
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JOHN L. McCAFFREY 


FARM EQUIPMENT LOANS . . . “Local banker the logical lender’ 


inexperienced salesmen how to fill out 
the various documents required for 
time payment deals, describes the 
FHA plan of operation and lists eligible 
improvements. The bank also keeps 
dealers informed of changes in govern- 
ment regulations. 

All paper is purchased without re- 
course to the dealer. In 90 per cent 
of the cases, the bank passes on credits 
within an hour. However, Mr. Wells 
maintained that while it is important 
to make decisions promptly, even 
more important is the method of han- 
dling rejected deals. ‘‘We have a 
number of people who can approve 
deals, but it takes three to turn a deal 
down,” he explained. ‘‘We try to find 
some way to save the deal. Possibly 
it can be approved for a_ smaller 
amount, a co-signer obtained, or some 
security taken.” 

Finally, Mr. Wells underlined this 
thought: ‘‘We have learned that if 
we are more critical of the dealers 
from whom we buy paper, we can be 
more liberal in our attitude toward 
individual purchaser credits.”’ In other 
words, good dealers tend to originate 
sound paper, poor dealers to create 
risk deals. 


Farm equipment loans. That the 
local banker is the logical man to 
finance farm equipment sales was the 
opinion expressed by John L. McCaf- 
frey, president of International Har- 
vester Company, Chicago. However, 
he warned against any assumption 
that the job is going to fall into the 
banker’s lap for the asking, in view of 
the many lending agencies now avail- 
able to the farmer. 

‘*T do not believe you will be success- 
ful in financing this type of paper if the 
transaction is handled in such a 
manner as to require the purchaser to 
talk first with the dealer in regard to 


the purchase of the machine and then 
go down the street a few blocks to 
talk with the banker in regard to the 
financing of it,” Mr. McCaffrey as- 
serted. “He has been educated to 
close the deal at once without formal- 
ity or ceremony.” 

Also, the International Harvester 
head emphasized the importance of 
financing dealer inventory saying: 
“Tt must not be overlooked that when 
a dealer needs any substantial amount 
of credit himself, it is only natural for 
him to place his retail contracts with 
the source that enables him to carry 
part of his stock of merchandise.” 

While pointing out that farm equip- 
ment paper in the past has tended to 
be slow, Everett D. Reese, president, 
Park National Bank, Newark, Ohio, 
contended that in great part this has 
been due to mismanagement of the 
situation. 


Retail store credit. In a talk which 
aroused wide interest and comment, 
J. Gordon Dakins, manager of the 
credit management division of the 
National Retail Dry Goods Associ- 
ation, made this observation: ‘To 
retail credit men, it seems that the 
average banker is collateral conscious 
instead of character conscious, and 
that he should look more to the will- 
ingness and capacity of the individual 
instead of the article being sold. But 
don’t be sold on no down payments or 
very small down payments on install- 
ment sales. 

“The greatest danger to be faced in 
1947 will be that of overloading the 
consumer with too much credit,’’ Mr. 
Dakins further warned. “There is 
need for selecting credit risks with 
greater care than at any time in recent 
years, a view expressed by 87 per cent 
of the credit managers in a recent sur- 
vey.” Reasons cited by Mr. Dakins 
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included: increased cost of living, 
fewer assured incomes, layoffs due to 
strikes, closing of many Federal agen- 
cies, and the fact that people are 
rapidly spending their reserves. 

“To the retailer,” Mr. Dakins con- 
tinued, “it often seems that. bankers 
are less interested in whether a man’s 
pay record is good or bad than -in 
whether he has a job and the bank has 
a chattel mortgage on the item pur- 
chased. If banks have any faults in 
extending credit, one of them may 
well be that of promiscuous credit 
granting based on speed.” This re- 
sults in poor risks being  aecepted, 
loans being made where income does 
not warrant them. In Mr. Dakins’ 
opinion, such faults could be prevented 
by reference to credit bureaus, and he 
stated that he was puzzled by the 
reluctance of many banks to become 
members of the credit bureaus. Also, 
he maintained that bankers should 
take a more active part in consumer 
credit groups and associations in each 
community. Another suggestion was: 
keep consumer credit departments 
open beyond the usual closing time. 

Roscoe R. Rau, executive vice- 
president and secretary of the National 
Retail Furniture Association, explained 
difficulties in the way of bank financ- 
ing of furniture purchases. Due to 
the permanent nature of many install- 
ment accounts, the add-on privilege 
commonly extended without additional 
down payments, and the fact that 
payment in the store is an important 
source of new business to the mer- 
chant, furniture dealers have been very 
reluctant to finance their receivables 
in any manner which requires pay- 
ment to be made outside of the store. 
“‘Pre-war, this situation was a distinct 
stumbling block to the financing of 
furniture paper by banks,’ Mr. Rau 
stated. ‘“‘During the last two years 
the National Retail Furniture Associ- 
ation has been working closely with the 
A. B. A. Consumer Credit Committee 
in trying to work out a practical solu- 
tion to this problem.” 

Admitting that many banking execu- 
tives have taken for granted that 
furniture paper is less substantial than 
automobile or major appliance financ- 
ing, and that resale of repossessed 
furniture cannot be consummated as 
quickly, Mr. Rau declared: “Yet 
with substantial down payment, ade- 
quate security does exist to make the 
risk moderate even though the ac- 
counts of any given store are scattered 
among only low-income families, sold 
on liberal terms. The safety factor, 
from the standpoint of banker loans 
on home goods, lies in the fact that 
over a complete business cycle the 
rate of failure and turnover among 
furniture stores, so-called, has been 
substantially less than among appli- 
ance and other types of merchants.” 
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APPLIANCE FINANCING . . . Credit storm signals are hoisted 


Mr: Rau indicated that banks should 
not overlook furniture stores as com- 
mercial loan prospects, either. He 
cited a merchandising expert’s opinion 
that these stores will need three times 
as much working capital per dollar of 
sales as was necessary during the war 
period, due to such factors as increased 
receivables, expanding inventories and 
modernization projects. 


Airplane financing. In sketching 
the future of the aviation industry, 
John P. Gaty, vice-president and 
general manager of the Beech Aircraft 
Corporation, Wichita, Kansas, as- 
serted: “It is my belief that we stand 
on the verge of a great expansion of 
aircraft usage which will make your 
part an important one in the airplane 
business.”” Mr. Gaty’s company spe- 
cializes in multi-passenger planes for 
business use, and once smaller models 
for this purpose come in full produc- 
tion he foresees an increased need for 
financing, since smaller business men 
will need banking assistance to a 
greater degree than the large corpora- 
tions do for such expenditures. 

“There are two important groups 
already engaged in the financing of 
airplanes in the lower price groups,” 
Mr. Gaty explained. ‘These are the 
C. I. T. and the Bank of America 
group. The C. I. T. plan provides for 
retail financing by covering two-thirds 
of the cash selling prices —including 
tax, extra equipment, and the cost of 
full insurance—at a flat charge of 
5 per cent. 
over 12 months. 

“The C. I. T. also offers a very 
attractive floor plan whereby the 
dealer or distributor puts up only 
10 per cent of the purchase cost of 
the airplane and the C. I. T. advances 
the balance. The terms of this financ- 
ing is limited to three months, but it 


Payments are spread . 


only costs the distributor $3 per 
month per airplane plus one-quarter 
of 1 per cent per month on the amount 
advanced. These charges include full 
ground risk insurance for the entire 
cost of the plane. The C. I. T. also 
offers six months’ coverage of the 
demonstrators, which can be flown. 
In such cases they finance 90 per cent 
of the cost at a rate of 3 per cent per 
annum, repayments to be in five equal 
monthly installments, each amounting 
to 5 per cent of the total cost, plus a 
final payment of the remaining bal- 
ance.” 

Bank of America is offering a similar 
service, Mr. Gaty added, and while 
C. I. T. is limiting its interest to planes 
under $10,000, the Bank of America 
group apparently is willing to finance 
larger airplanes as well. 

Some realistic thinking on the possi- 





LEHMAN PLUMMER 


SPECIALTY LOANS . . . There’s “gold” 
in refrigeration, air conditioning 
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AIRCRAFT FINANCING . . . No well-established pattern, many complications 


bilities of bank financing in this field 
was contributed by R. A. Peterson, 
formerly vice-president in charge of 
installment loans for Bank of America, 
and recently named president of Allied 
Building Credits, Inc., a Transamerica- 
owned corporation. 

Mr. Peterson cited figures to show 
that it costs $300 a month to pay for 
and operate a light plane, a fact which 
he believes will necessarily limit the 
market. As to what planes the banks 
can safely finance, it was recommended 
that they confine activities largely to 
the light plane field, the 2 and 4 
place jobs. 

Desirable dealers were described as 
being largely fixed base operators, 
capable of providing a student train- 
ing program, plane and hangar rental 
service, repair service, and facilities 
for the sale of aircraft. Such considera- 
tions are vital from a financing stand- 
point because the dealer is going to 
require flooring accommodation, Mr. 
Peterson added. : 

His conclusion was that the air- 
plane financing field is currently limited 
to larger or moderate-sized centers 
primarily, and presents many prob- 
lems. However, he believes that 
future growth is promising and eventu- 
ally will represent a stabilized, profita- 
ble market. 


Truck financing. Motor carriers 
need longer terms for repayment, 
based,on the actual service life of the 
equipment (7-11 years), in the opinion 
of Ted V. Rodgers, president of the 
American Trucking Association, Inc. 
He expressed the view that it is rea- 
sonable to expect an amortization 
period of 4 to 6 years on such equip- 
ment. 

The truckers also need low, simple- 
interest rates, said Mr. Rodgers, and 
the industry feels a rate of 6 per cent 


is too high. He also cited the need 
for lower down payments. “Indeed,” 
he added, “I hope banks will follow 
the lead of several of the largest banks 
now making equipment loans to well- 
established carriers without any down 
payment.” 

However, in describing his bank’s 
extensive experience with truckers, 
Everett D. Reese of the Park National 
Bank, Newark, Ohio, contended that 
his institution had no difficulty in 
obtaining a very satisfactory rate. 
He advised bankers to spend plenty of 
time in counseling with truck opera- 
tors, asserting that they are the kind 
of people who want a lot of advice. 

As to his bank’s experience in mak- 
ing G. I. business loans to purchase 
trucks, Mr. Reese characterized it as 
“not too good.” He pointed out that 
it was a very bad time to start out 
“fresh” in the business, and that in 
some instances it was necessary for the 
veterans to purchase secondhand 
trucks which were not satisfactory. 


Installment loans to small business. 
Pointing out that nearly 75 per cent 
of all U. S. business firms in 1942 had a 
net worth of $5,000 or less, Carl A. 
Bimson, vice-president of the Valley 
National Bank, Phoenix, stressed the 
desirability of applying installment 
loan techniques in solving the credit 
problems of these smaller concerns. 
He asserted: 

“These businesses, for the most part, 
could not make a financial statement 
that would justify the extension of 
much, if any, unsecured credit, in the 
opinion of the average commercial 


loaning officer; and yet many of these ° 


same businesses would be entitled to 
credit, in the opinion of any well 
informed, experienced, installment loan 
credit man; and furthermore, most of 
the loans so made would be paid back 
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satisfactorily and with a higher inter- 
est rate to the bank than would be 
asked or received if the same credit 
were extended as a commercial loan.” 

Maintaining that the differential 
between 5 per cent and 8 per cent on 
borrowed funds has little or no bearing 
on the success or failure of a business, 
and that too low a rate actually does 
the small business borrower an in- 
justice by limiting the risks too selec- 
tively, Mr. Bimson urged banks not 
to be stampeded into setting too low 
an interest rate for these loans. 

He admitted that in dealing with 
small businesses, banks were dealing 
with customers who will have the 
highest mortality rate, the least capi- 
tal funds, the poorest bookkeeping 
system, if any. It will have the 
greatest vulnerability in the event of 
sickness or death of the owner, and the 
most conglomerate type of security to 
offer. ‘“‘Yet, in spite of all the head- 
aches which go with this type of 
credit extension,” Mr. Bimson de- 
clared, “the results, in my opinion, 
will greatly outweigh them.” 


Specialty loans. A warning against 
the financing of frozen locker plant 
construction in urban areas was 
sounded by Lehman Plummer, vice- 
president, Central National Bank and 
Trust Company, Des Moines, Iowa. 
His institution had extensive experi- 
ence in this field during the war, but 
is currently only handling such projects 
in strictly rural areas, and believes the 
city plant is due for rough going. 

On the other hand, Mr. Plummer 
believes that the surface has only been 
scratched in the sale of refrigerated 
display cases, and suggests that banks 
explore the financing possibilities. 
“During the next five years, any re- 
tail store that is going to stay in the 
competitive picture is going to be in 
the market for thousands of dollars 
worth of new equipment of this kind,” 
Mr. Plummer predicted, ‘“‘and it is 
safe to finance. We are going to have 
exclusively self-service frozen food 
stores, economical to operate, with no 
food spoilage and a minimum of per- 
sonnel. Such equipment is also going 
to restaurants, hotels, hospitals, fac- 
tories, etc.” 

Air conditioning also offers a most 
promising field for bank financing, in 
Mr. Plummer’s opinion. He explained 
that some types can be handled 
through FHA Title I, which eliminates 
the necessity for complicated dealer 
relationships. The size of these loans 
make them attractive, and the credit 
record is above ‘average. The major 
drawback is that the equipment re- 
quires considerable servicing, on the 
part of the dealer, and unless this is 
provided the customer may become 
dissatisfied and refuse to make pay- 
ments. 
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OVIES and transcribed music, 
M pensions and _ bank\ parties, 

group singing and stock-pur- 
chase plans, insurance and satisfactory 
income .. . these are some of the things 
employee relations are made of. 

At least that has been the experience 
of The Merchants National Bank of 
Mobile, Alabama, which believes that 
a thorough diagnosis of employer- 
employee relations is necessary before 
one can prescribe for improved rela- 
tions with the general public. 

It is the employee, after all, who 
must translate publie relations pro- 
grams into action. He must first be 
sold on the bank before he is qualified 
to sell its merits to the public. 

It is not only the larger and higher- 
income organizations which can con- 
duct, and use to good advantage, con- 
structive employee relations programs. 
The Merchants National Bank is a 
moderate-sized institution, but it is 
proud of the status of its employee 
relations. A distinct effort has been 
made, through personal interest in 
employee welfare, the payment of fair 
wages, pleasant associations, a well- 
rounded personnel program and other 
attractions, to make every employee 
an enthusiastic “‘salesman’”’ of the bank 
and its principles. 

Suppose we now examine the various 
ingredients which combine to make 
up this employee relations program 
of ours. 

One basic factor has been the pro- 
motion policy. Election of employees 
to the bank’s official staff has been 
regular and consistent. Of the 27 
officers, only two were “imported” 
from other institutions. The remainder 
were promoted from the ranks. The 
president, J. F. McRae, began his 
career with the bank as a stenographer, 
and the first rung for numerous other 
officers was the runners’ bench. 

Well-developed personnel adminis- 
tration is likewise important. This is 
centered under one officer, E. G. 
Cleverdon, vice-president and cashier. 
Working with him is a group of em- 
ployees who handle details of personnel 
projects in conjunction with their 
other duties, and make suggestions 
concerning the improvement of em- 
ployee welfare and morale. In the 
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Llements of oon 
STAFF RELATIONS 


By 
W. H. BARNEY 


Advertising Manager, Merchants National Bank of Mobile, 
Mobile, Alabama 


While this bank’s well-rounded personnel program 
adds to operating cost, management finds that it 
reduces staff turnover and makes for better, more 


profitable, public relations. 


The details as to 


policies, and results obtained, are outlined here 








Promotion within the ranks 
Fair wages 
Bank-financed retirement plan 


Subsidized term insurance pro- 
gram 


Indefinite sick leave 
Liberal vacation policy 
Motion pictures 
Piped-in music 
Circulating library 
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The Bank’s Employee Relations Recipe 


A listing of component factors used by Merchants National 
Bank to maintain a satisfied and efficient personnel organization. 


10. Subsidized coffee shop and 
lunchroom 


11. Glee club 


12. Christmas and cost-of-living 
bonuses 


13. Bowling leagues 

14. Financial aid to servicemen 
15. A. I. B. support 

16. Bank parties 


17. Subsidized savings bond pur- 
chase plan 


18. Management interest 














Management interest in employees as individuals is an important factor 


latter connection, it has been the 
bank’s experience that more feasible 
ideas are produced by a designated 
group of this kind than by a sugges- 
tion box system with prizes and 
awards, although anyone is of course 
free to make suggestions at any time. 
Employees, rather than officers, are 
chosen to work with the personnel 
director because of their closer rela- 
tionship to other employees and their 
better perspective of the likes and 
dislikes of fellow workers. 

In addition, in an effort to give key 
employees a more active part in oper- 
ational practices and policies, con- 
sideration is being given to an organi- 


zation of department heads and older 
clerks for the discussion of operating 
and other problems. It is expected 
that the group will meet monthly, with 
a subcommittee meeting each week, 
and a job-study procedure will be used 
similar to one promulgated by the 
War Manpower Commission for the 
improvement of job methods. 

In any consideration of employee 
relations, it is impossible to ignore the 
vital role played by the pay envelope. 
Our management believes that it is in 
the interest of both stockholders and 
depositors to pay salaries to the staff 
which are as liberal as earning circum- 
stances warrant. Retention of experi- 
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Top left : Employee group viewing late afternoon movie in savings lobby. 
Bottom left : U. S. savings bond duductions are matched by the bank 




















Top right: Circulating library, part of bank’s club room. 
Bottom right: The afternoon coffee hour 


Some of the ingredients making for employee contentment with the job, surroundings, activities and associates 


enced employees always has been a 
primary objective of the bank’s per- 
sonnel program, and it has long been 
realized that payment of insufficient 
or marginal salaries would undermine 
the entire personnel structure. 

Declaration of a special 10 per cent 
bonus paid last month, in addition to 
a comparable Christmas bonus, was in 
keeping with this policy, Rather than 
make a general 10 per cent salary in- 
crease that the bank avowedly might 
have to eliminate during future years, 
the extra 10 per cent bonus was 
authorized in recognition of increased 
living costs. 

It might also be mentioned that 


during the war, 51 members of the 
bank’s staff of 150 were on leave of 
absence in the armed services, and to 
all of these the bank made up the 
difference between the payments they 
received in the service and their previ- 
ous salaries. This cost a considerable 
sum, of course, but it helped to bring 
the veterans back to the bank. Five 
resumed their education and three have 
stayed in the service, but of all the 
others, only five took jobs elsewhere 
on their return to civilian life. 
Employees realize, too, that the 
bank offers other financial ‘attractions 
in addition to salaries. For many 
years before the war an employee 


stock-purchase plan was in effect, with 
the bank contributing each year to the 
purchase of its stock by the employees. 
This became so popular that staff 
members were attempting to buy more 
stock than was available, and it was 
necessary to scale down the subscrip- 
tions. The program was supplanted 
in 1941 by a war bond purchase plan 
in which individual payroll deductions 
for the bonds, up to 5 per cent of 
annual salaries, were matched by the 
management. This has been continued 
to date and every regular employee is 
participating, the 150 staff members 
(including officers) having purchased 
See STAFF RELATIONS—Page 69 
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NE of the most remarkable 
O banking institutions in the world 

is the Co-operative Wholesale 
Society Bank in Great Britain, with 
its head office in Manchester and 
branches in other important British 
cities. Actually, under the peculiar 
setup in which banks operate in the 
British Isles, the bank is really the 
banking department of the Co-opera- 
tive Wholesale Society, Ltd., which is 
a sort of mother institution for the 
thousands of co-operative societies 
and stores which sell commodities in 
nearly every town throughout the 
country, and which is engaged in nearly 
every line of wholesale and retail busi- 
ness, including flour milling and milk 
distribution. 

The bank deposits were £226,000,- 
000 at the beginning of 1946, and total 
assets about £236,000,000. This places 
it in the equivalent of the billion dol- 
lar class, which would make it a very 
big bank in any country. It started 
from the very smallest beginnings in 
1872. Showing its efficient organiza- 
tion and management is the fact that 
only 350 employees are required to 
handle its business, which in 1945 had 
an aggregate cf deposits and with- 
drawals of £1,160,000,000. The com- 
paratively small staff is made possible 
by the fact that much of the clerical 
work is done by the managers of the 
thousands of retail co-operative shops 
throughout the country who form the 
bank’s main contact with its deposi- 
tors. 

In addition to its head office in 
Manchester, the bank has branches in 
London, Durham, Chelmsford and 
Sheffield. In 1919 an agency system 
was inaugurated whereby co-operative 
societies were appointed agents of the 
bank and, by this means, some 2,500 
“banking points’”’ were created. Every 
co-operative shop is actually an agency 
of the bank, a fact which gives food 
for thought to the ordinary commercial 
bankers who carry on the bulk of the 
banking business in Britain. 

The bank does not accept accounts 
from private businesses which are in 
competition with the varied activities 
of the different co-operative groups. 
Its current and time deposit accounts 
as of mid-1946 were made up of the 
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Brirain'’s Unusual 
(\o-OPERATIVE Bank 


By 
FRANK PLACHY 


London Correspondent, THE BURROUGHS CLEARING HOUSE 


The Co-operative Wholesale Society Bank, a billion 


dollar institution, has become an important factor 


in British financial life, 


and it 


is said that the 


bank may be destined for a prominent political role 








Main banking room at the Manchester headquarters office 


following categories: Co-operative So- 
cieties, trade unions, clubs, municipal 
authorities, mutual organizations and 
individuals, with the total number of 
current accounts at 57,412 and time 
deposits at 40,388. 

The bank’s deposits and other funds, 
together with the number of accounts 
of both categories as of January, 1946, 
are shown in the illustrative box on 
page 25. Two items in this. table, 
deposit notes and overdrafts, require 
amplification. Many of the bank’s 
deposits are in effect savings bank 
deposits which remain for long periods. 
The bank’s customers are overwhelm- 
ingly working-class people and this is 


one of their favorite forms of long- 
term thrift. Deposit notes are four- 
year deposits although provision is 
made for their encashment at any 
time in circumstances of need, in 
which case a slightly decreased rate of 
interest is paid. The notes are issued 
in series; the ninth series, for example, 
pays interest at 23%, per cent if left for 
the full four years and 2% per cent if 
withdrawn earlier. At this rate a 
deposit of £100 becomes £110-12-11d. 
at the end of four years, interest being 
compounded annually. 

The overdrafts are a normal part of 
British banking by which customers, 
by deposit of satisfactory collateral, 
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New head office of C. W. S. Bank, Manchester. 











Deposits and Resources 
January 1, 1946 
CURRENT AND TIME 
ACCOUNTS Number Amounts 
Co-operative societies.. 1,028 £179,600,000 
Trade unions......... 12,734 10,000,000 
Clubs and miscel- 
ee ere 16,548 11,700,000 
Deposit notes......... 49,919 11,200,000 
Individuals........... 63,962 14,200,000 
Pension, thrift and 
reserve funds....... 9,700,000 
, eee 144,191 £236,400,000 
RESOURCES 
Bank balances and cash....... £ 1,400,000 
London money market loans 
(repayable | to 14 days)..... 8,100,000 
ated government securi- 
ties (3 to 6 months)......... 8,500,000 
Short-dated government securi- _ 
ties (1 to 5 years)........... 22,700,000 
Municipality loans (repayable 
Re 12,100,000 
Government securities (medium 
and long-dated)............ 168,300,000 
er investments............ 12,300,000 
Overdrafts, etc............... 3,000,000 
REE Prat Arete £236,400,000 














Many long-term thrift deposits 


are authorized to overdraw their bal- 
ances for the same purposes for which 
they would arrange a loan and sign a 
note in the United States. 

It will be seen that the great bulk 
of the bank’s deposits are invested in 
British Government securities. These 
pay a low rate of interest, current 
Government borrowing being at 2% 


per cent with an attempt being made 
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by the Chancellor of the Exchequer to 
drive the rate even lower. 

There is a good deal of curiosity in 
banking circles as to the actual rate 
which the C. W. S. Bank is making to 
attract deposits, but the bank declines 
to reveal this. The reason given is that 
the bank tries to keep its rate of inter- 
est on time deposits in close relation 
to that paid by the post office savings 
banks. This rate is now and for a long 
time has been 2% per cent, but it is 
almost certainly going to be lowered, 
probably to 2 per cent. 

In Great Britain any one can start a 
bank. There are no laws relating to 
the amount of capital, periodical exami- 
nations or any of the usual require- 
ments of a bank in the United States 
or most other countries. The obstacle 
to organizing a new bank, however, 
would be the necessity for securing 
clearing facilities, which would neces- 
sitate an arrangement with one of the 
eleven members of the London Clear- 
ing House. When the C. W. S. Bank 
was started in 1872 it made clearing 
arrangements with the Westminster 
Bank, Ltd., one of the so-called “Big 
Five.” The managers of the West- 
minster Bank in that far-off day would 
have been startled if they could have 
then visualized the future growth of 
the tiny institution for which they had 
agreed to clear, or the political changes 
and problems which time has brought. 

The C. W. S. Bank made slow but 
steady progress from 1872 until 1912. 
An extraordinary impetus was given 
to its growth, arising out of the coal 
strike in that year. It happened that 
one of the striking miners’ unions, the 
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It also has four branches, and each co-operative shop is an agency 


Northumberland Miners’ Association, 
being out of funds for strike pay, 
applied to one of the commercial banks 
for a loan. This was refused. The 
union then applied to the C. W. S. 
Bank, which granted the loan. The 
entire trade union organization in 
Great Britain, which is very strong 
and well supplied with funds, then 
turned to the C. W. S. Bank, and today 
nearly every national trade union and 
trade union branch in the country 
does all its banking with the bank. 

The advent of a Socialist Govern- 
ment in Britain has introduced an ele- 
ment of drama and uncertainty into 
the outwardly calm facade of British 
banking, -and the C. W. S. Bank finds 
itself in a political limelight which is 
probably highly unwelcome to the 
bank’s managers. The swing of a tired 
and fed-up electorate, exhausted by 
six years of war sacrifices and scanty 
rations, towards a Socialist House of 
Commons brought in its train the elec- 
tion of a great many Socialist local 
councils. 

These local councils all had bank 
accounts in which municipal and 
county funds were deposited. Many 
of these accounts, mostly kept with 
the commercial banks of the country, 
had been with the same banks for 40 
years or more. It happens that under 
the British system the Minister of 
Health has large powers over local 
authorities and at the present time 
this post is held by Aneurin Bevan, 
the most radical of all the members of 
the Cabinet and a determined oppo- 
nent of private enterprise. 

See CO-OPERATIVE BANK—Page 71 
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Condensed Statement of Condition as at close of business 


December 31, 1946 





RESOURCES 


Cash and Due from Banks $ 631,322,810.99 


U. S. Government Securities . 1,233, 148,318.31 
U. S. Government Insured F. H. A. 

Mortgages .. oF hee 3,798,274.10 
State and Municipal Bonds aro 23,818,427.84 
Stock of Federal Reserve Bank . . 2,475,000.00 
Other Securities . . ee 25,938,291.48 
Loans, Bills Purchased al Bankers’ 

Acceptances. . . . . . . 475,065,720.56 
Se ee oe 12,180,030.84 
Banking Houses .. ree a 11,177,726.40 
Other Real Estate Eeuitice po get 279,840.25 
Customers’ Liability for Acceptances 8,145,191.89 


Accrued Interest and Other Resources 6,903,250.57 





$2,434,252,883.23 


LIABILITIES 


Capital . . . . $41,250,000.00 
Surplus ~ « -« S25RC0R00 
Undivided Profits . 36,529,897.62 $ 119,029,897.62 








Reserve for Contingencies . . . 9,926,985.34 
Reserves for Taxes, 

Unearned Discount, Interest, ete. . 8,154,852 14 
Dividend Payable January 2, 1947. 1,237,500.00 
Outstanding Acceptances. . . . 8,706,949.84 
Liability as Endorser on Acceptances 

and Foreign Bills . . . . . 250,004.00 
Deposits . .... . . . 2,286,946,694.29 

$2.434.252.883.23 


United States Government and other securities carried at $78,076,362.69 are pledged 
to secure U. S. Government War Loan Deposits of $44,478,352.98 and other public 
funds and trust deposits, and for other purposes as required or permitted by law, 


Principal Office: 55 Broad Street, New York City 


73 BANKING OFFICES IN GREATER NEW YORK 


European Representative Office: 1, Cornhill, London, E. C. 3 


Member Federal Reserve System 
Member New York Clearing House Association 
Member Federal Deposit Insurance Corporation 
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WASHINGTON VIEWPOINT 








By N. 


Bank Legislation 


Consumer credit, margin controls 
and Reconstruction Finance Corpora- 
tion loans to business are three of the 
most important subjects that will be 
taken up by the House and Senate 
Banking and Currency Committees. 

Particular attention should be paid 
to the legislation regarding Regula- 
tion W, enacted under the Trading 
with the Enemy Act of 1917 and 
administered by the Federal Reserve 
Board. 

At present there is considerable 
opposition to the controls exercised by 
the Reserve Board under Regulation 
W, which was put into effect in August, 
1941. 

Privately Representative Jesse P. 
Wolcott, Republican of Michigan, 
chairman of the House Banking and 
Currency Committee, has stated that 
Regulation W should be eliminated, 
but he believes that public hearings 
should be held on the question. 

Marriner S. Eccles, chairman of the 
Federal Reserve Board, believes that 
the Reserve banks should have some 
control over consumer credit in order 
to eliminate upswings and dips in the 
nation’s economic structure. 

In the controversy about Regula- 
tion W, the Consumers Bankers Associ- 
ation contends that maintenance of 
wartime restrictions over consumer 
credit will retard mass production. 

‘Restricted mass production means 
higher costs, and selling prices higher 
than the cost of the consumer credit,” 
the association states. “The cash 
buyer, as well as the credit buyer, will 
be penalized by the higher prices.” 

Mr. Eccles in a letter to Senator 
Leverett Saltonstall, Republican of 
Massachusetts, states that Congress 
should decide whether credit regula- 
tions should be maintained in peace- 
time, or abandoned entirely. 

*‘As I am sure you are well aware, 
the tendency towards overexpansion 
is inevitably followed by sharp con- 
traction of this sort of credit, and is a 
highly unstabilizing factor in the whole 
economy.” 

The Federal Reserve Board chair- 
man informed Mr. Saltonstall that 
the FRB has “had no protests against 
it (Regulation W) from consumer 
groups, labor organizations, or veter- 
ans’ groups. The trades affected, 
however, are apparently divided; some 
favoring continuance, others being 
strenuously opposed.” 


P. GREGORY, Washington Correspondent 


In addition, R. S. Carpenter, secre- 
tary of the FRB, in a letter to Repre- 
sentative Philip J. Philbin, Democrat 
of Massachusetts, claims that adminis- 
tration of Regulation W has not 
hampered sales of consumer goods, 
but it has aided in bringing about a 


better balance between spendable 
funds and goods available for sale. 
“In administering this regulation,” 
Mr. Carpenter said, “‘the board has 
had prominently in mind the relation- 
ship between the supply of and the 
demand for consumers’ goods and 




















Undivided Profits 


Unpaid Dividends 


Other Liabilities 


Deposits, Secured: 


Other Public 


Other Deposits: 


STATEMENT OF CONDITION 


MERCANTILE- COMMERCE 


BANK AND TRUST COMPANY 
Locust-Eighth-St. Charles 
ST. LOUIS, MISSOURI 


DECEMBER 31, 1946 


THE RESOURCES 
Cash and Due from Banks_-___-..._...---_- $89,618,3 12.43 
United States Government Obligations, di- 


rect and guaranteed (incl. $29,484,913.62 


SRS ER SEAS eS Ae 149,341,532.17 
Other Bonds and Securities________.._____- 22,518,893.27 
Demand and Time Loans_-_________-__--_-_- 90,066,418.89 
Stock in Federal Reserve Bank in St. Louis-_ 525,000.00 
Real Estate (Company’s Building)--_-_------- 2,790,536.40 
Other Real Estate and Claim against U. S. 

ne, EEE EE OLE LS NE SM RE 1,500,000.00 
IE ek ee ee 9,407.60 
Customers’ Liability on Acceptances and 

NE EE iii odc ecaethinecemsucs 3,606,245.94 
ee ee ene eee 145,360.79 


THE LIABILITIES 
I OE Sik ah ist oan nce eennese $12,500,000.00 


TEES peo ee 


Reserve for Dividend Declared 
Reserve for Interest, Taxes, etc. _....._.--- 


Bank’s Liability on Acceptances and Letters 
OF AE np onde nckcs save 


U.S. War Loan $ 10,357,568.36 


9,074,353.02 $ 19,431,921.38 


Demand -__-_-_- $254,931,203.83 
Savings ____- 55,427,932.92 
Time ______- 


126,801.55 $310,467,938.30 $329,899,859.68 


$360, 121,707.49 





5,000,000.00 
6,509,704.78 
250,000.00 
2,128,763.70 
3,611.30 


3,606,245.94 
223,522.09 

















MEMBER 





* All securities pledged are to the U. 8. Government or its Agents, State of 
Missouri and the City of St. Louis, to secure deposit and fiduciary obligations. 


FEDERAL DEPOSIT INSURANCE CORPORATION 


$360,121,707.49 
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LOS ANGELES 


FOUNDED 


i: a 


STATEMENT OF CONDITION 
December 31, 1946 


RESOURCES 


Cash and Due from Banks . 
U.S. Government Securities . 


$ 1,029,892,683 89 
State and Municipal Securities . 34,233,992.58 
Other Bonds and Securities . 10,480,223.97 





Loans and Discounts . : 
Earned Interest Receivable .  P 
Customers’ Liability under Acceptances ead L/C. 
Bank Premises ; 
Vaults, Furniture ond Pineasee ‘ 


Other Assets . . 
TOTAL 
LIABILITIES 
a ee a $24,000,000.00 
Surplus. . . oe 26,000,000.00 
Undivided Profits 26,000,000.00 





Reserves for Contingencies, Interest, Taxes, Dividends 
Interest Collected —Unearned . 
Acceptances and Letters of Credit Liability . 
Other Liabilities 
Deposits — Time 

— Demand 


'$ 629,778,936.48 
1,003,272,900.50 


$ 348,358,252.01 


1,074,606,900.44 
287,965,646.11 
4,307,193.94 
1,722,181.82 

4,7 44,552.88 
1,202,244.46 
96,405.58 
$1,723,003,377.24 





$ 76,000,000.00 
10,838,187.93 
1,166,153.12 
1,741,501.82 
205,697.39 


1,633,05 1,836.98 





TOTAL 


$1,723,003,377.24 


United States Government and other securities carried at $75,315,931.00 are pledged 
to secure U. S$. Government War Loan Deposits of $31,088,833.31 and other public 
funds and trust deposits and for other purposes as required or permitted by law. 
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services, particularly goods. As you 
know, the potential demand for dura- 


‘bles as a result of low production dur- 


ing the war and the substantial in- 
crease in incomes, has been very large, 
while supplies from current production, 
although they have been increasing 
for sometime, have been inadequate.” 

Margin will be retained at the level 
of 25 per cent of the cash value of 
listed securities. No change is ex- 
pected until securities decline even 
further. Mr. Eccles in announcing 
the reduction of margin requirements 
recently pointed out that the action 
was taken in view of the fact that prices 
in other categories had advanced, 
while stock’ prices had declined. 

Of importance was his statement 
that inflation had apparently run its 
course. 

Mr. Wolcott has pledged himself to 
‘“‘press vigorously” for enactment of 
the Veterans of Foreign Wars bill to 
establish an “RFC for G. I’s.” 

A similar measure was introduced 
last year by Senator Harley M. Kil- 
gore, Democrat of West Virginia, and 
by several members of the House, 
including Brent Spence, Democrat of 
Kentucky, former chairman of the 
House Banking and Currency Com- 
mittee. 

F e . Sd 


Treasury Policy 


The American Bankers Association 
investment group and the Secretary 
of the Treasury John W. Snyder, 
together with his staff, conferred on 
future fiscal plans, but the bankers did 
not make any specific recommenda- 
tions. Meetings with the Investment 
Bankers Association and insurance 
and other institutional investors are 
expected in the near future. 

Lines as to policy between the 
Treasury and institutional investors, 
including commercial banks, had been 
outlined prior to the meetings. 

Allan Sproul, president of the New 
York, Federal Reserve Bank and a 
member of the open market committee 
hinted that a moderate increase in 
short-term interest rates on govern- 
ments may be in the offing. Speaking 
before the midwinter meeting of the 
New York State Bankers Association, 
Mr. Sproul said: 

“I do not think the fact that the 
President, in his budget message, 
referred to a debt policy designed to 
hold interest rates at present low 
levels, or the fact that the Secretary 
of the Treasury in his recent annual 
report to the Congress said that no 
anti-inflationary purpose would be 
served by raising interest rates at the 
present time, commits us irrevocably 
to the continuance of the present fixed 
pattern of rates for Government securi- 
ties. 
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SAFETY PAPER FOR CHECKS 


GEORGE LAMONTE & SON, NUTLEY, NEW JERSEY 


A Check Paper All Your Own 

Why not follow the lead of America’s out- 
standing banks and corporations? Let us 
reproduce your trade-mark in the paper 
itself. Such INDIVIDUALIZED check paper pro- 
vides maximum protection against altera- 
tion and counterfeiting—saves banks 
sorting time—helps prevent errors. . 











Serving this Northern California Area 


AMERICAN TRUST 
COMPANY 


Banking SHC lIss4 


Statement of Condition 


AT THE CLOSE OF BUSINESS DECEMBER 31, 1946 


RESOURCES 





Cash on Hand and in Banks ....... . . . $194,752,243.38 
U. S. Government Obligations RRA ae ere 
Obligations of Other Federal Agencies . . . . . ... 12,684,677 .46 
State, County and Municipal Bonds . . . . «& %. 2. 25,605,056.06 
Other Bonds and Securities dk! De Sax se gee oan 2,922,928.87 
Stock in Federal Reserve Bank ...... . ... 750,000.00. 
Reete and Deseoents wt tt ew AR «© 290,256, 2140F 
Bank Premises and Equipment... . . . 4 .w.. . 5,626,973.25 
Other Real Estate ©. way ae ee 12.00 
Customers’ liability under letters of Credit and Acceptances 5,425,176.14 
Accrued Interest Receivable and Other Assets. . . . . 3,718,645.70 

TOTAL RESOURCES . . $978,593,547.06 


LIABILITIES 


eS ee eae ee ee ee ee ll 
Letters of Credit and Acceptances . . . . .*. . . 5,425,176.14 
Reserve for Interest, Taxes, Etc. . . . .....~. 3,731,233.93 
Ns a ee a ee - 4,134,41022 
Capital Stock 

eo a ea Rs . .  . $7,286,100.00 

Ce i ie he 8” ree | 14,863,881.78 
Surplus “f 13,136,118.22 


Undivided Profits 3, 269,943.77 


TOTAL LIABILITIES . . $978,593,547.06 





U.S. Government and other securities carried at $35,304,308.71 are pledged to secure 
U. S Government War Loan Deposits of $12,792,292.57 and other public funds and 
trust deposits, and for other purposes as required’ Or permitted by law. 


Member Federal Reserve System in 


Member Federal Deposit Insurance Corporation 
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“T think we can defrost the short- 
term interest rate and still have a low 
level of interest rates. I think there 
will be a time when a modest rise in 
short-term rates, and the significance 
of that rise in terms of the availability 
of credit, will serve an anti-inflationary 
purpose. We want to be ready to act 
when the time comes; not immobilized 
in the strait-jacket of a pattern of 
rates. These are my personal views. 
I have not been commissioned by 
either the President or the Secretary 
of the Treasury to interpret their views 
for them, and I do not keep a stock of 
trial balloons.” 

Considerable significance is attached 
to Mr. Sproul’s‘speech. He delivered 
an address of similar nature before a 
New Jersey banking group sometime 
ago which went re ca It is also 
significant that the speech was made 
shortly before Mr. Sproul attended the 


fiscal conferences with Treasury offi- 


cials. 

For himself Mr. Snyder in his 
annual report, which expanded on the 
President’s message regarding inter- 
est rates, held steadfastly to the belief 
that current rates should be main- 
tained. 

Neither did Mr. Snyder offer for the 
present, at least, any hope that life 
insurance companies and savings banks, 
would be given another long-term 
issue. 

On the type of security, he said: 

“The present structure of the debt, 
with respect to both type of security 
and maturity, is well adapted to the 
needs of the various investor classes. 
There is, consequently, no occasion 
to change it except when there is a 
corresponding change in these under- 
lying needs. Such a change was 
recognized in reducing short-term debt 
during the past year coincident with a 
reduction in ‘Treasury deposits in 
commercial banks.” 

In addition. to post-war fiscal exi- 
gencies, the Secretary must also take 
into consideratién that the Republican 
party is the dominant party and has 
yet to agree as to the amount of the 
budget, the revenue earmarked for 
debt reduction and the course of busi- 
ness during the balance of the 1947 


fiscal year and for 1948. 


After arguing that interest rates 
should be maintained at current levels, 
Mr. Snyder said in his annual report 
to Congress: 

“The benefit of low interest rates in 
financing the war, and so in reducing 
the burden of the debt on the tax- 
payers of the country, is immediately 
apparent. 

“The maintenance of stable interest 
rates during the transition period has 
contributed to the underlying strength 
of the bond market and has eased the 
problems of reconversion, not only 


. for the Government, but also for the 
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NEW YORK 


Statement of Condition, December 31, 1946 


ASSETS 


Cash and Due from Banks . . . . . . « $ 376,100,382.50 
U. S. Government Securities. . 2. 6 2 © © 79954495405-75 


State and Municipal Securities . . . . . 27,769,037-41 


a ae ae oe 9,962,41 3.62 


Loans and Bills Purchased. . . . . «© + +  400,985,707.19 


a ae a 395 555720.84 


Other Securities 


Real Estate Mortgages. . 


ee ee ee ee 12,g00,009.00 
Satie ROE. ew O'S 2,649,167.75 
Customers’ Liability Account of Acceptances . 6,393479-92 





Total $1,639,765,323-98 


LIABILITIES 


Capieal . 2 2 0 os + 6h SS POGCoNsD 
Surplus . . . . . » % «+ 80,000,000.00 


Undivided Profits. . . . . 23,104,402.19 $ 124,104,402.19 





Reserves: 

Taxes, Interest, etc. . . © © © © « « 75785,482.77 
Dividend: 

Payable January 2,1947  . « © « «© « 1,950,000.00 


a ee ee ee ee ae a ee ee 6,641,557-53 
Deposits. . © « 0 2 © © « © © © « « %,§00,183,881.49 





Total $1,639,765,323-98 


There are pledged to secure public monies and to qualify for fiduciary powers 


U. S. Government Securities 


s+ 6 + + =$60,537,354.69 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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STATEMENT OF CONDITION 


December 31, 1946 
€ 


RESOURCES 


Cash and Due from Banks.......... $162,856,774.27 
United States Gov’t Securities 
Direct and Fully Guaranteed... 242,418,109.52 
State, Municipal and Other 
Public Securities... 
Other Bonds and Securities 


65,242,100.59 
11,701,331.87 





Loans and Discounts ................... 
Federal Reserve Bank Stock........ 
Bank Buildings, Vaults, Furniture and Fixtures... 
Interest Earned Not Received......... 
Customers’ Liability Under Letters of Credit 

and Acceptances 


TOTAL. 
LIABILITIES 
Capital Stock $ 10,000,000.00 
Surplus _... 8,500,000.00 
Undivided Profits 3,737,641.46 


4,807,861.24 


Reserves for Coritingencies 





Reserves for Interest, Taxes, etc. 
Discount Cpllected Not Earned 
Letters of Credit and Acceptances 
Deposits . ee 


TOTAL 


BOARD OF DIRECTORS 
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P. E. Harris 
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J. H. BALLINGER 
Henry BroperIcK 
F. H. Browne t, Jr. 
Cuar es F, Ciise 
Ear. D. Doran 
Joe E. Ferris 
O. D. FisHer 


Totals 


$482,218,316.25 


167,222,704.31 
555,000.00 
2,367,316.20 
1,302,613.31 


3,051,501.26 





$656,717,451.33 


$ 27,045,502.70 


1,633,242.42 
423,069.74 
3,051,501.26 
624,564,135.21 





$656,717,451.33 
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industrial and business enterprises of 
the country. This stability has pro- 
moted business confidence, and has 
been of great importance in attaining 
a high level of employment and pro- 
duction during the reconversion period. 
“No anti-inflationary purpose would 
be served by raising interest rates at 
the present time. President Truman 
has again emphasized in his Budget 
Message the desirability of the con- 
tinuation of low interest rates.” 


4 Sf 7] 


Blanket Participation 


The Reconstruction Finance Corpo- 
ration’s Blanket Participation Agree- 
ment program, inaugurated in March, 
1945, to assist in the reconversion of 
industry to a peacetime basis, expired 
on January 22, 1947, without a demand 
for renewal by the corporation. 

Thecorporation’s announcement said 
that all loans authorized by banks 
under this program prior to January 
22, 1947, were covered under existing 
agreements. 

At the same time the RFC an- 
nounced that because of the volume 
of requests for assistance in making 
available long-term credit to small 
business concerns, it has revised and 
simplified the procedure for processing 
applications from banks under its 
regular deferred participation agree- 
ment inaugurated in 1934. This new 
procedure applies to business loans of 
$100,000 or less. 

While the new procedure requires 
banks to obtain prior approval from 
the corporation in connection with 
loan participations, it provides an 
expeditious method of processing par- 
ticipations with banks in loans to 
small business where the total loan 
does not exceed $100,000 and where 
the RFC’s participation in the loan 
is 75 per cent or less. 


¢ e Sd 


The World Bank 


The personnel problems of the Inter- 
national Bank for Reconstruction and 
Development are creating concern 
within the Administration and Secre- 
tary of the Treasury John W. Snyder 
has been devoting an increasing amount 
of time to the problem of finding an 
executive who is acceptable to the 
12-man board of executive directors. 

The death of Executive Vice-presi- 
dent Harold D. Smith further compli- 
cated the problem. At an extraordi- 
nary meeting of directors Emilio G. 
Collado, the United States executive 
director on the global bank, was 
elected temporary chairman. 

The bank was leaderless following 
the death of Mr. Smith. Mr. Collado 
may become the president if former 
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IRVING TRUST 
COMPANY 


4 NEW YORK 


CHARTER MEMBER NEW YORK CLEARING HOUSE ASSOCIATION, OCTOBER 4, 1853 











edtatement of (ondition, December 31, 1946 








ASSETS 
Cash and Due from Banks. . . ....... =. . - $ 250,810,820.83 
DU. Bees Ew ic tl ee eS ee eS 573,887,112.59 
Other Securities . . . aoe ee ewe x ee 3,197,444.58 
Stock in Federal Reserve Bank + 2 OOS @ le Tek ar ae 3,088, 100.00 


Loans and Discounts. 2. ee ee ee a ee 290,729 ,087.77 
First Mortgages on Real Estate . . oon ee ee 6,510,850.84 


Headquarters Building . 



































; oe ee 15,022,400.00 
Customers’ Liability for ‘Acceptances Outstanding pie a ee 3,266,688.41 
| Other Assets a * e & ° 7 ° + . * @ 7 . ° e e a 3,334,444.42 
¥ $1,149,846,949.44 
LIABILITIES 
Depetlie. «0c ew tb env se rv SSR 
Ge a: so + ee ee 19,364,180.57 $1,021,002,334.49 
| Acceptances. . . a eee $7,380,706.14 
Less Amount in Portfolio Be se se ee 3,375,664.67 4,005,041.47 
Reserve for Taxes and Other Expenses . . . . ... « 3,488, 113.06 
| Dividend payable January 2,1947 . . . . . . 2. «+ «© « 1,750,000.00 
A Other Liabilities . . ... ee rome ar ae ee Le ee ae 6,926,011.25 
Capital Stock . . Se eg $50,000,000.00 
Surplus and Undivided Profits a a a 62,675,449.17 112,675,449.17 
$1,149,846,949.44 
United States Government Securities are stated at amortized cost. Of these, $43,673,508.35 
are pledged to secure deposits of public monies and for other purposes required by law. 
Member Federal Deposit Insurance Corporation 
sh 





BOARD OF DIRECTORS 


HARRY E. WARD WILLIAM N. ENSTROM 
Chairman of the Board 








President 
O. L. ALEXANDER WILLIAM K, DICK HIRAM A. MATHEWS JACOB L. REISS 
President Chairman of the Board Vice President President, International 
Pocahontas Fuel Company National Sugar Refining Tailoring Company 
nated Gunes MICHAEL A, MORRISSEY tint. a. dacerimts, 
HENRY P. BRISTOL ange ool President ; 
Preskiont DENRY i The American News Company Nostell Reed Geniie 
Bristol-Myers Company per NE 
EORGE F. GEN ll 1 PAI WILLIAM SKINNER 
| GIBSON CAREY, Je. GfORGE F. GENTES Presid hare ser 
Presislent New York & Pennsylvania Co, William Skinner & Sons 
| The Yale & Towne Mfg. Co. HAROLD A. HATCH 
REID L. CARR Vice President LeROY A. PETERSEN RICHARD H. WEST 
President Deering Milliken & Co., Inc. President, Otis Elevator Company Vice President 
Columbian Carbon Company 
DAVID L. LUKE, Jr. . WHITNEY PETERSON FRANCIS L. WHITMARSH 
JOHN F. DEGENER, Jr. President, West Virginia resident President 
C, A, Auffmordt & Co. Pulp and. Paper Company United States Tobacco Company Francis H. Leggett & Company 
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Assistant Secretary of War John J. 
McCloy again turns down the board’s 
proffer of the presidency. 

The president’s post, which carries 
an annual remuneration of $30,000, 
tax exempt, had previously been 
offered to Allan Sproul, president of 
the Federal Reserve Bank of New 
York, and Graham F. Towers, gover- 

_ nor of the Bank of Canada. 

Warren Lee Pierson, former presi- 
dent of the Export-Import Bank of 
Washington, was also proffered the 


presidency, but he has also declined 


to accept. There is a possibility that 
if no candidate is found in the immedi- 
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ate future, directors of the Interna- 
tional Bank may drop for the time 
being the fruitless search for a presi- 
dent. 

Incidentally, if Mr. Collado con- 
tinues in office for some period of time, 
top level changes in the personnel may 
take place. 

The personnel troubles of the bank 
are having an adverse affect from a 
state legislative standpoint. For ex- 
ample, Mr. Collado made a speech in 
Boston before a group of life insurance 
company executives explaining the 
safeguards behind the bank’s direct 
obligations. 
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CONDENSED STATEMENT OF CONDITION 


AT CLOSE OF BUSINESS DECEMBER 31, 1946 








RESOURCES 
DIRECTORS ae ree Tew Fath ccc dates certcentresd $ 81,605,874.03 
SAMUEL K. RINDGE United States Government Securities...................... 220,307,983.31 
- State, County and Municipal Bonds........................ 220,528.55 
h the Board , 
nena ee a 2,004.00 
HERBERT D. IvEY Ee ae eee | 55,409,904.31 
President Federal Reserve Bank Stock...............22...0..-00e-cee0e--- 300,000.00 
MILO W. BEKINS Stock in Commercial Fireproof Building Co. - 
W. J. BOYLE, Jr. Head Office ee Babtesk ceaecteivadatcaiinecsseccs 348,500.00 
Bank Premises, Furniture and Fixtures, and 
WALTER H. BUTLER Safe Deposit Vaults (Including Branches)... _1,099,786.06 
RALPH J. CHANDLER Other Real Estate Owned, Carried at...................... 1.00 
EUGENE P. CLARK Customers’ Liability under Letters of Credit 
Dwicnt L. CLARKE NS EE a ee ae 2,335,983.00 
TB Earned Interest Receivable...................2..22c.c----c00---- 728,378.23 
: pe — Se De kgs cevincecenistedeccidiokcsoiseciniadennoubites 274,491.66 
A. M. DUNN A PS BT 
5 | SR eon eee $362,633,434.15 
ERNEST E. DUQUE 
GEORGE W. HALL LIABILITIES 


ROBERT E. HUNTER 
WILLIAM A, INNES 
L. O. IVEY 
ROBERT W. KENNY 














$ 5,000,000.00 
5,000,000.00 
3,209,061.28 $13,209,061.28 











Reserves for Interest, Taxes, Contingencies, Etc....... 2,083,207.38 
WILLIAM S. ROSECRANS Discount Collected — Unearned................22.-.-00--0-00 154,933.39 
W. A. SIMPSON Letters of Credit and Liability as Acceptor or - . 
Endorser on Acceptances and Foreign Bills... 2,356,233.0 
peer Sane TIT TEL ESAT Pe 77,504.08 
DONALD W. THORNBURGH | pencsits. a. cccccccccccccccvccewevscececeececeevevesereeceeceeeeee 344,752,495.02 
Kt ee a iiiictciacsnerinaniinennisntitelll $362,633,434.15 
Established 1890 
} 
OF LOS ANGELES 


“ll ee Re a AT CO LE NAB GLEE” 


Hill Street Office: 736 So. Hill Street 


MEMBER FEDERAL RESERVE SYSTEM * MEMBE 


Head Office: Fifth & Spring Streets, Los Angeles 


Subway Terminal Office: 439 So. Hill Street 


Conveniently located Branches throughout Los Angeles . 


R FEDERAL DEPOSIT INSURANCE CORPORATION 








a 


Ee See 


a 





Life executives were impressed and, 
in some cases, indicated that they were 
willing to invest funds in the bank’s 
securities. Subsequently, it developed 
the Massachusetts Insurance Commis- 
sioner, put his foot down on any 
proposals to change the legal list so 
that the bank’s issues would be eligible 
for investment. 

The late Mr. Smith was considered 
a financial wizard by many members 
of Congress. Since 1939, he had been 
head of the Bureau of the Budget. A 
protege of Supreme Court Justice 
Frank Murphy, Smith became so 
valuable under President Roosevelt 
that when he submitted his resigna- 
tion after the 1944 election, Mr. 
Roosevelt was said to have threatened 
to station a Marine guard from 
Quantico, Va., at Mr. Smith’s side. 
When he did resign to take the World 
Bank job, President Truman accepted 
“‘with very real regret.” 


Sd ° e 


A. L. M. Wiggins 


Confirmation by the Senate of A. 
Lee M. Wiggins, successor of O. Max 
Gardner as Undersecretary of the 
Treasury, solidifies the belief that 
Secretary of the Treasury John W. 
Snyder will devote most of his time to 
broad policy. 

Mr. Wiggins with his broad banking 
experience is expected to handle the 
Treasury’s fiscal problems. Mr. Snyder 
is now emerging as the chief adviser 
of President Truman and some of the 
astute steps taken by the President in 
recent weeks are credited to the 
Secretary. 

Mr. Wiggins, former president of the 
American Bankers Association, is thor- 
oughly familiar with national banking 
problems, particularly those arising 
from the role which the nation’s banks, 
large and small, played in financing 
the costliest war in history. 

Whether he will tackle tax problems 
is not known. Heretofore it has been 
within the province of the Under- 
secretary to deal with the complicated 
fiscal problems which arise from time 
to time, but a broad general policy 
has been established by Mr. Snyder 
and his predecessors. 

Under the circumstances it is likely 
that Mr. Wiggins will lift some of the 
burdensome problems from Mr. Sny- 
der’s shoulders, giving him an oppor- 
tunity and time to tackle questions 
outside of the sphere of the Treasury 
tossed at him by Mr. Truman. 

The new Undersecretary was born 
in Durham, N. C., April 8, 1891, the 
son of Archie Lee Wiggins and Mar- 
garet London Wiggins, and lived in 
North Carolina until his graduation 
from the University of North Carolina 
with the degree of A.B. in 1913. 
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NATIONAL BANK 
OF DETROIT 


DETROIT, MICHIGAN 


Complete Banking and Trust Service 


STATEMENT OF CONDITION DECEMBER 31, 1946 








RESOURCES 
Cash on Hand and Due from Other Banks . 


United States Government Securities 
Stock of the Federal Reserve Bank 
Other Securities 
Loans: 
Loans and Discounts . 
Real Estate Mortgages ; 
Branch Buildings and Leasehold Leageovembnts ‘ 
Accrued Income Receivable . 
Customers’ Liability on Acceptances and Kaunte a Credit 


LIABILITIES 

Deposits: 

Commercial, Bank and Savings . 

United States Government 

Other Public Deposits ; 
Accrued Expenses and Taxes Payable . 
Income Collected—Unearned ; 
Common Stock Dividend No. 25, Poyells _—_— hi, 1947 
Acceptances and Letters of Credit : 
Reserves . , " . ‘ : : ‘ shy 
Preferred Stock 
Common Capital Funds: 

Common Stock 

Surplus 

Undivided Profits ‘ 

Reserve for Retirement of oe Stock 








United States Government Securities carried at $64;272,240.08 in the foregoing state- 
ment are pledged to secure public deposits, including: deposits of $18,165,266.40 of the 
Treasurer-State of Michigan, and for other purposes required by law. 


$ 263,760,708.06 
632,488,213.07 
1,455,000.00 
57,958,543.50 


$ 163,350,621.74 
40,957,958.24  204,308,579.98 
1,224,600.24 
2,915,421.45 
4,781,210.87 
$1,168,892,277.17 














$1,029,559,055.76 
32,224,429.75 
33,578,310.21 $1,095,361,795.72 
1,758,474.63 
470,390.09 
812,500.00 
4,781,210.87 
4,746,711.32 
8,500;000.00 





$ 12,500,000.00 

27,500,000.00 

3,961,194.54 
8,500,000.00 52,461,194.54 
$1,168,892,277.17 























DIRECTORS 


HENRY E. BODMAN JAMES S. HOLDEN 
ROBERT J. BOWMAN JAMES INGLIS 
CHARLES T. FISHER WILLIAM S. KNUDSEN 
CHARLES T. FISHER, JR. - ALVAN MACAULEY 
JOHN B. FORD, JR. WALTER S. McLUCAS 


W. DEAN ROBINSON 
R. PERRY SHORTS 
GEORGE A. STAPLES 
R. R. WILLIAMS 

C. E. WILSON 


TRUST DEPARTMENT 


This bank acts as Trustee, Executor attd Corporate Agent 


Member Federal Deposit Insurance Corporation 





In writing to advertisers please mention The Burroughs Clearing House 





4 
; 

if 
4 
ig 








36 


Hartsville, S. C., has been his home 
ever since that time. He married 
Pauline Lawton of Hartsville in 1915. 
They have two sons and daughters. 

In 1920, Mr. Wiggins organized the 
Trust Company of South Carolina, 
becoming its vice-president and man- 
aging director and in 1941 its president. 

From 1921 to 1932 he was vice- 
president of the Bank of Hartsville, 
and in 1932 he became its president. 

The newspaper business is another 
field which Mr. Wiggins entered suc- 
cessfully. He acquired the Hartsville 
Messenger, a weekly, in 1921. He 
also is owner of the Hartsville Press, 
a printing establishment. 
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Extending his endeavors to industry 
and transportation, Mr. Wiggins be- 
came a director of cotton oil concerns 
in Hartsville, Bishopville and Green- 
ville, S. C., and also a director of the 
Atlantic Coast Line Railroad. 

Mr. Wiggins’ leadership in Harts- 
ville affairs soon brought him into 
state, then national prominence. He 
became president of the South Carolina 
Bankers Association in 1931, and was 
chosen by that association in 1932 to 
represent it in the American Bankers 
Association as state vice-president 
from South Carolina. He was desig- 
nated as a member of the executive 
council of the A. B. A. in 1935, and 





- 4 Billions Borrowed 
In 9 Months, Says 


Federal Reserve 


WASHINGTON, Dec, 23.—Bor- 
‘owing is booming, even with na- 
tional income’ running twice as 

-high as in 1929 and four times as |J 
igh as in 1932, a Federal Reserve 
Board report revealed today. 

Personal loans, both of the in- 
tallment and single payment type, 
had climbed to $3 865,000,000 by the {] 
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It’s not necessary for a bank 
to spend 34 years learning 
the consumer credit business 
before it can operate profit- 
ably in that field —it’s not 
necessary, that is, if the 
bank can get the experience from some other source. 


The accumulated experience gained by Industrial’s 
34 years of pioneering instalment financing can be 
used as a blue print by correspondents now establish- 
ing consumer credit departments. 
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remained in this post until 1941, when 
he became the association’s second 
vice-president. He was advanced to 
first vice-president of the A. B. A. in 
1942, and became its president in 
1943. 

Mr. Wiggins has rendered advisory 
service in both the Reconstruction 
Finance Corporation and the Federal 
Reserve System. In January, 1946, 
he was named a member of the Advi- 
sory Council of the Federal Reserve 
System, representing the Fifth Federal 
Reserve District. 


S Sf 2 


Rental Housing Drive 


The Federal Housing Administration 
has announced a series of changes in 
its procedures and policies with the 
aim of encouraging larger production 
of rental dwellings for veterans. 

Minimum property requirements for 
multi-family units, previously in effect 
throughout the country, will here- 
after be used as a guide, and local 
FHA staffs may accept alternates that 
will produce structurally sound and 
well-designed projects with continuing 
rental appeal. 

FHA’s cost estimation system has 
been revised and various simplifica- 
tions have been made which will 
sharply reduce FHA processing time 
in rental projects seeking insured 
financing. 

Application forms, preliminary draw- 
ings, and exhibits are being simplified, 
and certain other procedures are being 
discontinued or revised in the interest 
of time saving. 

In co-operation with lending institu- 
tions, FHA will give ready considera- 
tion in the future to readjustment of 
mortgage terms in order to enable 
projects built under present emergency 
conditions to maintain their competi- 
tive market position; this will involve 
rewriting of mortgages in c&ses of 
decreased earnings. 

Rehabilitation of large apartment 
buildings, hotels, or commercial struc- 
tures will be encouraged to produce 
added family units, and construction 
of a large number of rental units of 
two, three, and four-family structures 
will be promoted. Sale of the com- 
pleted rental units will be provided for 
to accommodate individual circum- 
stances. 

FHA offices will develop rental in- 
vestment opportunities for non-veteran 
investors who may be interested in 
owning rental projects of two to four 
units, occupying one themselves and 
renting the others to veterans. ” 

FHA offices will survey local situ- 
ations to determine what can be done 
to assure expanded conversion and 
remodeling of existing structures to 
provide more rental units. 
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in warehouse receipts ¥ 


Thousands of banks throughout the 
country hold Douglas-Guardian 
Field Warehouse Receipts, repre- 
senting millions of dollars worth 
of inventory loans. And—when 
customers want to borrow on 
merchandise—thousands of bankers 
automatically think of Douglas- 
Guardian—"‘the bankers’ field ware- 
house company’”’— because of our 
bank-approved methods of safe- 
guarding collateral, our years of 
experience in working with banks 
and our nation-wide reputation for 
integrity and cooperation. y, 


s 


DOUGLAS -GUARDIAN 


WAREHOUSE CORPORATION 


“The Bankers’ Field Warehouse Company” 





NEW ORLEANS 1, La., 118 North Front St LOS ANGELES 14, Calif., Garfield Bidg. 

NEW YORK 4, N.Y., 50 Broad St MEMPHIS 3, Tenn., Porter Bldg 

CHICAGO 3, Ill., 100 West Monroe St PHILADELPHIA 2, Pa., Girard Trust Bidg 

ATLANTA 3, Ga., Hurt Bldg _ PORTLAND 5, Ore., 927 S W. Alder St. SPRINGFIELD, Mo., Holland Bldg. : 
CLEVELAND 14, Ohio, Union Commerce Bidg ROCHESTER 4, N.Y., Commerce Bidg. TAMPA 2, Fla., 416 Tampa St. 
DALLAS |, Texas, Tower Petroleum Bldg SAN FRANCISCO 4, Calif., 300 Montgomery St. EL PASO, Tex , First Nat‘t Bank Bidg. 
EASTON, Md., 438 South Street SPRINGFIELD 3, Mass., 172 Chestnut St. 


HARTFORD 5, Conn., 945 Asylum Ave. 
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"THE 


NEw YORK TRUST 
COMPANY 


100 BROADWAY 


MADISON AVENUE AND 40TH STREET - TEN ROCKEFELLER PLAZA 














CONDENSED STATEMENT OF CONDITION DECEMBER 31, 1946 














ASSETS 
Cash and Due from Banks...... ine newbeditabinike scnssesedbeasscetiines $180,479,947.06 
United States Government Obligations................ceceeeeeeececeeeeees 303,260,703.22 
IN 0 5 on cecbacesdnccssnsgeeneesesecisnssyacesd sees 23,486,281.51 
OE EE" SEE ECE PEO TE DEE ES OEE TE Pe EIT ET OM 218,394,732.82 
Real Estate Bonds and Mortgages............++seeceeeseesceeceeeseneeeees 147,780.04 
Gusssended’ Lisbiiiey Soe ACCOMIMNCES. . ... 20 cc cceccccccscvscecccecceoseuscs 2,144,580.18 
Interest Receivable and Other Assets.............+++- covceeecoves aseseec 2,803,616.52 
$730,717,641.35 
LIABILITIES 
Capital.......... en a rT slits nidiatiibneinii ith aiwwi i $15,000,000.00 
Ea ibvesdibidhesbiadalberecketoscs 35,000,000.00 
Undivided Profits........... sienentheeisbseouhaeucoteh 12,869,853.81 $62,869,853.81 
i, «i+ 6s pnabihaesonensepseendiueenenkeiahlasebntoebiudeeanes 4,358,438.52 
Dividens Payable January 2, 1947 .. ...cccccccsccccccccesccsccscccscsccess 600,000.00 
Pad bic vcceccveseccesdonccysceesccebesdagdessdsetatcesevasebesees 2,390,156.03 
Reserve toe Taxes and Other Liabilities. «.. vice cccccccscccccceccccsccecceces 5,324,061.52 
SRUGOB. c ccctccdeccsesecccene is hablel hae benNer ene dusionuawoesdo emesis 655,175,131.47 
$7 30,717,641.35 
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United States Government obligations carried at ‘$26,663,969.45 in the above statement are pledged to 


secure United States Government deposits of $17,242,206.87 and other public and trust depos 


other purposes required by law. 


MALCOLM ‘P. ALDRICH 
New York 
GRAHAM H,. ANTHONY 
President 
Colt’s Patent Fire Arms Mfg. Co. 
ARTHUR A. BALLANTINE 
Root, Ballantine, Harlan, Bushby & Palmer 
JOHN E. BIERWIRTH 
President 
ALFRED A. COOK 
Cook, Lehman, 
Goldmark & Loeb 
WILLIAM F. CUTLER 
Vice President 
American Brake Shoe Company 
RALPH S. DAMON 
President 
American Airlines, Inc. 


TRUSTEES 


FRANCIS B. DAVIS, JR. 
Chairman of the Board 
United States Rubber Company 
SAMUEL H. FISHER 
Litchfield, Conn. 
WILLIAM HALE HARKNESS 
New York 
HORACE HAVEMEYER, JR. 
Executive Vice President 
The National Sugar Refining Company 
B. BREWSTER JENNINGS 
President, Socony-Vacuum Oil 
Co., Inc. 

J. SPENCER LOVE 
President 
Burlington Mills Corporation 
ADRIAN M. MASSIE 
Vice President 


Member of Federal Deposit Insurance Corporation 


its and for 


HOWARD W. MAXWELL 
New York 


HARRY T. PETERS 
New York 


SETON PORTER 
President, National Distillers 
Products Corporation 


ROBERT C. REAM 
President 
American Re-Insurance Company 
» MORRIS SAYRE 
President, Corn Products 
Refining Company 
CHARLES J. STEWART 
Vice President 


VANDERBILT WEBB 
New York 
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W. L. KLEITZ 


At Guarantee Trust Company of New York, younger top officers 


Culminating a series of manage- 
ment changes over the past several 
years, a new and younger regime 
has ‘‘taken over’ at the Guaranty 
Trust Company of New York. J. 
Luther Cleveland, president for 
three years, has succeeded Eugene 
W. Stetson as chairman of the 
board. William L. Kleitz, for- 
merly vice-president, has been ad- 
vanced to the presidency. W. Palen 
Conway continues as chairman of 
the executive committee. 

Both Mr. Cleveland and Mr. 
Kleitz became Guaranty vice-presi- 
dents in 1928, the latter becoming 
associated with the general manage- 


ment of the bank a year ago. At 
the annual meeting, Mr. Stetson 
characterized them as a “double 


barrel team’’ of money-makers and 
new business getters. 

In another noteworthy change, 
Robert F. Loree has retired as vice- 
president in charge of the bank’s 
foreign department, and ‘William 
R. Strelow has been appointed, his 
successor. 

Other appointments include: « .vice- 
president and comptroller, William 
Widmayer, formerly comptroller; 
vice-presidents, Harry J. Carpen- 
ter, Hercy M. Dyckman, Francis 
P. Ford, Robert W. Morey, 
Samuel D. Post, Parker Wilson, 
all formerly second vice-presidents. 
Gerard M. Ives, W. Howard Mil- 
ler, H. Livingston Schwartz, Jr., 
and Harry M. Wilson have been 
made second vice-presidents. 


e 


Time has brought change to an- 
other of the nation’s best known 


bankers, Tom K. Smith, former 
A. B. A. president. He has been ele- 
vated to chairman of the board of 
Boatmen’s National Bank of St. 
Louis, after having served as presi- 
dent since 1929, but will remain 
active as’ the senior officer of the 
bank. In line with the prevailing 
trend toward splitting management 
burdens, Harold T. Jolley has been 
named president and Albert Wagen- 
fuehr chairman of the executive 
committee, a newly created post. 
Mr. Jolley joined the bank in 
1929 as vice-president in charge of 


public relations. Mr. Wagenfuehr 
has been senior vice-president in 








$ 2 9 Carton of six 
at $1.25 each 
Slightly higher west of Rockies 


FOR INCREASED COPYING EFFI- 
CIENCY—try placing a LIBERTY Copy- 
holder on the desks of all your office 
workers — STENOGRAPHERS ... 
TYPISTS ... BILLERS and CHECK- 
ERS. 


Correct copying angle — saves TIME — 
EFFORT — EYES and ERRORS! 


The LIBERTY Copyholder is made of 
one piece heavy gauge steel well bal- 
anced and will hold a heavy book as 
well as a single sheet. Occupies mini- 
mum space on desk and may be tucked 
into a desk drawer when not in use. 







ORDER ONE FOR TRIAL 
Simply attach this ad to 
. your letter- 
head — if 
not entirely 
satisfactory 
return 
R within 10 
S days at our 
SS we expense. 
BANKERS BOX COMPANY 


b 536 SOUTH CLARK ST., CHICAGO 5, ILL. 




















they’re out of sight. 


Hartford 


The Connecticut Fire Ins. Co. 
Hartford, 15, Conn. 


Atlantic Fire Insurance Company 
Raleigh, North Carolina 


Great Eastern Fire Insurance Co. 
White Plains, N. Y. 








Where are the Costs of Yesteryear 7 
2 


Well, if you are thinking of building costs, the answer is 
If you bought insurance within the 
past five years, you are probably under-insured now. 
The thing to do is to check your present insurance 
against the present cost of reproducing the property and 
then make the necessary adjustments. 


THE PHOENIX INSURANCE COMPANY 


Reliance Insurance Company of Canada 
Montreal 1, Canada 


But do it now. 


15, Conn. 
Equitable Fire & Marine Ins. Co. 
Providence 3, R. 1. 


The Central States Fire Ins. Co. 
Wichita 2, Kansas 


Minneapolis F. & M. Ins. Co. 
Minneapolis 2, Minn. 
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charge of the credit department. 
Both are members of the Association 
of Reserve City Bankers. 


° 


J. Stanley Brown, well-known 
personnel director at Chemical Bank 
& Trust Company, New York, has 
also been elected a vice-president. 
Others advanced to this rank are: 
R. H. Brayley, W. A. Edwards, 
G. I. King, Jr., and E. C. Wil- 
liams. Named assistant vice-presi- 
dents were: F. W. Buesser, G. L. 
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Farnsworth, A. P. Ringler, K. M. 
Urmy, H. F. Schieman and Wil- 
liam J. Driscoll. 


7 


Howard W. Fenton, chairman of 
the board, and Frank McNair, 
vice-chairman of the executive com- 
mittee, have retired as officers of 
Harris Trust & Savings Bank, Chi- 
cago, but will continue as directors. 
B. A. Brannen, former auditor, has 
been elected vice-president and audi- 
tor. Other newly-elected vice-presi- 
dents are: C. A. Carey, M. Q. 
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Winter Vacationists Mean Business! 


Both north and south bound travelers from your com- 
munity will benefit—and so will your bank—if they 
purchase American Express Travelers Cheques from 
you before they go. Internationally known and spendable every- 
where, these cheques afford complete protection against loss or 


Many bankers find society columns of local newspapers a 
good source of information on who’s-going-where-and-when. Or, 
when clients themselves mention their plans, it’s a simple matter 
to suggest these Travelers Cheques. 


Sales have the regular support of national magazine and 
local newspaper advertising. In addition, mats are available for 
your use. Write for the folder illustrating them, and for any other 
information you may need, to W. H. Stetser, Vice President, 
American Express Company, 65 Broadway, New York 6, N. Y. 


AMERICAN EXPRESS 


Travelers Cheques 








SUNSHINE FLYER 
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Lytle, H. C. Slocum, and L. A. 
Wood 


The announced ending of the 
Potter-Stetson-Conway regime at 
Guaranty has its counterpart in some 
measure at the 
Chase National 
Bank, in the re- 
tirement of 
H. Donald 
Campbell as 
vice-chairman 
of the board. 
He had served 
as president 
from 1934 until 
last April, and 
had been active 
in New York 
banking for the past 30 years. Mr. 
Campbell will continue as a Chase 
director and member of the execu- 
tive committee, and will serve as 
chairman of the trust committee of 











H. D. CAMPBELL 


.the board. 


Sf 


Another prominent banker ele- 
vated from the presidency to active 
chairmanship is Robert L. Thorn- 
ton of the Mercantile National Bank 
of Dallas. Ben H. Stephens, hitherto 
chairman, will continue as a board 
member. New president is Milton 
W. Brown, formerly executive vice- 
president, who joined the bank in 
1916. He has served as assistant 
cashier, cashier, and was named a 
vice-president in 1938. 


as 


Headlining the promotion news 
at Bank of America is the election 
of Walter Braunschweiger as an 
executive vice- 
president. He 
has been with 
the bank in an 
executive ca- 
pacity for 24 
years, is chair- 
man of the pub- 
lic relations 
committee, and 
a member of the 
managing, gen- 
eral finance, Los 
Angeles trust 
investment, and Los Angeles area 
loan committees. He will now make 
his headquarters at the Los Angeles 
main office where he will be associ- 
ated with Chairman A. J. Gock in 
the administration of the bank’s 
affairs. 

Trust circles will be interested in 
the advancement of H. M. Bardt, 
vice-president and trust officer at 
the Los Angeles headquarters, to 
the post of vice-president and senior 


W. BRAUNSCHWEIGER 
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Why an Fa Dealer’s Efforts 
Are Better Coordinated in 
a BASE OF OPERATIONS 











»  b 
he Bes. 





Effective use of space was a prime factor in devel- motor truck dealer service. The customers’ needs 
oping the Base of Operations, International Har- were constantly kept in mind during the plan- 
vester’s conception of the building and ground ning of this completely functional series of areas 
area needed for efficient farm equipment and —all integrated into one operating unit. 


The specialized PARTS AREA designed for this 
@ particular business has all its fixtures arranged 
for one specific purpose—storage and distribution 
of farm equipment and truck parts. There is no 
waste space. Efficient counter arrangements pro- 
vide prompt service to the customer; he is con- 
stantly reminded of current and future needs *. 
bin-end and selling fixture i 





. The SERVICE AREA makes use of competent 
mechanics, a basic floor plan, precision tools and 
sound operating methods to furnish economy and 

_ Satisfaction to customer and dealer. From this area 
@ there are visibility and accessibility toall other areas. 


Continuity of vision through spacious windows 
makes both exterior and interior display spaces a 
unified SALES AREA. Time is saved and interrup- 
tions prevented through the use of individual office 
space, in what is called the CONTROL AREA. 


In fact, there is genuine consumer service that 
identifies the International Harvester Dealer as a 
modern, progressive merchant in every portion of the 
coordinated Base of Operations. 


INTERNATIONAL HARVESTER COMPANY 
180 NORTH MICHIGAN AVENUE CHICAGO 1, ILLINOIS 





INTERNATIONAL 
f HARVESTER 
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trust officer with headquarters in 
San Francisco. In charge of the 
trust department in Southern Cali- 
fornia since 1934, he will now head 
such activities throughout the state. 


° 


Irving Trust Company, New York, 
announces the election of four vice- 
presidents: R. B. Beach, C. G. 
Gambrell, H. M. Marsh, Jr., 
and W. E. Petersen, all promoted 
from assistant vice-presidents. A. 
G. Boardman, Jr., and M. W. 
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O’Brien, formerly assistant secre- 
taries, are now assistant vice-presi- 
dents. 

Sd 


In an important change at the 
Columbia National Bank, Kansas 
City, Missouri, Thornton Cooke 
has moved up from president to 
chairman of the board. The new 
president is Charles L. Aylward, 
formerly executive vice-president. 
Both men helped to organize the 
bank in 1919. In other promotions, 
Sidney M. Cooke advances from 

















MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION. 





Complete international and domestic banking 
facilities — with correspondents in principal 
cities. A Foreign Department with services 


covering every business center in the world. 


CORN EXCHANGE 


| | NATIONAL BANK AND TrusT COMPANY 


PHILADELPHIA 
Established 1858 
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A. A. HENKEL & ASSOCIATES 


Bank Designers and Engineers 
333 NORTH MICHIGAN AVENUE 
CHICAGO 1, ILLINOIS 
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vice-president to executive vice- 
president, and G. W. Farrar, vice- 
president, also becomes trust officer. 


* 


A three-way switch of top posts 
at the First National Bank in Kansas 
City, Missouri, 
brings Taylor 
S. Abernathy 
to the presi- 
dency. Former- 
ly vice-presi- 
dent, he suc- 
ceeds Carl W. 
Allendoerfer 
who ascended 
to the presi- 
dency in 1941, 
and who be- 
comes chairman 
of the board. Harry T. Abernathy, 
who succeeded the late E. F. Swinney 
as board chair- 
man in 1941, 
has been elected 
to the office Mr. 
Swinney took 
that year, chair- 
man of the ex- 
ecutive commit- 
tee. The new 
executive line- 
up brings to the 
presidency -the 
third Aber- 
nathy to occupy 
this post. Taylor Abernathy, 52, 
joined the First National in 1927 
after extensive banking experience 
with the Gate City National Bank. 


T. S. ABERNATHY 


Cc. W. ALLENDOERFER 


+ 


New president of the Live Stock 
National Bank of Omaha is Henry 
C. Karpf, who 
has been execu- 
tive vice-presi- 
dent for 10 
years. He suc- 
ceeds the late 
Alvin E. John- 
son, 53, who 
joined the bank 
as a messenger 
in 1907. By 
coincidence, 
Mr. Karpf is 
also 53, and 
started in the banking business on 
the same day in 1907. He is a lead- 
ing cattle and sheep raiser, in addi- 
tion to his banking interests, and 
thus has a thorough knowledge of 
livestock. 





H. C. KARPF 


¥ 


Richard A. Booth, 45, has been 
named president of the Springfield 
(Massachusetts) Institution for Sav- 
ings, following the recent death of 
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| THE DETROIT BANK 


Co) » 7 
i A a A 


MAIN ‘FICE, G 
IN OFFICE, GRISWOLD at STATE 
DETROIT, MICHIGAN i ce 


5 2 | i 
Branch Offices Throughout the City 


Condensed Statement of Condition, December $1, 1946 


RESOURCES 


Cash and Due from eel. 5 ase SB, Sg 87,223,105.18 
U. S. Treasury Bills and Certificates - - eee ae Tar 66,220,503.61 


(All due within one year) 
Other U. S. Government Obligations ° 
(Due or callable within 5 years $156,161,474.94) 


State and Municipal u——<—..:* ern eh 2,645,646.08 
(Due within 5 years $1,696,980.22) 


Corporate and Other Securities (Including Detroit Savings Safe 


265,729,863.35 


Deposit Company Stock $100,000) - - - * * ° a 13,717,910.13 
(Due within 5 years $9,324,209.21) 
$ Loans and Discounts’ - ete” ie eee ae eee 43,179,151.24 


Real Estate Mortgages and Loans - + ° ° Ls. y gt. al ee 21,091,917.87 
Federal Reserve Sank Geek 2 se tee Ni a caheaate S 341,100.00 


Bank Properties + + = » "16 ene 2,421,982.52 
(Main Office and Thirty-One Branch Offices) 


Accrued Interest and Prepaid Expense + + * ° . 1,899,623.33 
Customers Liability on Acceptances and Credits - - a a 259,042.81 
Quher Aces 2 es se el TS ag ge A ee ee 76,481.10 

Total . - ° jie ae ee $504,806,327.22 


LIABILITIES 








Commercial Deposits: 
Individuals, Corporations and Others - - $206,221,779.49 
U.S. Government - - °° * * * . 7,396,624.82 
; Treasurer—State of Michigan - + ° ° 4,779,802.11 
Other Public ae. 4 & fe he ee eS 5,497,500.24 $223,895,706.66 
Savings Deposits - - * °° ° ° pee 261,435,640.93 


wee Depests - - 2 * * * * 485,331,347.59 
Unearned Interest ‘ 357,384.70 


Accrued Dividends, Expenses and Other 

Liabilities eae eee ee 1,398,449.35 

Acceptances and Letters of Credit . - + °* 259,042.81 

Preferred Stock Taek Ae ai 3,370,000.00 

Common Stock is ge a no 3,000,000.00 

Oe Te a ee ime 5,000,000.00 

Preferred Stock Retirement Provision - > 1,811,438.00 

Undivided Profits - - * * ° Te Uae wa 1,534,103.63 

Reserve for Contingencies «© = * * * ° 2,744,561.14 17,460,102.77 
Me 4 2h) ne De ee eee a ope aah $504,806,327.22 


United States Government Securities in the foregoing statement with a par valu 


e of 
$11,135,000.00 are pledged to secure public and other deposits where required by law. 











Member of F 
ederal Deposit Insurance Corp 
oration 
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ANGLO 


CALIFORNIA NATIONAL 


CENTRAL TO THE WEST COAST 
HEAD OFFICE SANSOME STREET, SAN FRANCISCO 20 
BRANCH OFFICES IN SAN FRANCISCO, OAKLAND, BERKELEY, 
PALO ALTO, SAN JOSE, BAKERSFIELD, CHICO, FRESNO, HANFORD, 
LEMOORE, MODESTO, RED BLUFF, REDDING 


STATEMENT OF CONDITION 
DECEMBER 31, 1946 


RESOURCES 
Cash and Due from Banks » «© « «$109,056,475.65 
U.S. Government Securities . . . . «© « 247,127,863.48 
State and Municipal Securities . . .« « « 14,594,562.78 
Other Bonds and Securities . . 2. 2. « 2,357,817.66 
Loans and Discounts © « © «© © © © 9445767365 
Accrued Income Receivable . . . 2. 6 1,331,665.27 
Stock in Federal Reserve Bank . . . . . 624,000.00 
Bank Premises, Head Office and Branches . 4,153,373.30 
Other Real Estate Owned 






























ee ee 1.00 

Customers’ Liability under Letters of Credit 
ne. + sed ine? ee ae 9,45 1,048.64 
ED 4 ar Wb we - ea ae 396,597.38 
TOTAL $483,551,078.81 





LIABILITIES 


Demand Deposits. > + © « © 0$263,242,704.38 
Time Deposits . . . «© « « © « «© o 139,416,995.50 
U. S. Government Deposit » e « 10,290,189.27 
Other Public Deposits. . . . . « « « 29,727,063.55 

Total Deposits. . . . . « « « 442,676,952.70 
Dividends Payable on Common Stock. . . 562,500.00 
Income Collected in Advance Stheeae 370,731.53 
Letters of Credit and Acceptances . . . . 10,386,249.91 
Accrued Interest, Taxes and Other Expense . 1,680,785.24 
Reserve for Future Loan Losses .... 1,000,000.00 
Common Capital Stock » «© « « 15,000,000.00 
Surplus . .. « « : i etc. we a 5,800,000.00 
De . »« «6s © «© © « % 4,585,060.62 
a Se lee 1,488,798.81 


TOTAL $483,551,078.81 


Securities carried at $56,258,393.77 are pledged to secure trust deposits, United 
States Government and other public deposits, as required by law. 








Member Federal Reserve System »« Member Federal Deposit Insurance Corporation 
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A. H. Hastings. Mr. Booth joined 
the bank in 1939 as treasurer, and 
has been a vice-president since 1945. 
William H. Smith, 2nd, has been 


elected treasurer. 


* 


Highly regarded for his progres- 
sive views is Mervin B. France, 45, 
newly promoted from first vice- 
president to 
president of the 
Society for Sav- 
ings, Cleveland. 
Henry S. Sher- 
man, president 
since 1934, has 
been elected 
chairman of the 
board of trus- 
tees to suc- 
ceed Samuel 
Scovil, now M. B. FRANCE 
honorary chair- 
man. Under Mr. France’s leader- 
ship, the Society for Savings early 
pioneered in the field of industrial 
term loans, more than $200,000,000 
of which have passed over his desk. 
He has also managed the bank’s 
investment portfolio. 





° 


Williamson Pell, president of the 
United States Trust Company of 





New York since 1938, has been 
elected chairman of the board. Ben- 
jamin Strong, formerly first vice- 
president, is his successor as presi- 
dent. The latter joined the trust 
company in 1933 as a vice-president, 
after being associated with Bank of 
the Manhattan Company and other 
New York financial institutions. 

Other promotions are: A.J. Mar- 
tin, to vice-president; H. G. Diefen- 
bach, to comptroller; F. N. Good- 
rich and W. A. W. Stewart, SJr., 
to assistant vice-presidents; and 
G. P. Jochum, to auditor. 


* 


At The Michigan Bank in Detroit, 
Harold H. Hurston and L. R. 
McElhone have been appointed as- 
sistant vice-presidents and F. D. 
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When you come to The Pennsylvania Company for 
a loan, we literally survey and study your problem 
from every imaginable angle. This is to be sure you 
get a loan that does you the most good at the lowest 
possible cost... «a loan that meets your requirements 
in every respect. 


This careful analysis of each and every problem 
is one of the things that makes our policy of “Creative 
Lending” (lending money to help our clients make 
money) so effective. 


PHILADELPHIA 


MEMBER FEDERAL RESERVE SYSTEM se 


““We see exactly what you need” 











Over the years, we've gained a valuable backlog 
of experience. It all starts working for your special 
benefit the minute you present your problem to us, 
providing added assurance that your loan will fit 
your needs and your business exactly. 


No matter how large or how small your business 
is—if a loan of any kind can solve a special financial 
or production problem for you—drop in. We are 
always happy to put the benefits of our long experi- 
ence at your service. 


THE 
PENNSYLVANIA 
COMPANY 


FOR INSURANCES ON 
LIVES AND GRANTING 
ANNUITIES + Founded 1812 


FEDERAL DEPOSIT INSURANCE CORPORATION 


































MEMBER FEDERAL RESERVE SYSTEM & FEDERAL DEPOSIT INSURANCE CORPORATION 


ORE Ee i btenseil as of re: 3/ ’ / 946 


RESOURCES 


EI St ee ee ee $ 96,113,858.15 
United States Government Securities. ...... trneecee  suaeeeeenr 
Obligations of Other Federal Agencies... $4,340,867.60 
State, County and Municipal Bonds... . . 2,948,120.87 























Other Bonds and Securities ......... 557,938.68 7,846,927.15* 
Stock in Federal Reserve Bank. ..... lees bork eee ae 390,000.00 
Ownership of California Trust Company. ........... 1,475,324.66t 
ee ce aie, ale aie i oo W bia ene. 6 81,485,530.04 
Bank Premises, Furniture and Fixtures ............. 990,787.87 
Earned Interest Receivable......... ere ee Pa 1,168,058.00 
Customers’ Liability under Letters of Credit end Acceptances . 1,080,187.38 
I 2 C0 ©. a an 6 Oa Ob 6.68 oa oe 6 8 165,090.66 





we wed WE < 0,6 re oR 6 44 Oe 0:0 oe eee Se $461,830,597.99 


LIABILITIES 














Deposits: Demand ........--cc0% $265,151,633.76 

Mab bees te en ve twes 159,938,965.71 

United States War Loan Deposit . 8,952,789.55 

Other Public Funds. ....... 8,318,242.34 $442,361,631.36 
Reserve for Interest, Taxes and Expenses. .......... ° 1,249,984.90 
Unearned Interest Collected... .....0.eeeeeeeee 462,438.89 
Letters of Credit and Acceptances... ......e00e00% 1,138,246.49 
EE “64 6 0 > 6 6 be.6 's 8 0 ae 6,500,000.00 
ee eee 6,500,000.00 
SEND 6.0 4's ee oe ee oe es 3,618,296.35 16,618,296.35 















Se he are hk Ge Ee ae nce 0k ale ETE ae $461,830,597.99 





*$24,265,103.63 pledged, according to law, to secure Public Funds and Trust Deposits. 
tCalifornia Trust Company — owned by California Bank and devoted exclusively to trust service— 
has Capital of $1,000,000.00, Surplus of $500,000.00 and Undivided Profits of $228,894.88. 


OFFICERS 
FRANK L. KING, President 





Senior Vice President 


ALLAN HANCOCK 






Vice President and Counsel 
CHAS. E. DONNELLY 














Vice Presidents 
W.F.BRANDT ARTHUR T. BRETT C.C.D&EPLEDGE W.WAYNE GLOVER 
F.S. HANSON H.E.HUDSON T.E.IVEY,JR. F.M.MAGEE 
J.G. MAULHARDT H.J.MENDON B.B.ODELL 
F. HOWARD RUSS,JR. J.A.SHINE A.H.SMITH CLIFFORD TWETER 
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Lonnington assistant treasurer; 
they head the credit, collection and 
accounting departments, respectively. 
A. M. Wich has been made vice- 
president, in addition to assistant 
treasurer. 

oe 


From chief clerk to president is 
the story in brief of Howard P. 
Parshall of the Commonwealth 
Bank, Detroit. 
He is well 
known for his 
early develop- 
ment of such: 
retail banking 
services as per- 
sonal loans, 
pay-by-check 
accounts, etc. 
Until his elec- 
tion last month , 
as president, he H. P. PARSHALL 
was vice-presi- 
dent and cashier. Frank Wolf, 
formerly president of Commonwealth 
Bank, as been advanced to chairman 
of the board. 








* 


At the First National Bank of 
Chicago, H. A. Anderson, W. M. 
Heymann and H. P. Snyder were 
made vice-presidents with general 
duties. Promoted to head divisions 
in the commercial department are 
Vice-presidents T. J. Butler, G. C. 
Kiddoo, J. L. Buchanan and 
C. R. Eichenberger, the last named 
having been advanced from assist- 
ant vice-president. Austin Jenner, 
vice-president, now heads the bond 
department. Other promotions in- 
cluded: R. J. Crossley and R. H. 
Matson, assistant vice-presidents, 
who were elected vice-presidents; 
J. E. Drick, B. G. McCloud, Jr., 
and H. J. Schluter, assistant cash- 
iers, who were named assistant vice- 
presidents. 

e 


Richard W. Hill, long-time na- 
tional secretary of the American 
Institute of Bank- 
ing, died suddenly 
at his home at 
Larchmont, New 
York, on January 
10. Mr. Hill was 
actively identified 
with the Ameri- 
can Institute of 
R. W. HILL Banking over a 

period of 24 years 


and with the American Bankers 
Association for"28 years. 


° 


At the Tootle-Lacy National Bank, 
St. Joseph, Missouri, Milton Tootle 
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RESOURCES 


CMe 6 sw aS Se eae 
. U. S. Government Securities 78,954,569.31 $131,510,465.74 
Other Securities ; 5,913,019.82 
Federal Reserve Bank Stock 180,000.00 6,093,019.82 
Loans and Discounts: 
A ta eT 5 bane 20,3 14,074.38 
Demand ° 9,872,022.58 30,186,096.96 
Banking House . 3,900,000.00 
Other Real Estate. . . . 1.00 
Furniture and Fixtures . . 1.00 3,900,002.00 
Interest Earned, not collected 290,912.74 
Other Assets 111,301.90 402,214.64 





TotraL REsouRCES . $172,091,799.16 


DIRECTORS 
1. S. ABERCROMBIE 
Oil 


GEORGE A. BUTLER 
Butler, Binion, Rice & Cook 
NOAH DIETRICH 
Executive V. P. Hughes Tool Co. 
R. P. DOHERTY 
Executive Vice-President 
J. H. GARRETT 
Vice-President 

F. J. HEYNE ., 
President Bankers Mortgage Co. 
Cc. B. JAPHET 
Investments 
‘A.C. JONES 
Banker and Rancher 
JESSE H. JONES 
Chairman of the Board 


M. TILFORD JONES 
Chairman Harris County 
Broadcasting Co. 

PAUL KAYSER 
President El Paso Natural Gas Co. 
J. S. LEACH 
Vice-President The Texas Co. 
FRANK A. LIDDELL 
Kayser, Liddell & Austin 


P. C. REHRAUER 


ice-President 


JAMES W. ROCKWELL 
A. D. SIMPSON 


President 


GARDINER SYMONDS 
President, Tennessee Gas & 
Transmission Co. 


SAM TAUB 
P.J.N 
President Missouri Pacific Lines 
W. B. PYRON 
Vice-President Gulf Oil Corporation 


GUS S. WORTHAM 
President American General 
Insurance 


3 OF HOUSTON 


WARM, FRIENDLY BANKING 








President Rockwell Bros. Lbr. Co. 


Chairman, Executive Committee 


National Bank of Commerce 


“‘THE BANK OF COURTESY’* 


AND 


Condensed Statement of Condition 


At the Close of Business, December 31, 1946 


LIABILITIES 


Capital Stock . - $ 2,000,000.00 





Surplus 4,000,000.00 
Undivided- Profits. . . .$ 1,625,287.16 
Reserved for Dividends . 50,000.00 
Reserved for Other Purposes 703,414.52 2,378,701.68 
Deposits: 

Individuals 138,474,281.99 


ne 8 | 
United States 1,849,292.82 


Trusts . 752,886.76 163,713,097.48 





Tora Liasiiities, Capital and Surplus . $172,091,799.16 





Free Enterprise 
Develops 
Better Men... 





Better Nations! 


We feel that strong people and strong 
nations can best be assured under a 
competitive system of free and private 
enterprise. It is the sincere desire of 
this bank to do its part in safeguarding 
this system by providing full service to 


individuals and industries. 















Member Federal Deposit 
. Insurance Corporation 


TRUST GUIDANCE 
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Banking = 
Built for You 





WE OF The National Bank of Commerce wish you well in 1947 and the years ahead. 
We solicit your banking and trust business, secure in the knowledge that we can 
serve you well, in The Commerce Way, whatever your needs may be. 


To the banker—we offer unexcelled, personal correspondent banking service. You 


receive the full benefit of our thorough, specialized knowledge of the forward-looking 
Pacific Northwest. 


To the business man—we offer understanding and ability to help solve your money 


problems. You get the same consideration, whether it’s a small loan or a large line of 
credit that you need. 


To the individual —we offer every personal financial service for you, for your family, 


for your home. We can help you buy both your home and the modern equipment you 
need in it for better, higher-standard living. 


To all—we offer a choice of savings and checking accounts, complete banking, loan 
and safekeeping facilities, superior trust and estate service. 


STATEMENT OF CONDITION 
At Close of Business December 31, 1946 


RESOURCES 
Cash and Due from Banks . 


Se cant . $ 92,001,766.66 
U. S. Government Securities, Direct and Fully 


Guaranteed . ie ea eS 
Municipal and Other Public Securities 
Other Bonds 
Loans and Discounts 


195,187,112.40 
9,948,757.07 $297,137,636.13 
5,856,448.83 
85,460,651.42 


Federal Reserve Bank Stock ......... 240,000.00 
Banking Houses and Equipment . ee 1,903,736.60 
a ea 19,000.00 
Interest Earned, not collected ........ 724,133.95 
EE eee ee ee 1,516.56 
Customers’ Liability under Letters of Credit 

I ks a Ge ee ow ee ae 857,857.52 


$392,200,981.01 
LIABILITIES and CAPITAL 





DEPOSITS decir Bibl ad's. tot “at, ter eee. 6 $371,745,645.98 

EE eT ey eae ae ee ee ee 206,025.77 

Liability under Letters of Credit and Acceptances . 857,857.52 

Reserve for Accrued Expenses, Interest and Taxes 1,512,714.63 

a ae a ee ee 

PL <6. eee & ow ove oy % Ose 5,000,000.00 

Undivided Profits 4,624,838.94 

Reserves for Contingencies 5,253,898.17 17,878,737.11 
$392,200,981.01 

The Nati B C 
he National Bank of Gommerce 


of Seattle 


27 Convenient Offices Serving Progressive Communities in the State of Washington 


Complete Pacific Northwest coverage through branches 
and direct correspondents 


Special Alaska Department 


Member Federal Deposit Insurance Corporation 


In writing to advertisers please mention The Burroughs Clearing House 
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III has been advanced from vice- 
president to president, succeeding 
his late father, Milton Tootle, Jr. 
Graham G. Lacy, vice-president, 
is now chairman of the board. 
R,. E. Wales has moved from cashier 
to vice-president, and F. T. Burri 
to cashier. 
& 


Robert Lindquist, first vice- 
president of the 
Financial Adver- 
tisers Association, 
has joined the La 
Salle National 
Bank of Chicago 
and will be par- 
ticularly responsi- 
ble for its public 
relations and de- 
velopment activi- 
ties. He formerly 
was assistant vice- 
president of the American National 
Bank and Trust Company of Chicago. 
Harold Meidell, 
formerly comp- 
troller, has been 
elected vice-presi- 
dent and cashier. 
Cc. W. Torset, 
formerly cashier, 
and W. H. Coy, 
assistant cashier, 
were named assist- 
ant vice-presi- 

H. MEIDELL dents. G. Bush, 

auditor, was ad- 
vanced to comptroller, and was 
succeeded as auditor by A. M. Daum. 


R. LINDQUIST 











o 


Floyd M. Call, hitherto with the 
American Bankers Association, has 
been appointed full-time secretary 
of the Florida Bankers Association. 
His office is being established at 
Orlando. 


e 


Nine veteran officers of Security- 
First National Bank of Los Angeles, 
six of them mem- 
bers of the cash- 
ier’s department, 
have been elevated 
to vice-presiden- 
cies. William W. 
Cottle will retain 
his former title of 
cashier in addition 
to that of vice- 
president. Others 
in the group are: 
E. F. Schnieders, 
formerly auditor; H. A. Anderson, 
I. W. Kinsey, and A. H. Medlin, 
former assistant vice-presidents; R. 
C. Cleman, W. R. Hagerman and 
L. E. Friese, former assistant cash- 





W. W. COTTLE 
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A Modern Miracle in Man Hours 


Taking twice as many rows and travel- 
ling twice as fast, this man dusts four 
times as many cabbages as he could 
with animal-powered equipment of 
such size as is, or was, common in 
truck-crop culture. He can apply pest 
protection four times quicker, or four 
times as often, or to four times as 
much acreage. 


To this four-fold miracle of man- 
hours Case contributes the tractor 
that carries and ... by power take-off 






shaft ... drives the big-capacity, high- 
efficiency dusting machine. Case also 
builds plows, harrows, roller-packers, 
planters, cultivators, etc., to form an 
integrated system of power and im- 
plements. Fitting into this system the 
duster can be built at lower cost, yet 
with far higher capacity. 

Truck crops usually are worth 
hundreds, often thousands, of dollars 


per acre. Yet hand operations may 
consume so much labor that the value 


per man-hour is only a trifle. Truck 
farming dramatizes this vital prin- 
ciple: The figure that counts in 
modern farming is not yield per acre 
but yield per man-hour. 


Case builds machines to multiply 
yield per man. Case believes that 
financing them is business that be- 
longs to local banks. Case encourages 
customers and dealers to place their 
business with you. J. I. Case Co., 
Racine, Wis. 


HIGH PRODUCING 
FARM MACHINERY 
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Combined Statements of Condition 


FLORIDA NATIONAL GROUP OF BANKS 


As at the close of business December 31, 1946 























RESOURCES 
TLE OE FT ES re ES OT $ 68,253,234.71 
Banking Houses, Furniture, & Fixtures 
NLT ED Ta 5,267,665.41 
Other Real Estate OWn€d..ocecssnsevnvesvnsnoe ie 176,552.33 
I i aS ee rat 39,330.43 
Ea, Recents ee ROE PMO NNER EE | 52,922.98 
Customers’ Liability A/C Letters of Credit. dees 9,208.07 
Accrued Interest and Income Receivable. een $ 1,387,745.97 j 
U.S. Government Securities. ccccccscuecssseenssnessnseienmnee 171,187,171.35 
Florida County and Municipal Bonds. ccscsnsseeesenne 22,047,408.60 
Federal Reserve Bank Stock... ccccscscssnssnnnninvnssinsinuneensen 502,500.00 
ENC Sc ca Ot a ee ee ae 1,268,404.73 
Cash on Hand and Due from Banks. ccstssessssensnernee 98,710,737.87 295,053,968.52 
$368,852,882.45 
LIABILITIES 
|S ESE sere sided tae Sosa plaesthdilas $ 7,100,000.00 
STS OO a ia NI MOR eRe Pent cok eevee 11,445,000.00 
SESS A ee ee. neta te Oe, Cee 1,527,275.63 
Pe CP ae Pe ee ae age LO 2 Te 1,509,794.16 
RRL Ce Oe 1,426,785.37 
Dividends Declared; not yet Payable... sige tanta 4,187.50 
Bills Poryatbole i cccecsnecse saiinteiailiessntineliiiniitic plait sicalienaas 175,000.00 
EELS ca ee RE AY, em OnE 279.00 
Interest & Income Collected, not Formed. ccccccccsesseusssensesneeee 187,653.69 © 
Letters of Credit... SE CN EI TS Ae OE 10,331.45 
Deposits: 
EEL LE LT CE ETE EET $ 6,080,543.67 
21s «nciisssininisecdumsablipoomancainseamnunmton 339,386,031.98 345,466,575.65 
$368,852,882.45 
FLORIDA NATIONAL BANK FLORIDA NATIONAL FLORIDA NATIONAL BANK 
FLORIDA NATIONAL BANK GROUP of BANKS ey 
& ao) «= ae 





FLORIDA BANK & 








FLORIDA BANK & FLORIDA NATIONAL BANK FLORIDA NATIONAL BANK Pag nr ng oe 
TRUST COMPANY at Pensacola at Key West 
tas cig Arana FLORIDA NATIONAL BANK FLORIDA NATIONAL BANK ey nel ng 
FLORIDA BANK at Oédala at Bartow 
at Chipley FLORIDA NATIONAL BANK FLORIDA NATIONAL BANK spe gg 
MERCHANTS AND at Belle Glade at Coral Gables at Bushnell 
FARMERS BANK FLORIDA BANK FLORIDA BANK FLORIDA BANK FLORIDA NATIONAL BANK 
of Madison at Port St. Joe at Starke at Fort Pierce at Lakeland 
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iers; and G. C. Haas, previously 
branch manager. 

In addition, C. B. Miller has been How 
named auditor and B. L. Herron, 
former credit manager at the head 


office, is now an assistant vice-presi- F F 
dent. iS 


o 





The following promotions were 
among those made by The Bank of 
California, N. A.: 
G. J. Green- 
wood, Jr., presi- | 
dent of the Ameri- 2 | 
can Institute of ug ; A\ ss ane 
Banking and . Rad 


assistant manager Fi wi y ' 5 oa 





























| 

















of the bank’s 
Portland, Oregon 
branch, has been of / 
designated vice- 7 

G.J. GREENWOOD president and —— 4 | 
transferred to the s\ WW) | 
San Francisco head office in charge 
of public relations. B. G. Mobbs, | Eliminate Crowded Lobbies with 


branch manager, has also been ad-| This New Check-Cashing System 
vanced to vice-president. H. Hut- 
chins, assistant vice-president, has Now you can give your customers faster, 
been appointed manager of the for- more efficient service than ever before. 
eign department. All you have to do is install the new Fas- 

. Cash System, a low-cost method of doubling 
your check-cashing capacity. 

At the National Bank of Com- | This proved method—developed by a 
merce of Seattle, Washington, the banker—enables one teller to do the work 
Now you can correct Fluid Dupli- section ‘of Ralph J. Stowell to of two. You can cash checks in as little as 
cator Masters with an eraser... vice-presidency and the promotion of five seconds ... cash up to 400 an hour. 


yam ayn — - + + get | Herbert E. Vedder to manager of Does Away with Waiting Lines 

ew ssibirns hanogcy eee maa the new advertis- The Fas-Cash System keeps lobbies from 
Any typist can make corrections ing office are nota- | pecoming too crowded . . . helps you give 

with the ble changes among | your customers the kind of fast, efficient 


[RUSH-F-YBPGLASS-FRASER the active per- | service they appreciate. 


sonnel of the bank. | what the Fas-Cash System has done for 
Mr. Stowell has | other banks it can do for yours. Send today 
Typists have discovered : been with the | for complete information. 
“The Rush-Eraser is the only 
eraser which can be used to correct 


Commerce Bank 
a Fluid Duplicator Master.” 











during his entire / 
business career, FREE: 








—_N. B. most recently as | send coupon below 

‘Corrections made on duplicator SS pide gas aig ofillstrated folder, 

i entra ranc xplains how an 

masters with Rush-Eraser are be- hile Mr. Vedder joined the bank | whY,te. Fas-Cash 
yond detection. — s 5 ¥ M. Ww 11e rT. S er joine t e an System will save 


during February, 1946, to develop | “04 money. 
a new public relations program after 
16 years of newspaper work in 
Chicago and New York. 


} ‘““Now I can make precision cor- 
rections because the fybrglass eraser 
is just the width of a single letter.” 























—K. P. 
The handsome plastic holder is . 
guaranteed forever. Propels...re- | The many friends of Pinfang 
pels ... reloads with fybrglass refills | Hsia, former manager of the New 
m 15 seconds ! York office of the Bank of China 
Equip your entire office staff | and later representative of that | 
with Rush-Erasers—without risking | bank in Canada, will be interested to |! FAS-CASH SYSTEM, INCORPORATED 
a cent. User-satisfaction is guar- | learn of his new position as manager |! 1356 National Bank Bldg. 
anteed, or we will refund the | of the Bank of China’s London office. |! Detroit 26, Michigan _ ‘ 
h : | Yes... we want to improve customer service. 
purchase price. e p= paeng droned 5 daa System, together 
RUSH-ERASER - 50c | 
Package of 2 long-lasting REFILLS - 25¢ The announcement of new assist-'| | Name 
See your stationer first. If he cannot supply ant vice-presidencie ; for J. S. Cook, | | 
you, send us his name with your order. J. W. Denny, H V. Grice and | Bank ft 
E. E. Wallace, Jr., has been made |! , sarees 
THE ERASER CO., INC. by the Republic National Bank of 
Syracuse 2, N. Y. Dallas, Texas. New assistant cash- ' ; City. State 
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iers at the bank are J. W. Gunn, 
J. E. Massey and J. W. Stovall. 


° 


At Continental Illinois National 
Bank & Trust Company, : Chicago, 
the following have been advanced 
from 2nd vice-presidents to vice- 
presidents: T. Cummings, B. J. 
Simmons and C. W. Furlong. 


7 * * 


J. P. Huston was recently ad- 
vanced from cashier to president of 
the Wood & Huston Bank at Mar- 
shall, Missouri. Mr. Huston is a 
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past president of the Missouri Bank- 
ers Association. 
* 


R. M. Decker, who has served as 
manager of the Philadelphia office 
of Halsey, Stuart & Co., Inc., during 
the past year, has been appointed 
assistant vice-president in the bank- 
ing department of the Provident 
Trust Company, Philadelphia. 


2 
Roy W. Larsen, associated with 


the Webster and Atlas National 
Bank of Boston since 1931 and a 





HicHLIcHTs 


in Insurance 
History 
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TAVERN BEGINNINGS... Continuing a London custom, 
early American underwriters conducted their business in taverns. 
In 1761 Philadelphia underwriters met at the London Coffee 
House where they maintained the Old Insurance Office. It re- 
quired only two clerks to run it, their working time being from 
12 to 1 midday and 6 to 8 in the evening. An exciting rivalry 
went on with the New York Insurance Office next door, where 
policies were returned to NewYork for underwriting. During the 
Revolutionary War, Philadelphia’s insurance center changed 
from the London Coffee House to the City Tavern. New York 
and Boston also had tavern headquarters for Marine and other 
underwriting. In many inns in other parts of the country, it was 
the custom to set aside one room solely for insurance business. 


The National Union and Birmingham Companies have long realized 
the stimulating benefits of friendly rivalry among insurance companies 


NATIONAL UNION 
AND BIRMINGHAM 


FIRE INSURANCE COMPANIES 


PITTSBURGH ey: PENNSYLVANIA 











I ae 
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vice-president since 1941, has been 
appointed executive vice-president. 
J. B. Iverson and C. V. Hoddi- 
nott, formerly managers of loaning 
departments, have been named as- 
sistant cashiers. 


° 


The new executive vice-president 
of The United States National Bank, 
Denver, is J. Howard Ferguson. 
He joined the 
bank in 1945 as 
vice-president 
after many years 
of banking experi- 
ence in New York 
City, and has been 
in charge of credit 
and operations. 
Other appoint- 
ments: Rollo 
Jacobs, from 
assistant vice- 
president to cashier; N. F. Roberts, 
assistant cashier to assistant vice- 
president. 





J. H. FERGUSON 


¢ 


Louis L. Hemingway, who has 
been chairman of the board of The 
Second National 
Bank of New 
Haven (Connecti- 
cut) since 1930, is 
now president fol- 
lowing the retire- 
ment of Eugene G. 
Allyn, who was 
associated with 
the bank for nearly 
50 years. Mr. 
Hemingway has 
been closely identi- 
fied with the bank’s trust department 
which he organized in 1919, and will 
continue to direct its operations. 


o 


L. L. HEMINGWAY 


f. W. M. Haddow has been pro- 
moted to second vice-president .and 
cashier of The Northern Trust Com- 
pany, Chicago. As 
cashier he succeeds 
Cc. M. Nelson, 
who will devote 
full time as vice- 
president to the 
banking depart- 
ment with special 
responsibility ‘for 
correspondent 
relations. New 
second vice-presi- 
dents are: C. W. 
Riedel, A. T. Capps, Jr., and 
W. W. Bonge. H. J. Karch, man- 
ager, foreign department, now has 
the additional title of second vice- 
president, as has also MacHenry 
Schafer, director of employee re- 
lations. 
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VALIDATING ledger 


cards, signature cards. 


CANCELING checks, 
cashiers’ checks, in- 
voices and legal docu- / 
ments. / 


NUMBERING coupon 
books, marking coupon 
books with control 
numbers. 


For Safetys Sake 
PERFORATE 


Protect your company and your customers by using 
Cummins 300 to validate, cancel and number. | 


CUMMINS 
300 


Cummins 300 Electric Perforator makes it possi- speed, greater efficiency, greater capacity. The 


ble to maintain control from the very first step perforations are rapid, distinct and permanent id 


through every operation protecting your com- — cannot be erased, altered or obliterated. 


n r r inst manipulation. . : 
pany and your customers aga P You'll get more perforating done with a modern . 


Cummins 300, entirely new in design and con- Cummins 300. 4 
struction, has the greatest perforating power oq 
available in a portable machine. It is built espe- Mail coupon TODAY for information as to how 


cially for banks and is engineered for greater Cummins perforators can be used for better controls. 





ORIGINATORS OF PERFORATORS f 


Cummins Business Machines 


Division of A. S. C. CORPORATION i 
Formerly CUMMINS PERFORATOR tH 





























Pioneers of check endorsers, 4740 Ravenswood Avenue, Chicago 40, Illinois bf 

( 

Please send me complete information on Cummins 300 to be used i 

SINCE check signers and receipters. er” me eas eo ae ee if 
. P eS a See ae I ee ST Title. Kay 

1887 “Safeguarding your transactions.” i 
Coen pO eet — | 

Pil 

Address_— } | 


City. 
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THE ROYAL BANK 


W. F. ANGUS 
Vice-President 











OF CANADA 


Head Office, Montreal 


SYDNEY G. DOBSON 
President 


BURNHAM L. MITCHELL 
Vice-President 
JAMES MUIR 
General Manager 





Condensed Annual Statement 
as on November 30th, 1946 





ASSETS 
Cash on Hand, in Banks and in Bank of Canada.............. . $ 385,596,619.00 
Government, Provincial and Municipal Securities not exceeding 
RS Biois ahd do Wine 0.6 ude nae Bada bs vane ince 1,098,880,239.00 
Other Bonds, Debentures and Stocks not exceeding market value 65,269,639.64 
nn ah dhun Mees bo thindene dae «ake baGedubds 6s «staan 59,995 668.76 
RTO COTE. OPER TRY PETE, em se 421,076,122.08 
EET nt RPE le NE Re, ed RRR E IE ON 10,455,268.21 
Liabilities of Customers under Letters of Credit and other Assets 90,700,759.88 
$2,131,974,316.57 
LIABILITIES 
Capital, Reserve and Undivided Profits.................-ee00% $ 77,221,929.22 
ee ee 5,679,439.63 


a areas abe ate eee ae) OE ee. on ans Be a ch eaa 1,963,103,951.92 
Letters of Credit and Other Liabilities 


Over 600 Branches in Canada and Newfoundland—62 Branches Abroad, including: 


LONDON, NEW YORK, HAVANA, BUENOS AIRES, RIO DE JANEIRO, SAO PAULO, MONTEVIDEO, LIMA, 
BOGOTA, CARACAS, BELIZE, NASSAU, also in PUERTO RICO, DOMINICAN REPUBLIC, HAITI, BARBADOS, 
DOMINICA. JAMAICA, ST. KITTS, TRINIDAD, MONTSERRAT, ANTIGUA, GRENADA, BRITISH GUIANA, 


NEW YORK AGENCY 
68 William Street 


























bo eee eb ee be bE COs e bie 85,968,995.80 
$2,131,974,316.57 














Auxiliary in France 
THE ROYAL BANK OF CANADA (FRANCE) 
Paris 
NORMAN G. HART 
EDWARD C. HOLAHAN 
Agents 
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CANADIAN BANKING 








By 


Controls on U. S. Bank Accounts 
in Canada 


Changes in regulations affecting 
American bank accounts in Canada 
were announced early in January by 
the Foreign Exchange Control Board. 
Until February 28, Americans keeping 
bank accounts in Canada can convert 
such money to American funds in 
Canada and transfer it to the United 
States. After February 28 such ac- 
counts will be regarded as non-resident 
accounts, which means that any with- 
drawals will not be convertible into 
United States funds in Canada. The 
funds to be converted must be sold in 
the United States at the prevailing 
rate of the Canadian dollars. (United 
States dollars can be bought in at 
Canada at one-half of 1 per cent 
premium. Canadian dollars in recent 
weeks in the United States have been 
at a discount of about 5 per cent.) 
The effect of the change will be to stop 
the trickle of United States dollars 
from Canada through such accounts. 


2 SJ “ 


Industrial Development 
Bank’s Loan Operations 


The Canadian Government’s Indus- 
trial Development Bank, a subsidiary 
of the Bank of Canada, in its second 
year of operations extended loans to 
169 business firms amounting to $7,- 
901,353, bringing total loans and in- 
vestments authorized in the two years 
of operations to 266 loans amounting 
to $12,051,403. Of these, 61 loans 
were canceled, reduced or repayed 
in full, leaving a total of 205 loans 
amounting to $9,396,674 on September 
30, 1946. 

In his annual report Graham F. 
Towers, president of IDB and gover- 
nor of the Bank of Canada, stated 
that “‘during the past year there has 
been evidence of an increasing willing- 
ness on the part of other lenders to 
make long-term credit available to 
industrial enterprises. Some lenders 
have been prepared to lengthen the 
period of time previously regarded as 
desirable for the repayment of ad- 
vances, and others have modified their 
views regarding the types of security 
against which such loans could suita- 
bly be made. These considerations 
seem to apply whether borrowing takes 
place through the public issue of 
securities or from commercial banks or 
insurance or mortgage companies. In 


JAMES MONTAGNES 


part, this arises out of the desire to 
seek profitable employment of funds, 
but it seems probable that the availa- 
bility of the IDB facilities has also 


exerted an influence . . . The field in 
which the IDB must operate is one 
where risks are greater than average 
and where operating costs tend to be 








“Were On 2 tear 
Ly 


Toss who are waiting for new 
telephone service can be assured 
that we are doing our best to get it 


to them. 


We're adding telephones at the 
rate of 300,000 a month. That’s good. 
But the job isn’t done until we’ve 







82 job’ 





furnished service to every one who 








wants it and there isn’t a single per- 








son on the waiting list. 





Getting materials and switch- 
boards and erecting new buildings 


are our toughest jobs. 


It takes ‘more than money and 
It takes determination. 
You have to make up your mind 
you’re going to do it and then get 
it done somehow. We're doing it 


know-how. 


that way. 


BELL TELEPHONE SYSTEM 
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high in relation to the loans retained.” paper products, primary lumber prod- 

The full gamut of Canadian industry ucts, furniture and woodenware, agri- 
is covered in the loans made by the cultural and industrial machinery, 
IDB, the report shows in detail, with automotive équipment, miscellaneous 
loans made to food and beverage metal products, builders supplies, ce- 
firms, to companies making primary ramics, glass and plastic products, 
and finished textile products, pulp and chemical products, refrigeration and 








Che Hirst National Bank 


101 EAST FLAGLER ST. of Wiami MIAMI, FLORIDA 
WILEY R. REYNOLDS, President 


STATEMENT OF CONDITION—December 31, 1946 
RESOURCES 


Cash and Due from Banks $23,964,849.67 
U. S. Government Securities, All Direct Govt. Obligations 70,438,993.39 
Canadian Government Bonds, All Direct Govt. Obligations 95,250.00 
State and Municipal Bonds, Fully Tax Exempt 832,048.51 
Marketable Corporation Bonds, All Listed on N. Y. Stock Exch. 860,732.65 
TOTAL CASH AND SECURITIES Se” nee 
Commercial Loans to Individuals, Firms and Corporations 7,149,248.12 
First Mortgages on Improved Real Estate 344,190.71 
TOTAL LOANS AND MORTGAGES ~ 7,493,438.83 
Furniture and Fixtures 122,271.13 
Banking House : 652,206.43 
Other Real Estate 7,500.94 
Federal Reserve Bank Stock 111,000.00 
First National Holding Corp. Stock 300,000.00 
Accrued Income Receivable 283,731.30 
Prepaid Expenses and Other Resources 187,081.67 
Customers’ Liability—Letters of Credit 436,963.04 
TOTAL RESOURCES" $105,786,067.57 
LIABILITIES od DO 
Capital (Common Stock) $ 3,000,000.00 
lus 700,000.00 
Undivided Profits and Reserves 1,344,901.59 
CAPITAL FUNDS AND RESERVES ———————- $_ 5,044,901.59 
Letters of Credit ; 436,963.04 
DEPOSITS *” 
Demand $88,657 ,549.04 
Lees = 1% + so — 11,646,653.90 
e pay annum on Time an vings Deposits _ 
under $5,000 and 14 of 1% over $5,000. 

TOTAL DEPOSITS $100,304,202.94 
TOTAL LIABILITIES $105,786,067 .57 
Facilities Available to Banks, Corporations and Individuals 

COMMERCIAL BANKING COLLECTION DEPARTMENT Bank By MAIL 

Sare Deposit VAULTS ForeIGN DEPARTMENT Escrow DEPARTMENT 

CustopiaAN ACCOUNTS COMMERCIAL LOANS Trust DEPARTMENT 
RSONAL CHECK SERVICE Savincs ACCOUNTS U. S. Savincs Bonps 


Member Federal Reserve System Member Federal Deposit Insurance Corporation 
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BANK OF LONDON & SOUTH AMERICA 
Limited 


Sixty-two branches in Argentina, Brazil, Chile, 
Colombia, Ecuador, El Salvador, Guatemala, Nica- 
tagua, Paraguay, Peru, Uruguay and Venezuela are 
maintained by this bank, thus providing experi- 
enced and direct banking with those countries. 
The bank also has 9 branches in England, France, 
Portugal and Spain. 
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HEAD OFFICE: London, England 
New York Agency: 34 Wall Street 


LOWER EIGHTY YEARS IN SOUTH AMERICA 
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other products. Quebec and Ontario 
companies each have about a third of 
the total loans, with Alberta, British 
Columbia, Manitoba, New Brunswick, 
Nova Scotia and Saskatchewan follow- 
ing in that order. The average size of 
authorized credits is $45,837, and the 
average term for five years. 

Earnings of the IDB for the year 
were $427,322, as compared to $308,- 
509 in 1945. Operating expenses 
amounted to $185,604 as compared to 
$110,666 the previous year, leaving 
net profits of $241,718 in 1946 as com- 
pared to $197,842 in 1945. 


4 + Sf] 


Bank Promotions 


G. F. Hinchcliffe has been appointed 
agent of the Bank of Nova Scotia 
at New York. He 
started with the 
Bank of Nova 
Scotia in 1908, and 
served in various 
branches through- 
out Canada till 
1919 when he was 
transferred as as- 
sistant agent to the 
G. F. HINCHCLIFFE bank’s branch at 

San Juan, Puerto 
Rico. He has been agent there since 
1940. 

John H. F. Turner has been ap- 
pointed superintendent of the foreign 
department of ‘the Bank of Montreal, 
with offices at Montreal. He succeeds 
Reginald E. Knight, who. retires on 








R. E. KNIGHT J.H. F. TURNER 


Change in foreign department 


pension on May 1, after being directly 
connected with Bank of Montreal’s 
foreign business for more than 25 
years. Mr. Turner was cotton ad- 
ministrator with the Canadian Govern- 
ment’s Wartime Prices and Trade 
Board during the war. Prior to the 
war he was With the Bank of Mont- 
real’s branches in London and Paris. 
He has been assistant superintendent 
of the foreign department since return- 
ing from his government post, and has 
been in Europe reviving contacts. 


+ ¢ S 


Pioneer Banking 
All Canadian bank branches are not 
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Branch at Dawson Creek, B. C. 


At southern end of Alaska Highway 


located in urban centers and in modern 
brick and stone buildings, as witness 
a branch of the Bank of Toronto 
opened last summer at Dawson Creek, 
B. C., the southern end of the Alaska 
Highway. 

The manager who went in to open 
the branch was able to get in by plane 
to within 40 miles of Dawson Creek, 
and had to taxi the rest of the way. 
With no building ready for the bank, 
the manager scouted about and found 
the local bus company willing to rent 
out part of its quarters, a small shack 
used as a bus stop. When the bank 
opened for business, the safe had not 
yet arrived, the two chairs and desk 
had been borrowed. Only part of the 
counter was built and that with bor- 
rowed materials. The only appearance 
of a bank was the sign over the door. 

The Bank of Toronto branch is the 
second bank branch in Dawson Creek, 
that of the Canadian Bank of Com- 
merce having been opened during the 
war. 

a Sd 


Trust Companies Merge 


Three Canadian trust companies 
were merged just before end of 1946. 
London and Western Trusts Com- 
pany, Huron and Erie Mortgage Cor- 
poration, and Canada Trust Company 
have agreed to merge into one group 
with total assets of $140,000,000. All 
three companies have head offices in 
London, Ontario, and with their 
branches operate in six of Canada’s 
nine provinces. No changes in staffs 
or headquarters were planned to be 
made immediately, and it is expected 
that the system of regional and advi- 
sory boards of the individual companies 
is to be continued. The Huron and 
Erie Mortgage Corporation was formed 
in 1863, the London and Western 
Trusts Company was founded in 1896, 
and the Canada Trust Company in 
1899 as a subsidiary of the Huron and 
Erie Mortgage Corporation. 
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—_ of aman who... 


after stamping and sealing 153 Christmas cards for his 
wife suddenly realizes (a) that getting out mail is a 
time-taking and trying job; and (b) why the girls in 
his office want a postage meter! 
A little personal experience with the old lick- 
and-stick method sells any banker on metered mailing! 
The postage meter prints postage on the envelope 
and seals the flap, all in the turn of a die—any kind 
of postage for any kind of mail or parcel post!... 
Holds any amount of postage you want to keep, and 
protects it from loss, theft or misuse... Does its own 
accounting automatically!... Also prints the postmark, 
which gets the letter through the postoffice faster... 
Prints your individual advertisement on the envelope, 
too, if you want it... More than pays its way—in the 
little bank as well as the big one! 
If you want to know more, call the nearest office of 
Pitney-Bowes, or write for a booklet with pictures! 








Originators of Metered Mail. Largest makers of postage meters 
Offices in 59 principal cities in the United States and Canada 
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The des ended at 2:13 P.M. 


Who’s responsible for the gruesome upsurge in the auto accident rate? 
Madmen running amok? No—just average drivers like George, who 
make careless mistakes every day, and usually—but ‘not always—get 
away with it. The day that George’s luck—and George’s life—ended 
was just another ordinary day . . . up to a certain point! For instance... 





. +. passed service station, re- . .. speeded up to beat chang- 
membered that brakes needed ing traffic light. Slid by on red, 
adjustment badly. ““Can’t sto but luckily cross-traffic started 


now. It'll keep ’till tomorrow” slowly . . . and George got a 
. «+ he hoped. w reprieve. * 


+ ds a 2:06 P.M. 
- gl 44.” got to make up for lost 
gs: ‘ . time” . . . so George gambled 
£BAOOnK > ° ° - . . 
“One A with children’s lives and raced 


through a school zone. eS 


8:30 A.M. aE». a 8:45 A.M. 
- Fe al 
—~> . C—O 





Hartford Live Stock Insurance Company 


Writing practically all forms of insurance except personal life insurance « © Hartford 15, Conn. 
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2:00 P.M. 
. . . held up by freight train, 
hed 


George rus across tracks 
the minute it passed. Fast ex- 
press, coming the other way, 
nearly got him. 


2:13 P.M. 


... took one more chance... pulled 
out on curve... met truck head-on! 
Too late now for regrets... too late 
to turn back . . . too late for every- 
thing! Death—his smashed watch 
testified—came violently at 2:13. 


Hartford Insurance 


Hartford Fire Insurance Company. Hartford Accident and Indemnity Company 
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THE BOOKLET COUNTER 
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New Booklets 


For financial officers who are making 
studies of the International Bank for 
Reconstruction and Development and 


FOR 


Bank Earnings 
1946 - 1948 
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Three noteworthy booklet offerings 


These booklets are available upon 
request, free of charge or obligation, 
under an arrangement whereby the 
requests are referred promptly to the 
producers. Simply address requests 
on bank or company letterhead to 


The Editor 
The Burroughs Clearing House 
Second and Burroughs Avenues 
Detroit 32, Michigan 





the International Monetary Fund, 
along with their possible effects on the 
securities markets and money markets 
of the world, the two booklets reviewed 
below will prove interesting and in- 
formative. 


International Bank Securities 
.- + This booklet, by the United States 
Director of the Bank, E. G. ‘Collado, 
defines the principles of the new inter- 
national investment machinery and 
gives its operating methods and aims. 
The Bank is discussed from two view- 
points, that of the private foreign in- 
vestor in his use of the Bank’s guaran- 
tees, and from the standpoint. of the 
investor who will take part in the 
purchase of the Bank’s obligations 
on the investment markets. 


International Monetary Fund 
. . » A study complementary to that 


listed above, this booklet highlights 
the important organizational and func- 
tional factors in the International 
Monetary Fund and the International 
Bank. Such pointed information as 
the duties of the Fund’s officers, the 
listed purposes of the Bank and Fund, 
and the members, quotas and sub- 
scriptions of the two organizations 
are given, along with references to 
original documents and more detailed 
information than that which can be 
supplied in booklet form. 


Outlook for Bank Earnings, 
1946-1948 . . . A booklet worthy of 
every bank and financial officer’s care- 
ful reading. Earnings of insured com- 
mercial banks (holding 97 per cent of 
deposits of all commercial banks) are 
projected as a group through the next 
three years, on the basis of fiscal 
policy, business activity, price move- 
ments and interest rates. The clarity 
of the study is heightened by graphs 
and tables covering estimated holdings 
of Government securities, bank loans, 
operating earnings and expenses, and 
losses and recoveries. 


Financing Private Aviation... 
How this relatively new type of 
consumer credit is promoted by a 
large western bank by means of a 
comprehensive customer booklet. The 
booklet performs the double function 
of explaining to potential private 
aviators how to begin flying and how 

















80 John Street 


INSURANCE EXCHANGE BLDG. 
CHICAGO 








THE DIRECTORS OF SEABOARD SURETY COMPANY 
ARE PLEASED TO ANNOUNCE THAT 


MR. ROBERT W. WATT 


HAS BEEN ELECTED PRESIDENT 


AND A DIRECTOR OF THE COMPANY 


SEABOARD SuRETY COMPANY | 


TELEPHONE WHITEHALL 3-1484 


New York 7, N. ¥. 


301 COLORADO BLDG. 
WASHINGTON, D. C. 
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instruction and planes may be fi- 
nanced; for bankers, it furnishes the 
facts of private-flying finance and 
shows how one bank plans to pioneer 
in the field. 


New York Curb Exchange... 
This well-illustrated booklet introduces 
the reader to one of the large securities 
markets, explains the mechanics of 
trading and portrays the activities of 
personnel connected with the Ex- 
change. Along with the pictorial 
story of a complete transaction, an 
understanding of the functions of 
securities markets in private, national 
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and international finance is given. 


Field Warehousing .. Advantages 
of field warehousing, to be pointed out 
to banks’’ prospective customers of 
commodity loans, are outlined in this 
pamphlet. Written from the banker’s 
viewpoint, the material also sketches 
warehousing as an aid to developing 
correspondent bank business and bet- 
tering customer relations. Protective 
features, as well as the flexibility of 
the system, are generously covered. 


Industrial Promotion . . . This 
book is an example of the manner in 











Battie Creek Fuint 
MarsHALL 


U. S. Government Securities. 





| MICHIGAN NATIONAL BANK 


Port Huron 


| STATEMENT OF CONDITION 
| DECEMBER 31, 1946 


RESOURCES 
Cash and Due from Banks... $ 31,317,198.88 


Granp Rapips LANSING 


SacINAW 


67, 377,845.19 $ 98,695 ,044.07 





Loans and Discounts 
Banks and Office Buildings 
Federal Reserve Bank Stock 
Accrued Income 
Other Assets 


Commercial Deposits 
Savings Deposits 


Ng <a ance dese eek Oat $170,564,246.61 


LIABILITIES 
$ 98,055,180.19 


69, 160,299.14 
1,804,077.62 
180,000.00 
330,736.53 
394,089.25 








63,426,458.73 $161,481,638.92 





Other Liabilities 


Preterred Stock............ 
Common Stock. ........... 
0 Ss 
Undivided Profits.......... 





Total Liabilities 








See rere 1,404,144.55 
1 000,000.00 
2,500,000.00 
2,500,000.00 
1 678,463.14 7 678,463.14 
<nits  ncoiateeeiebale $170,564,246.61 


Member 
Federal Reserve Bank 
Federal Deposit Insurance Corporation 
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which bank-sponsored promotion may 
make complete use of modern methods 
and talent. For the way in which the 
book portrays the transportation, labor 
and locational features of the subject 
town with an eye to local industrial 
expansion, praise has come from many 
industrialists and other interested exec- 
utives. Also furnished, if specially 
requested, will be a set of the seven 
paintings of the city which were 
distributed as a preview of the finished 
book. 


Tax Aid for Banks...A com- 
plete set of forms and schedules, de- 
vised to assist small and medium-sized 
banks in preparing corporation tax 
returns. When completed, the sched- 
ules will clearly show the income tax 
picture for 1946, and can be filed with 
the duplicate return for future refer- 
ence. 


Architect and the Bank... 
Some of the prime considerations to be 
made in planning the new bank build- 
ing, or remodeling the old, are pre- 
sented in this folder. Though pub- 
lished for the bank architect, the 
folder may aid institutional officers in 
understanding and interpreting new 
bank-building ideas. 


Still Timely 


Retirement Plans... An analy- 
sis of 188 retirement plans estab- 
lished by the nation’s largest industrial 
employers since 1943, believed to em- 
brace all plans of importance adopted 
during the three-year period. 


Retainment Periods for Bank 
Records . . . From reports of 100 
banks, this pamphlet deals with statu- 
tory regulations, rulings of Govern- 
ment agencies, custom and unusual 
situations. 


Financing Small Business... 
A worthwhile, objective discussion of 
problems involved in financing many 
kinds of small business. 


Alice in Trustland ... A unique 
booklet published by a large bank for 
promotion of trust services for women. 
Other banks may find the booklet use- 
ful in planning their own promotion in 
an unusual vein. 


What Makes News... An espe- 
cially helpful brochure for banks which 
do not have professional public rela- 
tions staff members to deal with the 
question, “‘How can we get our story 
in the papers?” 


Sale-Of-Checkbook Plan... An 
explanation of the way some 400 banks 
eliminate itemized checking service 
with a sale-of-checkbook system. 
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sy CHARLES R. ROSENBERG, sr. 


Member of the Bar of Pennsylvania and of the District of Columbia 


Savings Account ‘‘In Trust’’ 


A mother opened an account with a 
New York savings bank “‘in trust”’ for 
her daughter. Several years later the 
mother was adjudicated a mentally 
incompetent person and became an 
inmate of a state hospital for mental 
cases. 

A guardian was appointed to ad- 
minister her property. He demanded 
that the savings bank pay over to him 
the balance in the “in trust” account. 
The bank refused. 

The guardian then filed a petition 
with the court alleging that the money 
on deposit in the “‘in trust” account 
was necessary for the mother’s sup- 
port and maintenance. He asked the 
court to revoke the trust and order the 
bank to pay the balance in the account 
to him. 

The daughter for whom the account 
was “‘in trust” objected to the guard- 
ian’s petition and filed an affidavit 
indicating that her mother, while still 
mentally capable, had made the trust 
irrevocable in the daughter’s favor. 

With those facts before it, the New 
York court said: 

“The relation existing between a 
savings bank and its depositor is that 
of debtor and creditor. If payment be 
refused upon demand, the depositor’s 
remedy would be to sue the bank, and 
the guardian has no greater rights than 
the depositor herself has. 

“The opening of a savings bank 
account by a depositor in her own 
name ‘in trust for’ a named daughter, 
with no other evidence of intention, 
creates a so-called tentative—or a 
proposed or revocable —trust. 

“‘After her adjudication as mentally 
incompetent, the mother-depositor was 
no longer able to exercise her right 
either to revoke or make irrevocable 
the tentative trust. If the trust was 
still a tentative one at the time of her 
adjudication, this court became en- 
titled to revoke the trust on her be- 
half; but unless and until the court 
revokes the trust, the guardian has no 
right to have the deposit paid over 
to him. 

“It may be that the daughter may 
be able to substantiate her claim that 
the trust became an irrevocable one in 
her favor. In view of the daughter’s 
contentions, a trial on the issue of 
ownership is necessary. The relief 
sought by the guardian should be by 
a suit in equity, where a trial may be 
had, and not by petition. There all 
the parties can be heard.” (In re 


Gross, 62 New York Supplement, 
Second Series, 392.) 


° S 


Stolen Bearer Bond 


A negotiable bearer bond was stolen 
from its rightful owner, who promptly 


notified the issuing corporation of the 
loss. A duplicate bond was then 
issued upon receipt of satisfactory 
indemnity. The issuer caused a “‘stop 
payment” notation to be entered 
against the record of the original, 
stolen bond. 


Meanwhile, the stolen bond was 
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EAGLE-A 


ZN 


PAPERS 





Fire fighting in the old days of hand-operated equipment and volunteer 
companies could not possibly cope with modern skyscraper fires. Today's 
swift, efficient apparatus, high pressure towers and trained personnel have 
been developed to meet modern needs. 


EAGLE-A ACCEPTANCE BOND 


accepted as the standard in 50% cotton content papers, also meets today’s 
needs for impressive business stationery and durable office forms. 





Smart in appearance, yet sturdy, this versatile paper assures top performance 
on the press or in the office. Buyers of business papers, recognizing real 
value, consistently specify Eagle-A Acceptance Bond. 


Specify Eagle-A Acceptance Bond to your Printer, Lithographer 
or Engraver for all business forms and letterheads with envelopes- 
to-match ... Ask your Stationer for EAGLE-A TYPEWRITER 
AND BOXED PAPERS 


FAGLE-A._ PAPERS 


AMERICAN WRITING’ PAPER CORPORATION e HOLYOKE MASSACHUSETTS 
Ss 
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Use WESTON Papers for RECORDS like these 


ACCOUNTING FORMS MINUTE BOOKS 
CONTRACTS PERSONNEL RECORDS 
COST RECORDS PROPERTY RECORDS 
CREDIT FORMS REGISTERS 
FINANCIAL REPORTS REQUISITIONS 
INVESTMENT RECORDS SALES RECORDS 
LOOSE LEAF FORMS STOCK RECORDS 








bought for somewhat less than the 
market price by a securities dealer, 
who acquired it from a “‘fly-by-night”’ 
dealer whom he did not know and 
whom he had not dealt with before. 

Later, the dealer who bought the 
bond learned that the bonds in the 
series had been called for payment. 
He thereupon presented his bond for 
payment to the trustees who were 
handling the redemption of the series. 
Payment was refused on the ground 
that that particular bond had already 
been paid. Actually, the duplicate 
issued in place of the stolen bond had 
been redeemed. 


HE owner of the stolen bond sued 

the issuing corporation for payment. 
The suit was brought in Indiana. 

Deciding that the corporation must 
pay the stolen bond despite the fact 
that the duplicate bond had already 
been redeemed, the Appellate Court 
of Indiana explained: 

“The corporation insists that the 
evidence discloses, as a matter of law, 
that the holder of the bond in suit did 
not act in good faith in purchasing it 
and therefore is not a holder in due 
course. It is undisputed that this 
bond was stolen from the rightful 
owner several years ago, and, as a 
matter of law, no one could acquire 
title thereto based on that event. 

“The bond, however, is a negotiable 
instrument as defined by the law of 
this state and can be enforced against 
the maker by any holder in due course. 
The holder of a negotiable instrument 
who takes it before maturity, or its 
due date, for a valuable consideration, 
in the usual course of business, without 
notice of an infirmity in the instru- 
ment or defect in the title of the per- 
son negotiating same, is a holder in 
due course. 

“To quote the statute: “To con- 
stitute notice of an infirmity in the 
instrument or defect in the title of 
the person negotiating the same, the 
person to whom it is negotiated must 
have had actual knowledge of the 
infirmity or defect, or knowledge of 
such facts that his action in taking the 
instrument amounted to bad faith.’ 

“The corporation concedes that the 
holder of this bond bought the instru- 
ment for a valuable consideration. 
before its maturity, in the usual course 
of his business and without actual 
knowledge that it had been stolen 
from its true owner. It is urged, how- 
ever, that because the plaintiff, an 
experienced bond dealer, took the 
bond from a ‘fly-by-night’ dealer 
whom he had never seen before and 
whose name he does not know, at a 
price slightly below the market, his 
action in taking the instrument 
amounted to bad faith. 

“We do not think these circum- 
stances are sufficient to show bad faith 




















SS ee ne er 


A ARRRTER RT aw pe Se UT 


THE BURROUGHS CLEARING HOUSE—February, 1947 


R Ad 


, BILLIONS IN 


icted by 
Predicte ofticiols 


a 





Consider these facts . . . . First: The entire vault-building industry has a tremendous 


backlog of unfilled orders . . . . Second: Some banks with antiquated vault facilities 
may be compelled to wait for years for replacements . . . . Third: Many new banks must 
open their doors in ‘47 without adequate vault protection — or wait until it is available 
- . . « Fourth: No thoughtful banker wants to compromise with safety. Yet Herring-Hall- 
Marvin is the only builder of fire-and-burglar resistive vault equipment in the world 
who combines the advantages of stainless steel finishes with the incomparable strength 
of the interlocking channel frame vault entrance . . . . and the miraculous new H-610-CC 
Changeable Key Safe Deposit Box Lock with Sealed Key feature. 


‘HAL: MARVIN 


AMILTON, OHIO, 





There’s one best way to meet this challenge to progress . . . . write, wire or phone for 
an early appointment with an authorized H-H-M vault engineer. 


HERRING-HALL-MARVIN SAFE CO. “*nicz%.S° 


j York, . : P 
Monvufacturers of Bonk Voult Equipment - Bank Counters - Tellers’ Buses and = nt gr ncgfag re Pauadetate 
Lockers - Safe Deposit Boxes - Night Depositories - Bank and Office Safes : a 4 4 


San Francisco, Los Angeles, Detroit, Pittsburgh 
BUILDERS OF THE UNITED STATES SILVER STORAGE VAULTS AT WEST POINT OTHER AGENCIES ALL OVER THE WORLD 
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When our correspondents and their customers 


need information about local New York State in- 


dustry and business, they get it quickly. Our 


affiliation with 18 other Marine Midland Banks, 


which operate 96 offices in 45 leading New York 


State communities, makes this possible. 


Member of Federal Deposit Insurance 


Corporation 


MARINE TRUST COMPANY 


Buffalo's Oldest and Largest Commercial Bank 
























ARITHMETIC 


The arithmetical story of Personalized 
Checks would not stump the experts 
because it presents no great mathe- 
matical challenge. On the other hand, 
it charms and holds the fundamen- 
talist, who deals in simple formulas 
and translates them into impressive 
accomplishments. 


To wit, suppose you asked one thou- 
sand checking account customers if 
they would like fifty free checks im- 
printed with their names. About three 
hundred would say yes, and the cost 
to you of furnishing such complimen- 
tary packages would be $180.00, or 
60 cents per customer, which includes 
postage. 


Of these three hundred who accepted 


your offer, one hundred and ninty-five 
would continue to use the checks but 
after the first free fifty they would pay 
for them. That means, of course, that in 
future years you would not have to give 
them any checks at all...or passbooks 
... Of covers...and you would save 
40 or 50 cents a year on each customer. 


Following this same procedure thru 
all your checking accounts would give 
you a big saving and you would get 
closer to a lot of friends because 
everyone likes Personalized Checks. 
Not only that, but your operating 
people would like them too. 


Shall we tell you'more about the 
“Free Fifty’? Write us or discuss it 
with any of our representatives. 





Manufacturing Plants at: 





NEW YORK, CLEVELAND, CHICAGO, KANSAS CITY, ST.PAUL 









as a matter of law. Circumstances 
which will justify an inference that 
the purchaser of a negotiable instru- 
ment acted in bad faith must be 
pointed and emphatic and must lead 
directly and irresistibly to that con- 
clusion. At best the facts in the 
present case disclose nothing more than 
circumstances calculated to awaken 
suspicion.” (Chicago District Electric 
Generating Corporation vs. Evans, 
69 Northeastern Reporter, Second 
Series, 627.) 


Sf Sf 


Cannot Vary Note 


The payee of a negotiable note sued 
the makers thereof in the Ohio courts. 
Evidence was introduced showing that 
there had been negotiations between 
the parties relative to a security agree- 
ment and other details of the transac- 
tion in which the note was given. To 
the suggestion that the terms of the 
security agreement and other negoti- 
ations relieved or even canceled the 
obligation of the makers on the note, 
the Ohio Court of Appeals said: 

“‘While the dates of some of these 
instruments, letters and statements 
are subsequent to the date the note 
bears, it is clear that the note was the 
last and final integration of their con- 
tract. It therefore superseded all such 
prior and contemporaneous negoti- 
ations on the subject. 

“The defendant makers admittedly 
received the money and the note was- 
the memorial of that obligation, which 
they signed for the purpose of making 
it such. The note could not be varied, 
added to, or subtracted from by evi- 
dence of prior or contemporaneous 
oral or written negotiations. 

“It is clear, too, that their obliga- 
tion on the note remains intact.” 
(Cohn vs. Krauss, 67 Northeastern 
Reporter, Second Series, 62.) 


° e ° 


Liability of Stockholders in 
State Banks 


Under the Illinois constitution the 
stockholders in state banks are sub- 
ject to a “‘superadded” liability. In a 
recent decision the Supreme Court of 
Illinois dealt with the contention that 
this constitutional provision has be- 
come invalid by reason of Federal 
legislation in recent years. 

“The theory is urged,” said the 
court, “that certain Federal acts en- 
acted since March 1, 1933, have so 
changed the law in reference to double 
liability of stockholders of banks 
operating in this state that the en- 
forcement of the Illinois liability provi- 
sion is violative of the Federal con- 
stitution. It is claimed that the Acts 
of Congress which authorize the Re- 
construction Finance Corporation to 
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Before granting loans to commercial or industrial organizations, 





you are careful to check the adequacy of their fire insurance 
... because you realize that fire can easily wipe out a borrower's 
physical assets. 








But what about the liquid assets of such borrowers? What 


assurance do you have that assets may not be seriously impaired 
or entirely wiped out by the dishonest acts of key officials or 
employees ? 








You know the part that “dishonesty insurance’ plays in 


keeping your own institution secure. It can play the same part 
in keeping commercial and industrial organizations on a sound 
footing. 








To insist that your commercial and industrial borrowers 


carry adequate amounts of fidelity protection is just as logical 
and necessary as to insist that they carry adequate fire insurance. 
















The F&D representative in your community will be 
glad to confer with you regarding any such problem. 


FIDELITY, SURETY AND BANKERS 
me 4 BLANKET BONDS; BURGLARY, ROBBERY 
" FORGERY AND GLASS INSURANCE 


Fipevity anno Deposit company 
Baltimore Leeaast Maryland 


WITH WHICH IS AFFILIATED THE AMERICAN BONDING COMPANY OF BALTIMORE 
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Sto time your customers 
paid more attentiow 
to then Credits 










Read these facts, 
then send for this 
book on “Credit 

Loss Control” 





During World War II business failures 
and credit losses dropped to a record 
low . . . just as they did during World 
War I. Almost any customer was “A 
good credit risk.’’ Credits ceased to be 


a problem . .. and many business exec- 
utives were lulled into a false sense 
of security. 


But now look back to the postwar 
period following World War I. In just 
three years credit losses paid by Ameri- 
can Credit Insurance jumped to more 
than 20 times the 1919 figure. And no 
one knows if history will repeat after 
World War II. 


Competition is getting tougher. Small 
companies grown stronger on war earn- 
ings are challenging former leaders. 
New products threaten long-established 
lines. Many companies undoubtedly 
over-extended themselves during the 
war years. Strikes and other production 
delays are eating up working capital. 
Many firms will have trouble . . . and 
some of these may be debtors of your 
customers. It’s time your customers 
paid more attention to their credits. 


You know that a large percentage of 
your customers’ working capital is 
represented by their accounts receiv- 


Ameriean 


Credit Insuranee /|j 


Guarantees Payment 
of Accounts Receivable 


able. Sound banking judgment will tell 
you that these receivables are impor- 
tant assets at all times . . . subject to 
risk at all times . . . should be protected 
at all times. 


For that one reason . . . many banks 
now advise customers to carry Ameri- 
can Credit Insurance . . . which places 


a definite cash value on their accounts 
receivable . . . and guarantee that they 
will be paid. Many banks go farther 
than that. They insist on this added 
protection in granting commercial 
loans . . . and the bank now may be 
included as a named assured without 
charge. 


Our new book, “‘Credit Loss Con- 
trol,” shows you why manufacturers 
and wholesalers in over 150 lines of 
business now carry American Credit 
Insurance. This timely book presents 
actual cases to show some of the many 
things that can happen . . . to destroy a 
customers’ ability to pay . . . during 
the 30-60-90 days after goods are 
shipped. It charts the rise of business 
failures after World War I . . . and 
shows how your customers can safe- 
guard accounts receivable and profits 
despite inflation, deflation or readjust- 
ment. 


If ever there was a time when you 
needed the facts in this book, it is now. 


-It’s time your customers paid more 


attention to their credits. Write today 
for a copy of “Credit Loss Control’ to 
American Credit Indemnity Company 
of New York, Dept. 49, First National 
Bank Building, Baltimore 2, Maryland. 


PRESIDENT 


[ 54 Yoar.) 
ae 
CREDIT INDEMNITY 
COMPANY 
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OFFICES IN PRINCIPAL CITIES OF 
UNITED STATES AND CANADA 
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subscribe for stock in a state bank, 


the act which abolished the double 
liability of stockholders of national 
banks and the act which authorized 
the Federal Deposit Insurance Corpo- 
ration to insure deposits of banks have 
made such innovations in the law of 
double liability of stockholders as to 
render the Illinois provision for. such 
liability violative of the fourteenth 
amendment of the Federal constitu- 
tion.” 

The court rejected that view and 
held, in substance, that the Illinois 
“‘superadded” liability law for bank 
stockholders is still valid as applied to 
state banks, although stockholders in 
national banks operating in the state 
have no such burden. The court then 
added this significant statement: 

“It must be conceded the differ- 
ences between the Federal and State 
(Illinois) laws pertaining to double 
liability make stock of banks operating 
under the Federal jurisdiction a pre- 
ferred investment over stock issued by 
a bank operating under Illinois law.” 
(Henrys vs. Raboin, 69 Northeastern 
Reporter, Second Series, 491.) 


S 


Note for Service Never 
Received 


Suppose a bank discounts a note for 
the payee and does so with the knowl- 
edge that the note was given for cer- 
tain service to be rendered to the 
maker by the payee. Is that knowl- 
edge sufficient to put the bank on 
notice to inquire whether the service 
has actually been given? 

The maker of a note in Arkansas 
drew it to the order of a school to 
cover board and instruction which his 
minor son was to receive.from the 
school. Shortly before the date on 
which the boy was to begin his course, 
he was notified that the school could 
not accommodate him just then, but 
could do so later. As a result the boy 
never got the course. 

Meanwhile, the school negotiated 
the note to a finance company which 
ultimately sued the maker. The 
defense was that the consideration for 
the note had failed since the school did 
not give the boy the course when it 
had agreed to do so and that the 
finance company had knowledge of the 
infirmity in the instrument when it 
acquired the note. 

“Evidence that the finance company 
knew that the note was given for tui- 
tion in the school,” said the Arkansas 
court, “‘was not sufficient to apprise 
the finance company of any infirmity 
in the paper or any defense to a suit 
thereon.” 

The evidence showed that the 
finance company had acquired the 
note for a valuable consideration be- 
fore the alleged failure of considera- 
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State Tax 
Reports... 





























hes, through the individual state units of CCH’s State Tax Reports, is 


swift, accurate, dependable reporting of unfolding state and local tax 
changes for each one of the forty-eight states and the District of Columbia. 
Fast, frequent, continuing issues keep subscribers constantly posted on all 
significant state tax developments, including new laws, amendments, 
regulations, rulings, court and administrative decisions, return and report 
forms, and the like. Coverage is complete to the “Nth” degree. Everything 
important or helpful in the sound and effective handling of corporate or 


individual state taxes and taxation is reported promptly, fully, faithfully. 


COMMERCE) CLEARING; HOUSE, ING;, 
PUBLISHERS OF TOPICAL LAW REPORTS 


a CHICAGO 1 New YorK 1 WASHINGTON 4 
Write for Complete Details 214 N. MICHIGAN Ave. Empire STATE BLDG. MuUNSEY BLDG. 





In writing to advertisers please mention The Burroughs Clearing House 











When time is money 


NOTHING 


is as cheap as AIR EXPRESS 


| saves time like Air Express. Planes carrying 
your Air Express shipments are now bigger and 
faster than ever—and there are more planes in service, 
too. The results? Speeds up to five miles a minute now 
make overnight coast-to-coast shipments routine for Air 
Express, and frequency of service, both domestic and 
international, has been greatly increased. 

The cost of this super-fast service, so essential to to- 
day’s business needs, is surprisingly low. Air service to and 


from points abroad is just as speedy and inexpensive, too. 


Specify Air Express-its Good Business 


@ Low rates. © Special pick-up and delivery at no extra cost. 
® Direct by air to and from principal U. S. towns and cities. 
@ Air-rail to 23,000 off-airline communities. 

@ Direct air service to and from scores of foreign countries. 

Just phone your local Air Express Division, Railway Express Agency, 
for fast shipping action... Write today for Air Express Rate Schedules 
containing helpful shipping aids. Address Air Express, 230 Park 
Avenue, New York 17, N. Y. Or ask for them at any Airline or Railway 
Express Office. Air Express Division, Railway Express Agency, 
representing the Airlines of the United States. 


ZES 












GETS THERE FIRST 


Rates are low 


To Air Express a 10-lb. package 1549 
miles costs only $4.65! Heavier weights 
similar!y inexpensive. Investigatel 
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tion occurred, that is, before the school 
refused to receive the maker’s son on 
the date contracted for. 

“Certainly it cannot be said,” re- 
marked the court, “‘that the finance 
company, when it bought the note, 
had notice of a failure of consideration 
that had not yet taken place.” (Leon- 
ard vs. Aviation Credit Corporation, 
181 Southwestern Reporter, Second 
Series, 27.) 

Where a bank acquires a note which 
was given for service to be performed 
by the payee, the bank’s position as 
holder in due course is safe unless a 
default in the service has already 
occurred and the bank has notice of 
that fact, even indirectly and from 
any source. 


State Laws Affecting 
National Banks 


In a recent case involving the 
retroactive effect of Michigan escheat 
laws on the dormant accounts of a 
national bank in liquidation, the 
United States Circuit Court of Appeals 
for the Sixth Circuit, referring to an 
earlier and very pertinent decision 
of the United States Supreme Court, 
said: 

“Congress, having power to create 
a system of national banks, is the judge 
as to the extent of the powers which 
should be conferred upon such banks 
and has the sole power to regulate and 
control the exercise of the operations. 
Congress has directly dealt with the 
subject of insolvency of such banks by 
giving control to the Secretary of the 
Treasury and the Comptroller of the 
Currency, who are authorized to sus- 
pend the operations of the banks and 
appoint receivers thereof when they 
become insolvent, or when they fail to 
make good any impairment of capital. 
Full and adequate provisions have 
been made for the protection of credi- 
tors of such institutions by requiring 
frequent reports to be made of their 
condition, and by the power of visita- 
tion by Federal officers. It is not 
competent for state legislatures to 
interfere, whether with hostile or 
friendly intentions, with national banks 
or their officers in the exercise of the 
powers bestowed upon them by the 
Federal government. 

“If an interpretation of a state 
statute can be reasonably adopted 
which does not bring the enactment 
within the inhibition of Federal law, 
that interpretation should prevail 
against another which would rest upon 
an assumption that the State legisla- 
ture intended to enact a law in conflict 
with the constitution or statutes of 
the United States.” (Rushton vs. 
Schram, 143 Federal Reporter, Second 
Series, 554.) 
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STAFF 
RELATIONS 


(CONTINUED FROM PAGE 23) 


$44,306.25 in savings bonds during 
1946. Approximately half this amount 
was contributed by the bank. How- 
ever, a majority of the employees now 
wish to return to the stock-purchase 
plan, and this will be done as soon as 
sufficient stock becomes available. 

Of recent establishment is an em- 
ployee retirement plan, the entire cost 
of which is borne by the bank. Under 
its provisions, eligible employees will 
be enabled to retire on approximately 
half their salaries, including social 
security benefits, at age 65. It is 
possible to retire at 55, on an early 
retirement allowance beginning im- 
mediately or on deferred benefits pay- 
able at 65. No provision is made for 
employees who leave the bank before 
reaching the age of 55. Every regular 
staff member automatically becomes a 
member of the plan at age 25. The 
plan is self-administered, contributions 
being paid into a special trust fund 
operated by the trust department. 
General administration is by a retire- 
ment board of three or more members, 
including two employees, appointed by 
the board of directors of the bank. 
The gross cost to the Merchants Na- 
tional of the retirement plan for 1946 
was $44,523, with a net (after con- 
sideration of taxes) of $24,932. The 
past service liability expense can be 
funded over a period of 25 years, but 
efforts are being made to pay off this 
cost in less time. During such years as 
it is practicable, the bank’s prior 
service contributions will be on a ten- 
year funding basis, and this was the 
case in 1946, 

The bank also pays a good portion 
of the premiums on a maximum of 
$7,000 of term insurance for each 
member of the staff. This plan has 
been in effect for a number of years. 

Further conducive to longevity of 
service are the Merchant National’s 
vacation plan and its sick leave policy. 
All senior officers and 25-year em- 
ployees are given a month’s vacation 
each year; junior officers and 20-year 
employees receive three weeks annu- 
ally. Sick leave is indefinite, and there 
are two or three cases of present em- 
ployees having been absent, with full 
pay, for as long as two years during 
protracted illnesses. 

Beyond these rather basic personnel 
policies, there are a number of what 
might be termed miscellaneous factors 
which help to round out the bank’s 
employee relations program. 

For instance, transcribed music has 
been brought to all departments except 
the mortgage loan office, which has 
been omitted because of technical 
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BRANDT 


MADE 


GOIN HANDLING 
MACHINES 


@ for SPEED 
@ for ACCURACY 
@ for DURABILITY 














Model 100 BRANDT Automatic Cash- 
ier pays from 1¢ to $1.00 upon the 
depression of a single key. Coins are 
delivered to the teller and passed to 
the customer. 


Automatic Cashiers 
Coin Sorters and Counters 
Coin Counters and Packagers 


In the Building of BRANDT Ma- 
chines there are Three Guiding 
Principles : 


1. BRANDT machines must be 
speedy in performance to save 
a maximum amount of time. 

























Model 200 BRANDT Cashier operates 
in the same manner as Model 100 
except that upon the depression of a 
key the coins roll on edge quickly and 
quietly down a chute into a cup from 
where they are picked up by the 
customer. 


2. Because they handle money, 
BRANDTS must be of unquestioned 
accuracy. 


3. To maintain high speed and 
absolute accuracy, these machines 
must be of very durable con- 
struction. 


BRANDT AUTOMATIC 
CASHIER CO. 


Watertown, Wisconsin 


Model CA BRANDT Coin Counter and 
Packager is hand operated. It counts 
and packages pennies to silver dollars 
inclusive. A motor driven machine 
termed the BANK SPECIAL can 
also be supplied. 










BRANDT AUTOMATIC CASHIER CO. 
Watertown, Wisconsin 


Please supply further information regarding 
the following BRANDT machines : 


[_] Automatic Cashiers 
[-] Model 100 [-] Model 200 


] Coin Counter and Packager 
[-] Model CA 
[| Bank Special Model 


[_] Coin Sorter and Counter 


BRANDT Coin Sorter and Count- 
er, motor driven, sorts and counts 
mixed coins—pennies to half dol- 
lars inclusive. 


Bank Name 


























The 
“ubiquitous” 


bank APSE) L_ They “Pop Open” 
ey gone eee SAVE 24h OF TIME 
he's big bonk—he large In Machine Filling! 


commercial bank in the South- ‘ 7 l 
West Pacific. And it's certainly STEEL: ~ ST RONG 
ubiquitous, for it has over 650 TUBULAR 

branches and agencies spread 
over AUSTRALIA, NEW ZEA- COIN WRAPPERS 
LAND, FiJl and the PACIFIC 
ISLANDS. 





yur for years by thousands of 
banks, here indeed is the per- 
For correspondent facilities in fect tubular coin wrapper. Packs flat, 

° to save storage space, but pops 
any of these countries consult deen Satuatly oth petal then 
and use— pressed between thumb and finger. 
Six colors for six different coins, 
each fitting perfectly. One trial will 


BANK OF convince. 


NEW SOUTH WALES Pe 


The €. L. DOWNEY Company 
British & Foreign Department HANNIBAL, MISSOURI 
Sydney, Australia 











Address enquiries to:— 







































Now Available Prompt Deliveries 
EASY SNAP T-SD 
“Style C” FILE BOX Sliding-Drawer FILE 
Corrugated Paper—Hinged Lid : With All Steel Front 
150 stock ‘sizes (Corrugated Paper) 50 stock sizes 












WE GUARANTEE OuR 








TRANSFER FILES 
ALL STEEL TO PLEASE YOU OR 
Sliding - Drawer NO COST TO YOU IN THE 
FILES TRANSACTION 
MADE ANY SIZE TO YOUR 
SPECIFICATIONS 


--» MAIL ORDERS TO ... 


THE STRAYER COIN BAG COMPANY ,New Brighton, Pa. 
Manufacturers of BANK SUPPLIES since 1914 
STEEL AND PAPER COIN TRAYS AND BOXES— 
COIN BAGS—LOCK-SEAL NIGHT DEPOSITORY BAGS—COIN WRAPPERS— 
CURRENCY STRAPS—BANK SPECIALTIES 
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difficulties involved. Polls of both 
customers and employees have shown 
them to be enthusiastically in favor of 
the idea. No yardstick has been used 
to measure possible increase in em- 
ployee efficiency since the installation, 
but one of the polls disclosed that 
workers were almost unanimous in the 
conviction that music “‘causes the time 
to pass faster, makes work less tiring, 
relieves nervous tension, and makes 
fellow workers more pleasant and 
agreeable.” 

Staff members became so music- 
minded after the transcribed music 
was piped into the bank that a glee 
club of about 30 voices was formed 
with the assistance of a professional 
director retained by the bank. The 
group meets once a week in the bank’s 
club room, and even those who once 
lifted skeptical noses at the idea are 
manifestly having an educational and 
sometimes hilarious time trying to 
learn four-part harmony. 


FURTHER staff entertainment is 

provided by a program of motion 
pictures, such as “‘March of Time,” 
travelogues and sport reviews, which 
are shown in the main lobby or club 
room during lunch periods or just 
before the end of the work day. The 
bank owns and operates its own sound 
projector for this purpose. 

Bowling leagues also are sponsored, 
and competition among intra-bank 
teams furnishes sport and recreation 
for more than a score of contestants. 

A coffee shop and lunchroom were 
launched as wartime necessities for 
employees and they are still being 
operated by the bank, on a subsidized 
basis. Proceeds from soft drink dis- 
pensers are used to stock and maintain 
a library of popular fiction, along with 
books on current affairs and other non- 
fiction. This circulating library, which 
has become increasingly popular, is 
supervised by a full-time librarian who 
is also in charge of the bank’s reference 
library. 

From an educational standpoint, 
the American Institute of Banking re- 
ceives heavy financial support from the 
Merchants National. And there are 
numerous social features such as staff 
parties, along with other familiar per- 
sonnel projects. 

All of the foregoing adds up to the 
general treatment of an employee as 
an individual rather than as an in- 
organic part of a machine. We have 
found that management’s sincere inter- 
est in this respect is appreciated. It is 
our experience that the typical em- 
ployee—other things being equal —is 
a more cheerful and valuable repre- 
sentative of the organization as a re- 
sult of contentment with his job, and 
with his surroundings, activities and 
associates. 

Proof of the soundness of the bank’s 
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personnel policies is found in the com- 
paratively small number of employees 
who have resigned in the last 36 
months to accept other positions. 
Only six men have left for that reason 
during the three-year period. The 
general turnover of women employees 
has been standard, but it is notable 
that only three of them resigned to 
accept other employment. This rec- 
ord, it should be noted, was made in 
the face of wartime disruptions and an 
abundance of lucrative jobs which 
accompanied the war boom in Mobile. 

Moreover, the fact that the manage- 
ment is employee-minded has unques- 
tionably had much to do with the 
fact that in 45 years the Merchants 
National has become Mobile’s largest 
bank and the third largest banking 
institution in Alabama. 

A constructive employee relations 
program adds to operating costs, of 
course, but the price is small for 
attaining one of the major prerequisites 
of profitable customer relations, a 
satisfied and efficient personnel organi- 
zation. 

a ae * 


CO-OPERATIVE 
BANK 


(CONTINUED FROM PAGE 25) 


Since the advent of the Socialist 
Government there has been a pro- 
nounced tendency for local authorities 
with a Socialist majority to transfer 
their banking accounts from the com- 
mercial banks to the C. W. S. Bank. 
There were certain legal difficulties 
obstructing this, because most Socialist 
officials are also members of the co- 
operative movement and thus have a 
financial interest in the matter, but 
Mr. Bevan has issued departmental 
orders freeing them of this legal 
detriment. 

Another aspect of the present situ- 
ation which is a source of worry to the 
commercial banks also involves the 
most serious constitutional question 
which has arisen in Great Britain in 
more than a century. This is the 
“closed shop.” The powerful trade 
unions have determined that every 
worker must join a union, and a con- 
siderable number of people have al- 
ready been discharged for refusing to 
do so, employers adopting this action 
as a lesser evil to having a strike called 
on them. 

The link-up between the trade un- 
ions and the C. W. S. Bank is now so 
close that whether the bank’s direc- 
tors and managers like it or not, they 
find themselves in the midst of a 
political question so important that its 
eventual effect on the people of Great 
Britain cannot be exaggerated. 
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| ‘ Don't worry George, © ; 

: % 

ss ; | |. | the insurance company 3 
will take care of it 







WHEN YOU HAVE INSURANCE 
AND AN AGENT OR BROKER 


WHEN YOU DO have proper 
insurance and an agent or broker, 
you are protected where you * 
need protection. For instance, a 
FAMILY POLIcy, as written by 
our companies, covers you, your 
family and your home against 
loss due to theft, burglary, water 
damage, suits for bodily injury 
and property damage liability and 
other hazards. No worry for you! 
WHEN YOU DON’T have insur- 


ance, you are constantly in dan- 
ger of heavy financial loss. 








WHEN YOU DON’T have an 
agent or broker you lose the 
benefit of his expert advice and 
friendly help. Remember, there is 
no completely satisfactory substi- 
tute for the constant, year-round 
service which he is prepared to 
guarantee you. 


Any of our agents or your own 
broker can tell you exactly what 
insurance you need, personal or 
business. Contact him — it’s his 
job to help you. His analysis and 
advice are free. 


AMERICAN SURETY COM 


| NEW YORK ALTY COMPAN' 
Affiliate: SURETY FIRE INSURANCE COMPANY 
“Dependable as America” 
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“jt costs no more to build a bank today” 





Only specialiged bank designers 
consistently command this ki of 


COMMENDATION... 


Winning acclaim for a single performance comes in the lifetime of many a designer. 


Gaining a reputation for consistently fine work in any specific field of architecture is another 


story... that comes only with the execution of hundreds of jobs in that field! 


There is no genius responsible for our success here at the Bank Building & Equipment 
Corporation of America. The skill we’ve acquired, the organization we've built, the consistent 
commendation we've received ... are the result of our long, specialized experience in 
working with the nation’s banks. We have completed a bank project every 10 days for 
over 35 years—have signed contracts with 225 banks since V-E day alone! Here, one 
organization plans, designs, engineers, builds ...and follows your project through to 
successful completion. This results in the kind of quarters you as a banker want, the kind 


the public appreciates ...the kind that consistently earn the highest commendation. 


... than during the *twenties when bank con- 
struction reached its all-time peak. The story 
lies in the difference of specifications for bank 
building then and now. Extensive use of costly 
materials, super-ornate decoration has been re- 
placed with functional designing and stream- 
lined decoration. Today’s materials and treat- 
ments are more practical, more attractive, more 
versatile. Today’s bank is actually a better bank 
+++ yet Costs no more! 


cn 


PRES. 
BANK BUILDING & EQUIPMENT CORPORATION OF AMERICA 





AMERICA’S MOST EXPERIENCED BANK DESIGNERS... 


Printed in U. 8S. America 2-47 FORM 4070 
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“Our old quarters, more than forty 
years old, originally accommodated 
two banks. We consider your trans- 
formation of them into a single unit 
an engineering and architectural feat. 
Your specialized ability is apparent 
in every detail of the finished job.” 
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STUART WILSON, PREs. 
THE STATE NATIONAL BANK OF TEXARKANA 


TEXARKANA, ARKANSAS 


CAPITAL FUNDS: $1,168,000 RESOURCES: $26,250,000 
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Equipment ee 


OF AMERICA 
NINTH & SIDNEY STS. ST. LOUIS 4, MO., U.S.A. 





You see Burroughs machines in large businesses and small. . . 
in factories, department stores and financial institutions . . . in 





the corner grocery and at the local restaurant. 


Behind this nationwide, worldwide acceptance is the con- 





: stant activity of a forward-looking organization, dedicated to 

ht meeting tomorrow’s business needs. Right at this minute, highly 

L | - trained field men are talking with business men, analyzing 
new problems of accounting and bookkeeping, exchanging 
and coordinating their knowledge with 
other Burroughs representatives. Engineers 
and scientists are searching varied fields of 
science, from color design to electronics, for 


WHEREVER You 60- ways to make still finer, still more useful 
YOU SEE Burroughs machines. 


, BURROUGHS M ACHINES Product developments are taking place that will 





breathe new life into old jobs—do them even better 





than did the fine Burroughs machines of the past...so 
you'll continue to see Burroughs machines wherever you go! 


BURROUGHS ADDING MACHINE COMPANY e DETROIT 32, MICH. 


NATIONAL BANK OF COMMERCE, New Orleans— 
like thousands of other banks throughout the country 
—speeds bank bookkeeping with Burroughs machines. 
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FIGURING, ACCOUNTING, STATISTICAL AND CASH REGISTERING MACHINES IN MACHINES 
NATIONWIDE MAINTENANCE SERVICE © MACHINE SUPPLIES IN COUNSEL 


IN SERVICE 








